












































ANNUAL MESSAGE 
TO WEBSTER DEALERS 


n this year of 1961 our nation and our leaders have had to face 
up to international problems far beyond the comprehension of 
our people. How well we have done will be written by future 
historians. The shocking developments on the world stage have shattered 
any short term dreams of peaceful co-existence and a return to sanity in 
international relationships. Berlin, Laos and Cuba have awakened all of 
us to that fact. We have a hard road ahead, both in the world political 


arena and in maintaining the capitalistic system. 


Here at the Webster Company we are saddened at the turn of events. 
However, no great nation has ever stood still and for that reason we 
welcome the opportunity to continue to work even harder to retain the 
high ethical standards of industry in order to support the freedom and 


independence for which our country stands. 


In the domestic arena of business we are pleased that 1962 promises us 
more intense competition and will challenge our ability to maintain what 
we have always strived for in our dealer relationships — quality products, 


competitive prices and unstinting personal service. 


We are fortunate to live in a country where we can wish for you all at this 
time not only a Merry Christmas and a Happy New Year but a new bus- 


iness era which will bring you happiness and prosperity in the days ahead. 


i a 


Vice President, F. S. Webster Co 


13 Amherst Street, Cambridge 42, Massachusetts 





... tomorrow's office today! 


A great achievement by Haskell . . . a great name in office 
steel! A truly classic ensemble! Desks, Tables, Credenzas 
and Cabinets—all the pieces needed for today’s coordinated 
grouping. Rare beauty and executive efficiency ... on a 
budget price level! Nothing like it anywhere... . 
at its modest cost. Write for colorful brochure. 











AC-6830 
Credenza 


68x18 

















New, Selective 
Locking Mechanism 








Round Corners—Viny! 
Molding—Textolite Top 





AD-6403 
Executive Desk 


Adjustable, Anodized 60x30 
Aluminum Legs 

















P. 0. BOX 5273 « PITTSBURGH 6, PA. 
NEW YORK SHOWROOM 
440 Park Avenue, South, New York 16 
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Value-packed secretarial Model 15F only $29.95* retail 


TLS 
$US {/, offers you more to offer 


Comfort and economy make a perfect pair. Add 
compatible styling, plus rugged reliability ... and 

7 , I you have a Cosco chair! 
| Highly selective, quality-minded, cost-conscious 
' | customers recognize Cosco’s greater value. That’s 
, why it pays you handsomely to feature, to promote, 
to sell these chairs ... that won't come back . es 


Casual seating, too... sofas, settes 


tables, for reception room and lounge areas to customers who will! 
HAMILTON COSCO, INC., COLUMBUS, INDIANA 
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Remington—the world’s most complete line of office machines— 


now boasts two new high-speed, high-style adding machines! 
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The beauty of these two new Remingtons will build traffic. 


ut it’s their features that are going to sell them. 


The 10-key model divides as easy as it multiplies — 
lightning-fast. Totaling capacity to 11 columns. 

The Full Keyboard is the only full keyboard adding 
machine that divides directly without using reciprocal 
tables. That’s a mouthful — but it’s all sales talk! 


For a close look at these machines, contact your 
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REMINGTON! 


Remington Dealer-Agent Manager. He can also give you 
all the details on the Remington full-line franchise—now 
more valuable than ever! 


Or write: Remington Rand, Dept. OA-121, 315 Park 
Avenue South, New York 10, N. Y. 
Remington Fland 
OFFICE MACHINES 


DIVISION OF SPERRY RAND CORPORATION 
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JLK to Push Tax Plan 
The administration 
undaunted by the Congressional re- 
buke of its 1961 tax proposal. Offi- 
cials at the top have served notice that 
the administration 
action when 
January. 
Provisions of the tax plan are not 
changed from those that were so 
vigorously opposed earlier this year 
that it never got past the House Ways 
& Means Committee. Apparently the 
administration is standing firm on its 
plan to repeal the $50 tax exemption 
and the 4% tax credit that stock- 
holders get on their dividend income. 
At the same time the plan calls for 
withholding taxes on dividend and 
interest income, tightening of tax rules 
on business-entertainment deductions, 
and elimination of foreign tax havens. 
The same plan provides for a more 
favorable depreciation schedule on all 


is apparently 


expec ts prompt 


Congress convenes in 


types of business equipment and fa 
cilities. 

Fate of the program on the second 
time around depends largely on what 
Congressmen find the mood of their 
constituents to be during the recess. It 
seems likely that a bill of some sort 
will be passed, probably with sub- 
stantial modifications of the adminis- 
tration’s proposals. 


Hopes for U. Thant 

A faint ray of hope shines on the 
banks of New York's East River. Dur- 
ing the period of debate over who 
would replace the UN's Secretary- 
General Dag Hammarskjold, the pres- 
tige of the organization fell to an all- 
time low. With an interim Secretary 
now agreed upon, the free world is 
casting a hopeful but skeptical eye on 
the group to determine whether it will 
continue as an effective means of ad- 
vancing the cause of peace among all 
nations. 

First action is not promising. The 
vote for abolishing nuclear testing 
was ignored by Russia. Even the US, 
always eager to comply with UN deci- 
sions, considers the action impractical 
in view of Russia's attitude. 

In fact, our current policy seems to 
be rapidly swinging toward a more 
unilateral approach to world diploma- 
cy. If the policy has shown any favor- 
able signs to date, it may be in the 
fact that Khrushchev presently is 


Seview 


doing all the probing for avenues of 
negotiation. 

With all of the trouble spots of the 
globe, existing and imminent, look 
for more direct head-to-head diplo- 
matic conflict. It is doubtful whether 
either Russia or the West will rely 
much on the UN to actually solve the 
problem; unless some miraculous turn 
of events, UN can establish itself as a 
dominant body in world affairs. 
Labor Softens its Blow 

When Walter Reuther’s UAW sat 
down to negotiate a new contract with 
Chrysler they were facing a corpora- 
tion that has been suffering through a 
period ot heavy losses. The resulting 
base of agreement represents a retreat 
from previous roughshod demands, 
and gives Chrysler a chance to recover 
during the anticipated favorable year 
ahead 

The new contract is for three years. 
The union agrees that workers will 
give up 1 cent of the annual improve- 
ment factor raise this year. This an 
jual increase averages 7c an hour un- 
der the formula used in all auto agree- 
ments. Also, if necessary workers will 
contribute 2 cents of the annual raises 
the formula would bring them in 
1962 and 1963. Chrysler will save 
million dollars by not making 


> 


about 
the current increase retroactive to Sept 
1, as other companies did. The money 
will be put aside, and may be con- 
tributed to the layoff plan later 


The Tactics of Terror 

As this issue goes to press, a lull 
has settled over world news. Moscow's 
silent. The 
is deafening. It must be remem- 


propaganda drums are 


quiet 
bered that Russia has been applying 
relentless pressures, accented with al 
most daily atomic tests. Now Khrush- 
hev is apparently listening to see the 
effects of his campaign. It ts to the 
credit of Western diplomacy not to be 
panicked into negotiations, or to 
visibly bat an eye over the wild dis- 
play of muscle flexing. Three cheers 
that is not 


for diplomatic fortitude 


measured in terms of megatons 


Bright Outlook for Jobs 
According to Dr. J. C. Warner, 
Carnegie Institute of 
Technology, by 1970 there will be 
60% more jobs than now for profes- 


pre sident of 


of Washington and world news 


sional and skilled technical workers, 
and 25% more for those with semi- 
skilled training. There will be no in- 
crease in the demand for unskilled 
people. Dr. Warner points out the 
need for young people to develop 
their abilities and skills if they are to 
succeed in the years ahead. 


Manufacturing Costs Compared 

With all the concern in the US of 
maintaining a favorable balance in 
world trade, the National Industrial 
Conference Board has issued the re- 
sults of a study that throws some in- 
teresting light on the subject. The 
study compares manufacturing costs 
of products by firms with plants both 
here and abroad. It shows that total 
production costs average 3% lower in 
the Common Market, 16% lower in 
Britain, but 25% higher in Latin 
America, 16% higher in Australia, 
and 10% higher in Canada. However, 
costs in some US plants are lower than 
these figures that represent averages. 
Labor costs in the US are exceeded 
only by Australia. Material costs are 
higher everywhere abroad than in this 
country. The study concludes that 
costs in the US have not as yet placed 
American products at a serious disad- 


vantage 


important Records Go 
Underground 

There are two avenues of thought 
regarding the effectiveness of shelters 
against atomic attack. One argues yes, 
the other no. The debate has neutral- 
ized public thinking on the subject 
There is no mad rush to build civilian 
shelters anywhere in the country. 

Business executives, believing in the 
principle of ‘an ounce of prevention 
are seriously considering how to pre- 
serve business records and other vital 
documents in the event of a catas- 
trophe. Some have already taken steps 
to safely store copies of their impor- 
tant papers. If any standard of safety 
applies, it is that the storage place 
should be at least 40 miles away from 
a metropolitan or strategic center, and 
well underground. Natural caves are 
considered ideal, or man-made mine 
caverns. Chief problem seems to be 
protection aginst heat. Unless deep 
and well insulated, paper could ig- 
nite even if protected against direct 
exposure to a blast. 
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A 
MODEL 74 GEHA 


Here is a machine that is really ideal 
for every office. Quality built all the way 
through—with exclusive features you 
wouldn’t dream of finding at such a low 
price. Turns out copies equal in every 
respect to those produced on expensive 
high-speed, heavy production duplica- 
tors. Handles all types of duplicating 
stock from post card size on up to 942 x15 
(printing area: 8% x 13%) including 
your office forms and direct mail. And— 
you can make fast color changes at no 


Everything for 
stencil duplicating 


MILO HARDING COMPANY 


Established 1904 
Monterey Park, California 
Los Angeles « Pittsburgh e San Francisco 
Washington, D.C. ¢ Mexico D.F. and dealers everywhere 
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The lowest-priced 
dual cylinder 

paste ink duplicator 
with built-in 

inking system 


. without doubt, 
today’s biggest value 
in stencil 
duplicators 


additional cost. Amazingly simple to 
operate—and clean to use because it uses 
paste ink. Geha’s sturdy construction 
means years of trouble-free perform- 
ance. Fully guaranteed. 


Free Demonstration Offer 
Arrange now for a free demonstration 
of the Geha Comet in your own office 
without obligation. Pin this coupon to 
your letterhead and mail today. 


| MILO HARDING CO. 
202 Tempo Bldg., Monterey Park, Calif. 


7 [] Please arrange demonstration 
[] Send Geha Comet literature 


NAME 
EE 
ADDRESS_____ 


CITY STATE 
© 1960, MILO HARDING COMPANY 
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OVER 1500 ITEMS 
for Business, Industry 
and Institutions 
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CABINET 
BENCHES 


FILING 
CABINETS DISPLAY TABLES 


‘re backed by 

rtising program rage 

n 

Lyon ads a ear — —_ sti 
— wat 1 ‘ice “ nae Tet In a preference survey made by an inde- 
ae “¢~ Western Industry - = | | 
i a Ore News N ion’ SS pendent organization back in 1955, key mer 
3 i . 
sa = cog ae | 4 in companies throughout the country gave 
a = : — . F Lyon 5 times more first choice votes than 


\din , 
Schools, Catholic Burlaing any other steel equipment manufacturer. 


LYON—yov 


In a comparable survey made in 1960, 
Lyon’s first choice margin jumped to7 tol! 
And Lyon received more exclusive mentions 
than the next 22 companies combined! 


Your nearest Lyon Dealer offers the 

world’s most diversified and most preferred 

ORAWING TABLES ? line of steel equipment —quality protected 
to give you the most for your investment. 


LYON METAL PRODUCTS, INC. 


OFFICE DESKS General Offices: 1228 Monroe Ave., Aurora, Illinois 
a oo Factories in Aurora, IIl—York, Pa.—Los Angeles 


i 
‘ pevy: ervere 








» METAL | ® 
a) PRODUCTS 


THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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OojDZ! 


... we forgot something! 


We forgot to put the name “ACE” on the base of our product. 


For 25 years we haven’t changed anything else. The design 
ACE PILOT STAPLES— is functional, the construction is sturdy, the performance as 
a smooth as it ever was! And only one in a thousand has 


machines 


come back for repairs. 

So, stock up now on the stapler that stays sold when you sell 
it—the Ace Pilot. (The only thing that returns is the customer. 
He comes back—and back over the years to buy more staples.) 


FASTENER CORPORATION 


4100 West Victoria St., Chicago 46, Ill. 
Canada: Canadian Stapies iLtd., 6705 Upper Lachine Rd., Montreal; 268 Wallace Avenue, Toronto 
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CASH 

IN ON 
“TRANSFER 
TIME” SALES 


a 
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A brand 
NEW 
product 
for year 
round 
sales 


Up to 6 different sub-divisions of 


work of six. ton 


i i 24 mpact 
: this neat, co 
j an be housed in 
subject can 
ai 
deal for lawyers, accountant 


Partitions are of heavy 


for ec ront and bac Ou side co s ire 
k tsiae ve 
d ° 

rein c | f 


qg Pp . are uf que y 
uality ress oarc us asteners f 


tached to partitions permitting use of both 
the partition. Available in red, grey 
board. Also available in metal 
in all sizes. Write and ask about our 


i ted colors 
ini 2 ders in assor 
carton containing 25 fol 








Guiste.O. feller 


P t oes he 
6 i 1 ARTITION FOLDER. 1 folde that d e tne 
» in 


one 


doctors, students etc. 


17 point Kraft stock cloth 


nine 
at- 
sides ot 
_ and green press 
and celluloid tab styles 


attractive display 


Pending 


It's fact not fiction. Filing and finding with Guide-O 
folders is so easy, fast and positive that savings up to 
30% can easily be effected for all of your customers 
And when you demonstrate that the change-over to 
Guide-O-folders is made at a net saving of present 
file drawer space, you have made another juicy sale 
and another satisfied customer. Selling Guide-O 
folders is just that easy. A demonstration gets the 


order. Go after this business it's sure-fire profit! 


Transfile 


The new gray finish added to all the features of low 
cost filing and finding for which they have long been 
renowned, firmly establish TRANSFILE Files as the 
finest value in fibre board files. For surprisingly low 
cost your customers can keep all their semi-active and 
inactive records right at their finger tips. 
TRANSFILE Files can be stacked as high and wide 
as desired. The patented Interlock feature welds them 
into staunch batteries. With all the weight of the 
drawer and contents supported on steel, the drawer 
movement is surprisingly easy 

3 styles and 13 sizes. Put these new gray finish 
TRANSFILE Files on display at once. 


Available also in Traditional Green of course. 


@& Guide 
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IN 

LETTER 
LEGAL 
INVOICE 
X-RAY 
LO-FOLDERS 
SIZES 


System & Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPRESENTATIVE — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CALIF. 
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the ENNIS MAN 


| 


BRINGS YOU 


the most complete line of modern 
business forms, carbons and ribbons in 
the nation .. ready to help you 

profit more from this growing market, 
geared to help you sell. Ennis . . the 
line that’s sold through dealers; your 


supplier, never your competitor. 


Write for catalog 
and complete informatior 


BUSINESS 
FORMS, INC. 


Cennisy 


Factories: ENNIS, TEX. © CHATHAM, VA. « PASO ROBLES, CALIF, 
Warehouses: BIRMINGHAM ¢ HOUSTON « ST. LOUIS 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms 

Tab-Flex Continuous Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 


Letters 


pre t/ emselves brief 

l to the office equipment 

and supply industry) lddre Letters Editor, 

OFFICE APPLIANCES, 288 Park Ave., W 
Elmburst, Ill 


772) subject veidled 


Dear Editor 

It gives me a thrill to have my father, Will J. Or 
tel, an office outfitter for more than half a century, 
hand you my personal greetings 

As you know, I am enjoying to the utmost my 
present assignment as special outside representative 
of the Pacific Coast Publishing Co. of Santa Barbara, 
Calif 

I know it will interest you to know that I enjoy 
ven now scores of business friends throughout the 
world, with whom I first became acquainted via the 
decade-plus publication of ‘Business Builders. 

RALPH B. ORTEI 


Ralph B. Ortel 
i40 Santa Rosa A 
Santa Barbara, Ca 


Business Builders’ was a popular column written 
Ralph Ortel, that appeared in OA from 1950 to 


1958 


Dear Editor 

Your OFFICE APPLIANCES is read by salesmen as 
well as dealers in the office machine industry. It ap- 
pears that very little space in your periodical is de- 
voted to men who sell or supervise or manage for 
companies in the industry, rather than those who are 
in business for themselves 

I agree your publication is basically for dealers; 
however, I am a great believer in reading all publica 
tions in the industry and yours is one of the best—so, 
I read it and have been a subscriber for a great many 
years 

[ am not criticizing your magazine but merely sug 
resting that you give a little more space to the men 
who are not self-employed in the industry. Perhaps 
you can devote a few columns each month to the 
ways and means of successful production in the in- 
dustry 

JOHN E, PARSON 


John E. Parson 
Natick, Mass 


Dear Editor 
We are subscribing to your interesting monthly 
magazine which recently ran an article with a chart 


showing how to distribute costs and allocate profits 
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various br 


inches of a stationery store also deal 
in office furniture and equipment such as type 


rs and adding machines, calculators, etc., like 


I seem t ha lost track of this valuable data and 
therefore I certainly wall appreciate it very much if 
your financial editor will send us some suggestions 


long these lines of perhaps the copy of the article 
which I believe I read in your magazine 


PABLO MELENDEZ 


Mele ndez lear 
ippeared in OA 


j 


vber, 1960. wilh 


Dear Editor 
Since all of my friends in the industry are readers 
of OA, I though they might be interested to know 
that my listing has been included in the twelfth edi 
tion of World's “Who's Who in Commerce and In 
lustry,’’ recently published 
I feel this is of interest since so few women are 
d in this edition. I still own the office appliance 
quipment business in Kewanee 
JATTIE WILKINSON BAUMGARTNER 


es & Equipment 


Dear Editor 

Our venture into the office equipment field is new 
ind cautious but beginning now on the second year, 
we feel and anticipate unlimited potentials for the 
iggressive salesman and dealer. 

The splendid references and helps available 
through OFFICE APPLIANCES have been enlightening 
and most helpful and have made the launching of a 
new business without contacts a comparatively simple 
process 


All and all, we have thoroughly enjoyed the work 


with the suppliers which were obtained through OA 


and have often felt the challenge for new and better 
ideas and the demand always for the improved item 


R. V. BOHLEN 
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the ENNIS MAN 


LEAVES YOU 


with new merchandising ideas and sales 
tips, a new kind of service. He keeps 

you supplied with every needed form, 
from the everyday to the most 

complex and modern .. for the smallest 
or largest job. Ennis . . the line that's 
sold through dealers; your supplier, 


never your competitor. 


Write for catalog 
and complete information 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms 

Tab-Flex Continuous Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 


Factories: 
ENNIS, TEX. © CHATHAM, VA. « PASO ROBLES, CALIF, 


Warehouses: 
BIRMINGHAM ¢ HOUSTON « ST. LOUIS 


BUSINESS 
FORMS, INC. 





State of the 


Tax Savings Via Depreciation 


Unofficial comments by government 
officials indicate a broad revision of 
depreciation rates on next year's tax 
bill. While the final depreciation rates 
are still under study, they will cover 
buildings, warehouses, stores, fixtures, 
furnishings, desks, typewriters, adding 
machines, computers, and all sorts of 
similar equipment. Also include d are 
property rented to someone else, ma- 
chinery of all types, tools, trucks, au- 
tomobiles used in business, showcases, 
cash registers, etc. Office equipment 
and supply dealers, along with prac- 
tically every other type of business en 
terprise, big and small, may expect to 
participate in its benefits. 


Machine Exports Hit New High 


The assistant of Com- 


merce, Hickman Price, Jr. had som« 


secre tary 


interesting statistics to present before 
the annual meeting of BEMA, held 
October 17 in New York. Latest fig 
ures from the Bureau of Census show 
an increase in the value of shipments 
of computing and related machines 
alone of $293 million in 1947 to $1.3 
billion in 1960 
the industry will reach a volume of 
$2.3 billion by 1965, and $4.5 billion 
by 1970. 

For the first half of 1961 exports of 
totalled 
million. This as an increase of 64.50 


Projections are that 


all business machines $154 
over the same period 1960, and som« 
$4 million more than total exports for 
the whole of 1959 
first half of 1961 were $47 million, 
from 1960 


Imports for the 


up 3307 


Oklahoma Dealers Take Action 


Val Messer, Oklahoma City station 
er, was one of 20 owner-managers 
representing 15 fields of retailing in 
the city who decided that the pending 
Federal Quality Stabilization Bill 
(popularly known as the Madden 
Bill) is necessary to their business sur 
vival. The dealers scheduled a meet 
ing in Oklahoma City and_ invited 
Senator Mike Monroney, Chairman of 
the Senate Subcommittee that will 
hold hearings on the bill, and Repre- 
sentative Ray J. Madden of Indiana, 
author of the bill. Both atended 


16 


industry 


liate need of brand 


ty protection each dealer 
his industry's point of view 


Madden 


lrastically needed authority 


nsus was that the 


instead of further 


gulatory agencies, including 


irtment of Justice and the 
hamstring business 

alers at the meeting repre 
years in business and over 


mployees presently on pay-roll 


Good News for Fair Trade 


from the 
Trade 


refusing 


According to a bulletin 

on Fair 
ourt, by 
the constitution 
a State Resale 
Act, has turned 
aimed at 


ruments on 


over 
trade acts. The 
Hum 
Competitive 


nilar to the 
irris Fair 
Practi Bill now in 


| 
Hous f Representatives. Fair trade 


] 


the Senate and 
in the Supreme 
precedent tavorable 


in Congress 


ing 


Railway Express Starts New 
Service 


Of interest to small shippers is the 


annout ent by the Railway Express 
its new and unique con 
Known as the Unit 
laugurated on No 
Oast-to-coast net 

the system 
rind iple rather 
nce. Container 
limited to 101 
Ibs. Typical sav 
on a shipment of 
leve land to New 
Cleveland to Chi- 


rom Cleveland to 


trom (¢ 


Los Ang 
Administration Seeks Tariff Cuts 
nt Kennedy ist 


enactment of a lib 


porte dto have 


that will per 
h anything th 
irk { proposes 
its, 1s essential 


Howard 


news shorts for busy dealers 


C. Peterson is currently working out 
the details of a radical new trade pro- 
gram to be presented to the next ses- 
It is likely to call 


for deep, across-the-board reductions 


sion of ¢ ongress 


in U.S. tariffs. Such a request, to an 


election year Congress promises to 
touch off the toughest legislative bat 
tle yet encountered by the administra 
tion 


Richard H 


vice-presid nt of the 


Anthony, executive 
Trade Relations 
Council recently commented that such 
deep cuts, coming on top of 25 years 
of cumulative reductions, will hit 
those American industries most sensi 
tive to import injury. “The adminis- 
tration must therefore be preparing to 
sacrifice some American industry and 
jobs in the interest of an undisclosed 
over-all objective. It is hard for us to 
imagine an objective so important that 
it is worth the destruction of a sub- 
portion of our 
base, € said 


stantial production 


What is a Customer Worth? 


The Better 


$363. This was arrived at by an aver 


Business Bureau says 
age of a survey of businesses in 100 
cities around the country. Low figure 
was $125, high about $900, depend 
ing on locality and type of business 
Average cost of obtaining a new cus 
tomer was found to be $30. (Too low 
for an office equipment and supply 
customer). Reasons for losing custom 
ers were given as 68% due to poor or 
indifferent treatment, 14% to unad 
justed complaints. Only 9% was re- 


ported as lost due to lower prices. 


Insider Pilferage on Rise 


By , 15% of all business fail 
ures will result from insider pilferage 
and _ theft 
Charles P 
Wolff, 


How to Sto] 


That's the forecast of 
Rudnitsky and Leslie M 
o-authors of a new book 
Pilferage in Business 
and Industry. In it, the authors put 
the blame squarely on management 

By playing down the guilt of the 
business felon, by failure to prosecute, 
and by confusing company pride with 
duty toward society, management has 
probably turned loose more thieves to 
prey on business than all our peniten 


tinued on page 18 
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“The Yellow Pages brought us 
rental calls that led to our equipping 
the United Nations 
and Republican National Convention!” 


says M. Stein, Robert Morry, Inc. & Associates, San Francisco, Cal. 


“Our 11 Yellow Pages ads promote our entire business 


— rental and sales, new and used office furniture.’ 


\ 


“Most people calling for rentals and interior deco- 
rating say they found us through the Yellow Pages.” 


} Display this emblem. It builds your business! 
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Display ad (shown reduced) runs under OFFICE 
FURNITURE & EQUIPMENT. Call the Yellow Pages 
man at your Bell Telephone Business Office to 
plan your program. 


“10 years’ experience have proven that the most suc- 
cessful advertising we do is in the Yellow Pages!” 


a 
- \ we! 


“The Yellow Pages also leads people with used furni- 
ture for sale to us. We get many good buys this way!” 





Trimming 
Boards! 
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A Size For Every Need 


New use features galore with tool 
steel hardened blade that sharpens it- 
self for a lifetime of clean, accurate 
safe cuts — Plus safety spring tension, 
precision calibrations! 
7 sizes . . . $6.00 to $55.00... 
Wood or Metal 
New: Premier Cutters are now available 
for Heavy Duty use: Up to 36” in 
size, and with cutting capacity up 


to 2” in thickness (a full ream at 
one stroke.) 


PRESENTED NATIONALLY BY: 
* Stone-Newman Associates, 
York, New York. 
¢ Jack Luke, 3950 Lake Shore Dr., Chicago, Ill. 
. a Lichtenstein, 223 S. 10th St., Philadelphia 
, Pa. 
Bs aw Henkel, 1046 S. Olive St., Los Angeles 15, 
alif. 

8221 SW. 25 Street 


* Pat 
B. Tapner, 641 S. Rock Hill Rd., Webster 


320 Broadway, New 


McEnany, Miami, 
Florida. 
* Geor 
Grove 19, Mo. 

e Mike Holberg, 4924 Greenville Avenue Dallas 6, 
Texas 

* Pavl Holden 213 W Kathleen, Park Ridge, I'l. 
¢ E. L. Pemberton, P.O. Box 75A Rehoboth, Mass. 


PREMIER PHOTO 


ag MATERULs 


OUR NEW FACTORY, ELK GROVE, 
ILLINOIS [CHICAGO SUBURB] 
LT NIT ISR YT 
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State of the Industry 


j ” 
a 


tiaries together,”’ the book declares. 
The pap rback book exposes the di 
mensions of the problem and offers 


Avail 
33 St., 


practical methods to solve it 
abl Pilot Books, 42 W 
N_LY $3.00 per Op) 


U of Wisconsin Accepts Grant 


Foundation an 
A. Elve- 
sident of the University ot 
Wisconsin, advises that a grant of $5, 


The Handwriting 


nounces that a letter from (¢ 


hjiem, pre 
000 from the Foundation has been ac 
cepted by the University’s Board of 


Regents. The 


Ses incurred in conyunction 


grant was offered to de 
fray exper 
with the sponsoring by the School ot 
Education of a National Conferenc« 


on Handwriting 


Poor Machine Servicing Scored 


A 


“J 
i swelling 


port in the Wall Street Journal 
resentment among 


firms against poor servicing 


The 


dly represents complaints by 


oftice machines account 


office managers who, satisfied with the 
quality nd pe rformance of their cal- 
culators, electric typewriters, 


that the 


photo- 


COPpy ichines, Say 


servicing 


of these machines is most unsatisfac- 
tory. One company ts quoted as Say 
ing that the length of time between a 
call and the appearance of a service 
man has lengthened to 24 hours 
where formerly he was on hand in 
one hour. Another is quoted as noting 
a ‘lack of interest’ by suppliers in liv 
ing up to maintenance commitments 
The article also reports an example of 
a firm dropping a service agreement 
with manufacturers in favor of a ‘pay 
by the-call system Costs per year were 
from $3,000 


claimed to be reduced 


per year to $300 as a result. 


Higher Pay, Fewer Jobs for 
Graduates 


This year's June graduates had few 
er job openings than in previous years, 
but salary offers 5% to 10% higher 
for the jobs that were available. These 
facts were developed in a study made 
by the Bureau of National Affairs re 
cently. Business degree students aver 
for sales jobs, $440 for 
$440 in a 


aged $433 


management posts, and 


counting. Among the lowest starting 
pay figures were $388 in retailing, 
$374 in publishing, and $361 in ad 
and science 


vertising. Engineering 


graduates were highest, ranging from 


$490 to $564 
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Succeeding and 
original trade journal serving the sta- 
Journal & Office 
N.Y., 
i guipment 
original 


REPRESENTATIVES: New 


Hill 2-2 


»373 
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TErrac 


Dillenbeck, J1 
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DUnkirk 5-3991 
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BUSY EXECUTIVE 


Modular Grouping 


EXECUTIVE FREE FORM 
Grouping No. G8-8 (variation) 





ALMA ARCHITECTURAL. 











IDEAL SIMPLIFIED BOOKKEEPING SYSTEMS outsell all others com- 
bined.Over 2,000,000 users are ready for annual repeat purchases. 


EACH IDEAL LOOSELEAF SYSTEM is researched for a particular 
business, trade, profession, farm, ranch. . . all have approval of 
accountants, bankers, auditors, credit men, tax authorities. 


Now, for the first time, Ideal offers this colorful counter display, 
an eye-catching sales booster, in 5 bright colors: red, white, yellow, 
blue and black . . . displays box-end titles of 6 books. Takes only 
1014” x 1244” counter space. 


FREE: Counter display unit on request with orders of six or 
more Ideal loose-leaf bookkeeping systems, (any titles). 


FREE: Two counter display units — one for your window, one 
for your counter — on request with orders of 12 or 
more loose-leaf bookkeeping systems (any titles). 


FREE: One floor stand base (holds counter unit for an aisle 
display) on request with orders for 12 or more loose- 
leaf bookkeeping systems. 


ORDER NOW FOR IMMEDIATE OR FU- 
TURE DELIVERY FROM YOUR WHOLE- 
SALER OR THE IDEAL SYSTEM CO. 


Now Available: Condensed Catalog of Books: Ideal’s new complete Condensed Catalog of 
Books is yours on request. Lists all book titles and prices. Simplifies ordering . . . helps 
THE avoid costly out-of-stock lost sales. 


IDEAL 
SYSTEM 
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Sales S 


Actual 
IDEAL 
Expense 
Record 


The insert enclosed with Ideal System Company’s ad in “SALES MAN- 
AGEMENT”, January 19th issue, will be an actual copy of Ideal’s NEW 
WEEKLY EXPENSE RECORD. 


“Sales Management” is read by top sales and management leaders, the 
weekly opinion-makers, the doers, of the nation... the type who stimulate sales 
expense far beyond their own product lines. 


record 











a This national advertising tells your customers with sample proof that 
eres Ideal’s Weekly and Monthly Expense Records are: 


expense 

record BETTER LOOKING . .. BETTER PLANNED... RESEARCHED TO 
PROTECT ALL TAX DEDUCTIONS OR COMPANY REIMBURSED 
EXPENSES. Pocket-size for easy on-the-spot use. Easy to write in, 
easy to file. A ready reference in case of an audit. 


ORDER TODAY .. . tie in with Ideal's profit-building promotion.“Sales 
Management” readers will be buying for themselves, for their employees 
and for their customers. 


The IDEAL SYSTEM Company 


WORLD'S LARGEST PUBLISHER OF 
SIMPLIFIED BOOKKEEPING SYSTEMS 


2437 WEST PICO BOULEVARD, LOS ANGELES 6, CALIFORNIA + 6 CHURCH ST., NEW YORK, N. Y. 
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with 
unlimited 
decorative 
and 
functional 
possibilities 
Multi-Ply is a startlingly new design conception 
of public seating for the office. Modular styling 
(by Max Stout) with the light touch. Construc- 
tion engineered to provide seating sturdy 
enough to stand the roughest usage by peo- 
ple of all sizes and ages. Wooden frames are 


reinforced with interlocking steel rods for 
utmost strength and rigidity. 


An Imaginative 
Innovation 


in Public Seating 


Any number of units may be arranged in any 

combination or shape to fit any space in any 

office. Upholstered chairs, loose cushions, 

table tops and upholstered table tops make 

functional and decorative combinations un- 

limited. May be quickly and easily rearranged 

I hreeeine itt to meet changing whims and needs. Multi-Ply 
P.O. BOK 336 = SALEM STATION » WINSTON-SALEM. NORTH CAROUNA Seating will create an entirely new atmos- 
(olborumilt | David Raymond Oo, phere and expand the functions of the public 
tlre ret area in the modest or most pretentious office. 


(Fleetline offers this line in Masland Duran with Pellon and Vinylaire) 
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INCOMPARABLE 
FOR STRENGTH... 
SHAPE-RETENTION... 
LOW-COST UPKEEP 


The truly unique upholstery . . . absolutely unrivaled The Masland Duraleather Company 
for long-lasting beauty . . . ideal for the 1500 hours of Dept. P59-L, Philadelphia 34, Po. 

use most office furniture gets yearly. That’s Masland 
Duran, the colorful, easy-to-clean vinyl . . . now with 
Pellon, the fabulous, non-woven backing that outlasts 
all others. That’s why this distinctive upholstery keeps Name 

fresh, neat and crease-free . . . and why it is good busi- Company 
ness to specify it on office furniture. Mail coupon. 


Please send sample swatches of Masland 
Duran with Pellon. 


Street 
THE MASLAND DURALEATHER CO., DEPT. P59-L, PHILA. 34, PA. 
PLANTS: Philadelphia, Pa. @ Mocksville, N.C. 


PELLON® is the registered trademork of the Pellon Corp., N. Y, 
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Adds 
Subtracts 
Repeats 
Subtotals 
Multiplies 


Capacity 
8 listing 
9 total 


List Price 


$179 


New Odhner Compact Electric... faster, lighter than you’d ever guess ! 


Run this 10-key adding machine 
'e) Tale ieliel-teMmr-laleme 2010 Me mE). 1-1-1am 100) 
full-sized, 
heavy-weight machine! e So quiet, 
smooth vibration-free you'd 
find it hard to tell that its 180 revo 
lutions per minute were giving you 


lar-e mmm ’,0]0l @mmal-lalel-mme ls mmr | 


Frale| 


more speed than ever before e So 
iiidaam-1alem-3¢-1e)(-eelan-lasle)(-mel-L-1-mer- lel) 


that you couldn't guess how light 
and easy it was to move from desk 
iCome(-t-) omelmer-[aa melam igi e}-melliae) meal 
office in its specially designed case. 
e So precise and responsive to the 
touch that you'd feel sure the scien- 
ith iter-libva e)t-lalat-reM.¢-saelel- Laem eli elal-41e) 
to a machine selling at easily twice 
the price. 


In short, you'll love the perform 
FTalot mre) Medal -Meal-1 me Ole) alal-lamorelaaley-leal 

. . See and try it at your dealers 
today 


FACIT, INC. 404 Park Avenue 
South, New York 16, New York e 
895 Stanton Road, Burlingame 
California e 2807 Central Street, 
Evanston, Illinois 
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OA Editorial 


Statistics Don’t Tell 
The Whole Story 


The statistics drawn from hundreds of survey questionnaires, returned by 
a broad cross-section of dealers around the country, are a remarkably accurate 
account of the business climate at the time a survey is made. Such is the case 
with the report of conditions in the office equipment and supply industry pub- 
lished in this issue of Orrick APPLIANCES, the result of our annual year-end 
survey of our dealer readers. 

The extra comments and opinions written by so many respondents on their 
questionnaire forms cannot be scientifically regimented into statistical facts. 
Yet they must be taken into account. They are the rustlings and undertones 


that affect tomorrow's statistics. 


One point is evident. There is still a great need for better understanding 
of mutual problems among those who manufacture, distribute, and sell the 
products of this industry. Some fail to realize that all involved in the distribu- 


tion system of this $5 billion industry are helping to pull the same load down 


the same road. 


Some manufacturers seem to be practicing a most short-sighted policy of 
distribution. Dealers complain of discount and catalog house competition 
squeezing them out of the market on lines they worked hard to initiate. 


Manufacturers are prone to criticize backward operating practices on the 
part of dealers. There is a certain degree of validity in both claims. 


If this industry is to expand, as it certainly can and should, dealers must 
be given every protection possible on logical product lines of office supply, 
machines, and furnishings. On the other side of the coin, dealers who feel their 
future growth lies under the umbrella of higher mark-ups and restrictive sales 


policies are not being realistic either. 


The great surge toward improved systems, of which automation is only a 
part; total office design, and its vast new horizons; are only two of the great 
potentials that lie within the province of our industry to serve and to exploit. 


Manufacturer, distributor, and dealer operating policies and facilities must 
be more closely co-ordinated if we are to capitalize on our opportunities. It is 
not an impossibility that a portion of the volume this industry should have will 
show-up on some other industry's statistics. It would be a sad commentary if 
such would occur due to lack of cooperation and understanding between mem- 
bers of our own industry family. 
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me DEALER SURVEY 
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Office equipment and supply dealers, fac 
job of making their business bigger and better in the 
face of current tensions and uncertainties, ar 
the new year with determined optimism. T] 
consensus gathered from OA’s annual survey of dealers 
to determine the state of our industry and its outlook 
for the months ahead. 

While the majority definitely feel that next year will 
be better than 1961, the degree ranges all the way 
from cautious to enthusiastic, with a substantial minority 
feeling that 1962 will be on a par with 1961 

Background for this opinion is due in part to the fact 
that this has not been a bad year for many dealers. In 
fact, 59% of those handling furniture report increased 
sales over 1960; 73% of the office supply firms, and 
65% of the machine dealers around the country agre 
their volume has exceeded that of last year 

It is interesting to note that dealers themselves ‘‘called 
this shot.’’ At the same time a year ago when OA made 
a similar study, and asked how dealers evaluated the 
potential for 1961, 81% said they expected office supply 
sales to be up, 65% anticipated an increase in furniture 
volume, and 74% predicted the same for machines 

Since the survey was broad enough in its distribution 
among dealers in the United States, and the percentage 
of returns in excess of normal response to such a ques 
tionnaire, it is accurate to conclude that the findings rep 


resent a true “taking of the pulse’’ of the entire indus 


26 


4 
mi 
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we 


Fe ar Ce ee se 
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try. Let us take a look at a combined portrait of the 
office equipment and supply dealer as he operates today 
First, what does he sell? Broadly we find that 
82% sell supplies 
81% sell furniture 
73% sell machines 
Obviously, most dealers sell more than one type of of- 
fice product. In fact, 54% of the dealers sell all three 
Only 
1% sell machines exclusively 
3% sell supplies exclusively 
10% sell furniture exclusively 
Pursuing the subject further, the survey reveals that 
sell machines and supplies 
sell furniture and supplies 
sell furniture and machines 
To determine how much impact the sudden and 
strong surge of the national economy has had on office 
equipment and supply dealer's business, we asked ‘Have 
you experienced a strong increase in business during the 
past six months?’’ Only 40° of the dealers answered 
yes, 60% said no 
A breakdown of dealer answers to the question by 
their geographic location clearly indicates that the 
economic recovery was evidenced first on the east coast, 
ind has moved slowly westward. For example, 64% of 
the dealers on the East Coast report a nice gain in busi 


ness during the past six months, while only 25% in 
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the western states concur. The Southeast is next high. 
with 60% of the dealers indicating an increase in vol- 
ume; middle Atlantic , Central 38° , Middle 
West 33%, and Northwest 25%. 


The chart on the following page shows the way busi- 


states 507 


ness has gone for dealers by their geographic location 
this year, broken down by type of product. It also 
shows how dealers predict volume will be next year 
Again, some interesting observations can be made 

Office supplies have accounted for the majority of 
sales increases. In every section of the country the ma- 
jority of dealers have had better supply volume this year 
Dealers in the East, Southwest, Midwest and North 
west showing such gains in supply sales outnumber 
those who have not by three to one or better. 

Machine sales have been far more spotty. In the East 
839% of the dealers indicate increased machine sales 
this year. Another high spot is the Northwest, where 
78% report gains. On the other hand, dealers in the 
Middle Atlantic state re port tougher going. Only one- 
third have bettered last year’s sales in 1961. 

In furniture sales, dealers in the South show a gen 
erally healthy picture, with 75% improving sales this 
year. The Midwest has done almost as well; 720% have 
gained. Reports from other sections are just so-so, with 
fewer dealers in the Northwest, Central, Middle-At- 
lantic, and Southeastern regions able to show increases 


When asked what they expected next year, 62% of 


vil 


ND 


ene 
a 
POA atari 
—— 


Phe 


Coast to coast study of 
dealer opinion show industry 


is moving steadily upward 


the dealers said they feel volume will be above 1961, 
30% cautiously predict about the same. Only 8% feel 
that they are entering a less favorable year. 

The most optimistic views come from the East, 89°% 
of the dealers believing that 1962 will be better. Only 
60% of the Western dealers share the same opinion, 
with the South and Southwest also taking a less en- 
thusiastic outlook. This bears out the point that present 
conditions have a lot to do with a dealer's view of the 
future. 

The charts on page 34 show where dealers feel their 
1962 business is coming from, by the products they 
handle. While office supplies are again considered to be 
the lines that will account for quite a chunk of antic- 
ipated increases, office machines get even more votes 
The sales are expected to be spearheaded by electric 
typewriters and duplicating machines. In the machine 
area, standard typewriters are regarded as least liable to 
account for sales growth. It is interesting to note that, in 
spite of the strong controversy about the machine dealer 
being able to compete in the portable typewriter market, 
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PACIFIC COAST c oa NORTHWEST = MIDDLE WEST 
1961 25% UP 1961 33°% UP a 1961 33% UP 
1962 60% UP 1962 80°% UP - 1962 84°% UP 


SOUTHWEST hae SOUTH 
1961 47% UP 1961 40%, UP 
1962 65% UP 1962 60% UP 
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N. Y. & NEW ENG. 
1961 64% UP 


1962 89% UP 
CENTRAL STATES 


1961 38% UP 
1962 63% UP 


MIDDLE ATLANTIC 
1961 50% UP 
1962 65% UP 


SOUTHEAST 
1961 40% UP 
1962 65% UP 
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continued... 


46% of the dealers say they anticipate 
increased sale of this product next 
year. 

Standpoint products in the supply 
line, insofar as sales volume is con- 
cerned, are business forms, filing sup- 
plies, carbon and ribbons, and dupli- 
cating papers. Only 31% of the deal- 
ers believe increases will be shown 
with writing instruments. 

Complete office installations are 
considered by 54% of the dealers as 
the means of stepping-up furniture 
sales next year. Only a minority group 
vote for shelving, partitioning, and 
decorative accessories as individual 
lines that will account for more sales 
in 1962. 

Apparently more and more dealers 
are gearing their organizations to sell 
the total office. Last year 12% of the 
dealers had designers on their payroll. 
The figure this year is 14%. In 1960, 
24% had a working arrangement with 
designers, decorators, architects, etc. so 
that they could sell a complete office. 
At year end 1961, 35% have such an 
arrangement. 


Quotes Reveal Problems 
Few had any ideas of adding a de- 
signer to the organization a year ago. 
Only 2% so indicated. Now, 11% 
say they plan to add a designer to their 
staff next year. An additional 6% are 
looking for an arrangement with an 
outside source for the coming year. 
Much can be learned from the extra 
comments dealers made on their ques- 
tionnaire forms. While they could not 
be tabulated and listed statistically, 
they covered a number of subjects very 
close to every dealer's heart, and point- 
up the problems that are with us, and 
will continue to be during the months 
ahead. Let's review a few of them. 
The shadow of the Kremlin is cast 
broadly across the land. A number 
of comments showed how deeply 
political and economic influences are 
being considered by dealers with re- 
spect to their business. Maurice Krin- 
sky, president, Beacon Office Supply 
Co., Inc., Houston, Tex. writes, 
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Dealer Survey . . . continued 


There is a watch and wait attitude among our custom- 
rs. The need for serious resolve of world tensions is on 
the mind of many purchasing agents. They are holding 
the line, rather than proceeding full steam ahead. 

Our analysis is that 1962 will be another year of 
greater volume, but less net profit to the small retail 
stationer 

Mike Ohaman, L.E. Muran Co., Boston, Mass., sees 
it this way, ‘With business and world conditions as they 
are, we foresee a tremendous boom in our industry. It 
will be our job to stay on top with hard impact selling 
and servicing. We are gearing our sales force and in 
ventories with this in mind 

We expect that business must increase because of in- 

What Changes Do You Expect in ’62: crease in defense spending, if for no other reason,” says 
A. F. Works, Al-Ans, Inc., Barre, Vt. “I also feel at the 


Down Same 
same time that our stronger stand on Berlin has given 


Office Supplies in General 3% 30° ' z 
some confidence that war will be averted,”’ he adds. 

Business Forms 5% 45‘ Richard Woods, Woods Typewriters, Tiffin, Ohio 

Filing Supplies 30, writes, “We at Woods feel that 1962 will offer the of- 

fice machine industry more opportunities than ever be- 

Carbon & Ribbons fore. This will be largely due to the growing demands 

Duplicating Papers of the missile age. It is also a year of challenge to our 

own adaptability to conform to its ever-changing needs 

Writing Instruments ; ere - 

Behind the Shifting Scenes 

There is a general awareness of the shifting business 

scene, and the need for recognizing the trends of the 


Furniture in General , 
times as it bears on the dealer's operation. A number of 


Desks & Chairs : interesting comments were voiced on the subject. 

7 . Wilbur E. Walker, owner of an office machine com- 
Complete Office pany bearing his name in Wichita, Kan. succinctly 
Shelving : sums it up this way, “The manager of the office machine 
; . ee ee store must play the ‘office machine game’ exactly as the 
Decorative Accessories 
quarterback of a football team. He must adapt and re 
Partitioning ; adapt his offense according to his opponents defense 

This means to be alert for the openings or profitable 
moves, and advance quickly 

Machines in General We office machine dealers have lost the profitable 
portable typewriter business because we did such a good 
Portable Typewriters ‘ job of introducing and distributing it to the public that 


we made it a ‘household appliance Household ap- 


Standard Typewriters 


| ; ; pliances are sold by jewelry stores, hardware stores, 
" " ‘ r s 
Electric Typew 1ters furniture stores, auto supply houses, discount houses, 


Photocopy Machines 3: catalog houses, and a hundred other outlets. These are 
ie : willing to work on a 10 to 25% margin, since they only 
Duplicating Machines PbS ndbiey : . _—. 
take orders. They do not service. Now the office ma- 
chine dealer is on the verge of losing the smaller port- 
able adding machine in the same manner. 


Our store action is changing. We are revising our 


Service policies We are charging a price reasonable 
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to the customer and to us for the service we render. We 
have not been fair to ourselves in the past. We are not 
giving away ‘free service. Our sales department can no 
longer subsidize our service department. Machine rental 
prices have been revised upward, so that the department 
stands on its own profits. Our sales department is plac- 
ing emphasis on selling exclusive machines, on which 
profit margins are better. This will build both sales and 
service revenue for the future 

R. R. Bricker, Bricker’s, Inc., Norfolk, Nebr. has 
made a careful analysis of the business climate in his 
area. He says, “We 


sales volume for the past six years. However, greater 


have enjoyed a steady increase in 


emphasis has been placed on gross profits in 1961. It has 
resulted in a smaller gain in volume, but we are realiz 
ing 3° more gross profits. The demand for more and 
better records will result in increased general office sup- 
plies in ‘62. Also the need for higher output will re- 
quire paper work short cuts. Sales of electric typewriters, 
printing calculators, and photocopy machines will in 
crease. The same conditions should also help the sale of 
duplicating machines 

We have obtained the services of a decorator on a 
consulting basis. Increased volume of furniture and 
furnishings 1s anticipated by making the service avail 
ible 

It was widely agreed that service was one way deal 
ers can gain an edge over competition. G. M. Bennett 
Twin City Duplicator Co., 


believe the 1962 business picture will be better for 


Minneapolis, writes, “W<« 


our business because we stress service. We specialize in 
duplicating machines and offer a complete service on 
them. Although there are a great many duplicating ma 
chines sold by other dealers at a discount in order to get 
business, there are fewer and fewer who offer any serv- 
ice, or who stock anything like a complete inventory of 
parts for them. Therefore, we expect that our business is 


sure to vrow 


Be the Man Who Knows 

Another timely comment was received from Norman 

F. Sayers, Tab Products of Connecticut, Hartford. He 
says, “The office supply dealer with the will to handle 
data processing items will grow two-fold, as the special- 
ty selling houses like to deal with the man who knows 
what to do with punch cards and tape. Since the gen- 
eral office supply salesman is an order taker, not a sys- 
tems and procedure selling agent, 1962 will be the big- 
gest sales year for the dealer who really wants to serve 


his customers with ‘know-how’ selling 


The past few years have been favorable for the estab 


lishment of new businesses in the field. According to 
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R. V. Bohlen, Bohlen Sales Service, Burlington, Iowa, 
‘Our venture into these fields has been cautious. But 
beginning with our second year we feel and anticipate 
unlimited potentials for the aggressive salesman and 
dealer. The splendid references and helps available 
through OrricE APPLIANCES have been enlightening 
and most helpful, and have made launching a new busi 
ness without contacts a comparatively simple business 

“All in all we have thoroughly enjoyed the work 
with the suppliers which were obtained through OF Fic! 
APPLIANCES. We feel the challenge for new and better 
ideas, and the demand always for ‘the improved item 

The critical view that dealers take of manufacturers 
distribution policies came in for considerable comment 
R. M. Church, Church & Nelson, Inc., Wenatchee, 
Wash. writes, “Discount houses as well as discount 
dealers and discount salesmen tend to decrease sales in 
most all lines, particularly portable typewriters, office 
furniture, and nearly all bid items. Looks to us that too 
many bidders want volume instead of profit.’ 

‘Until manufacturers give the retailer some protec 
tion, particularly machine companies, the discount 
houses will take more business every year. Portable ma 
chines are a joke anymore.” This opinion was submitted 


by John Donnell, Donnell Printing, Pontiac, III 


Panic in the Field 
Similarly, Wayne D. Schagn, Typewriter Sales & 
Service, Hickory, N. C. writes, I feel volume will be 
up, but our biggest problem will be dealer profit duc 
to panic in the furniture and machine fields, Foreign 
imports are perhaps our worst problem. 
“Unless manufacturers are a little more selective 
in obtaining outlets, Mishkin, Camellia 
Office Equipment Co., Elkhart, Ind., ‘we will find that 


observes L. 


the office equipment dealer, as such, will be continually 
forced out of the picture. With the exception of one or 
two models of portables, we no longer stock them. 
Desk lamps, personal files, filing supplies, etc. are no 
longer the fast movers they once were. All types of office 
equipment are now available at department stores, dis 
count houses, furniture stores, super markets, shop 
equipment suppliers, and a dozen other outlets. Sure, we 
sell service but there are no buyers for same 

And Don H. Wilson, Wilson Office Supply Co., 
Wichita Falls, Tex., expresses the view of a great many 
dealers, perhaps the one with which most dealers will 
approach the new year. He writes, “I think business will 
be good but not booming. It will not come to us, 
so we'll have to go out after it. I'm not worried at all 


about the future 





Office Equipment 


Dealer and Supply Sales 
UP 11% 


Steel Production 


UP 11% 


o i ~,* ° . 2 
Predictions Adileiaiial tenteae int ull for eney Gene tom 


volume next year. 


ing existing capacity. 





Parallel Those 


Petroleum 


of Major New Car Sales Production 


UP 12% UP 3% 


e 
Industries Total volume of 7 million Increase in domestic con- 





cars expected in 1962 


sumption influenced by up- 
turn in auto sales. 





The National Outiocok — 


Noderate Gains 


The strength and stability predict 
equipment and supply dealers for 1962 is 
in the cautious predictions of economists looking at 
the national scene. It seems to be a year of checks 
and balances. Trends that could blow the lid off our 
economy are counterbalanced by soft spots. Thes 
are the safety values that apparently will prevent 
reckless plunge into a boom with its accompany 
ing inflationary waltz. 

In a single sentence, an inflationary boom would 
result when demand for most goods far ex ls sup 
ply, and more loose money is available to buy than 
there are products to purchase. This does 
likely in 1962 

For any businessman in a service industry (and 
that's what the office equipment and supply business 
is) who may wonder how the sale of automobiles, or 
the volume of steel production, or the price level 
farm commodities may affect his business 
facts are that they do definitely and 

These factors, plus such others as th 
money spent for industrial expansion, 
construction of all sorts, etc. spearhead 
economic flow. Service industries are influ 
portionally. In the complex structure of 


single industry can long buck the gen 


though local or temporary influences may give the 
illusion of doing so 

Most alarming of the trends that could indicate 

m is the vast and sudden splurge of government 
spending. While most of the $9 billion in deficit 
dollars have been allocated for national defense, early 
moves clearly indicated that the new administration 
had really pried the lid off the pork barrel. It soon 
became obvious, even to the staunchest of the new 
frontiersmen, that this folly would have to stop. Now 
2 mood of austerity has settled over the banks of the 
Potomac. Non-defense spending measures will have 


tough going on Capitol Hill next year 


Quick Step for Consumer Dollars 


Net result of the spending spree was to give the 
sagging national economy a massive shot in the arm 
It came at a time when the economy was sicker than 
it looked. At mid-year, industry was weakly recover- 
ing from the recession, but consumer spending was 
still slipping downhill. This counter-balance averted 
any economic tendency to jump the fence. However, 
onsumer spending is now picking up briskly and the 
uctive economy is marching forward 

Another factor in the battle against inflation is 
management's attitude toward labor. After an initial 


surrender, it now appears that there will be no reck- 
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Commercial and 
Industrial 
Construction 


UP 3% 


Only a moderate expansion 
expected in this industry. 


New Homes 
Construction 


UP 7% 


There is no tremendous back- 
log of production here. 








Non-Durables Sales 
UP 5% 


A fair gauge of level of nor- 
mal consumer spending. 





less spiral. True, labor has figured the climate favor 
able enough to strike. The strikes have hurt. But 
gains and concessions to labor so far are not so 
sweeping as to endanger a major breakthrough of the 
anti-inflation line 

Looking at the forces that tend to check inflation 


ary pressures, perhaps the most significant as well as 


the most intangible is business attitude. Unsettled 


world conditions have had an extremely sobering ef 
fect on business thinking. It undoubtedly is reflected 
in the cautious view most take of the coming year 

Few are so pessimistic as to foresee a war. Ten 
sions are easing, although granted we are wading in 
a sea of unnegotiated problems. It’s hard, however, to 
think clearly and objectively with the din of Khrush 
chev’s 76 propaganda trombones relentlessly blasting 
in our ears 

Second in the economic deterrents is the ability of 
America’s industry to produce more goods than the 
demand seems to require. For example, the steel in 
dustry predicts an 11% increase in production next 
year. It could triple that figure before reaching ca 
pacity. Automobile production could increase 25% 
rather than the expected 12% before reaching ca 
pacity. The housing industry can build 300,000 more 
homes next year than the 100,000 expected increase 
before production shortages are encountered 

Availability of credit is another economic brake 
that can be applied if and when economy shows 
signs of free wheeling. There is already a trend to 
ward the tightening of credits, and a creeping up 
ward of interest rates. The rise in borrowing costs 
will chiefly affect short term loans 

Foreign goods, in competition with domestic, con 


tinue to exert a dampening influence on local pro 
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Will 


Industrial 
Production 


UP 7% 


reach an all-time 
high—but not by much. 


ducers. We have reached a unique crossroads in th 
history of American business. For years our manu 
factured goods could more than compete anywhere 
in the world market from the standpoint of both 
quality and price. Now the productive genius that 
made this country great is being matched on both 
counts; not only in products from Europe, but from 
the Far East as well. 

This Frankenstein is largely our creation. American 
know-how and money financed the competition 
Now it is here. It is very real. It will take more than 
a patriotic plea to the American buyer to meet 

Al! signs point toward 1962 being a good year for 
a business to show a profit. This is for three principal 


reasons 


Depreciation in the Tax Bill 


First, it appears likely that no great change in the 
existing tax structure will be made next year. In ad- 
dition, the much discussed plan of the administration 
to encourage capital investment with a more lenient 
depreciation schedule seems certain to be included 
in the forthcoming tax bill. This incidentally will be 
beneficial to office equipment and supply dealers 
Many items of store, office, shop, and warehouse 
equipment fall under the proposed depreciation 
schedule 

An expanding market for all products and services 
sold by office supply, machine, and furniture dealers 
should result in greater dollar volume and a trend 
away from price cutting. 

The dealer who can maintain the line in his own 
fight against rising costs of doing business, and there 
are no external forces that make it impossible, will 
undoubtedly find 1962 a rewarding year 





SHOPPING 
SENT ER 


c 


SS eh ee ath th eh a en 
rs 











A Big Year for Shopping Centers 


é 


Shopping centers in both urban and suburban lo ond story position that is almost impossible to miss 
cations are shooting up so rapidly that, by t tin Some store owners might feel that an “upper deck’ 
1961 is finished, they will have taken in per cet location in a shopping center is something of a han- 
of total U. S. retail sales. The same set of statisti dicap since prospective customers would not feel in- 
that announced this development has also prop | clined to climb a flight or more of stairs on the spur 
10,000 shopping centers by 1965, accounting for of the moment, Ira Sloan is of another opinion, how- 
per cent of the country’s total sales volum ever. The stairs to the second floor site eliminate 

Obviously, this growth is a trend worth watching any “‘non-climbing’’ notions his customers might 
and one it would be profitable to take advantage have, Sloan feels. Wide, shallow steps (open, with- 
Office equipment dealers, like the other deal out risers) seem to drift to the upper sidewalk, so 
flocked to the shopping centers, were quick to mak« the shopper reaches the topside stores with no feeling 
use of the location’s sales potentialities of having climbed to a second story 

A good example of this trend-following Also, Sloan believes that a second-story location 
huge California shopping center, complete with paln creates the perfect environment for a stationery store 
trees and pools, that was chosen by Ira Sloan as tl The quiet setting is away from traffic, shopping carts, 
site of his new stationery store bags, cartons and other trappings of the supermarket 

Sloan's Stationery & Artists Supplies store domi atmosphere 
nates the Crenshaw-Imperial shopping center, about As part of its layout, the store contains a small 
15 miles from Los Angeles. From the parking area rift department attractively fitted into a good selec- 


outside, Sloan’s faces the Plaza entrance from a se tion of social and commercial stationery. Office fur- 
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Ban Juwwoes Suareses 
The Growing 


Shopping Center 


e 1,000 new shopping centers 


will be built in 1961. 


Shopping centers account for 


25% of U. S. retail sales. 


10,000 shopping centers will 
account for 50% of. retail 


volume by 1965. 


pstairs sidewalk brings Sloan's new store 


ffice machines and picture frames are ar 
adequate space for suitable display. The 
of art supplies is varied and surprisingly 

omplete for a small store 

Sloan chose Bulman fixtures for the interior of his 
store and worked with a company engineer to achieve 
2 successful and pleasing layout. 

Since greeting cards and gift wrappings form a 
major portion of Sloan's inventory, he gave special 
attention to their display. As light colors predomi 
nate in the store, the greeting cards stand out on 
black bases trimmed with a dulled gold metal that 
matches the metal trim on the other display cases 

Although the whole store measures only 1700 
square feet, the fixtures and lighting have been so 
arranged as to give the impression of spaciousness 
rather than the claustrophobia that might easily have 
resulted from the combination of too much mer- 
chandise and too little room. Full advantage was also 
taken of the glass front; keeping it uncluttered from 


floor to ceiling extended the illusion of space right Si 
“Open look” makes sidewalk and store flow together and invites 
customers to browse in Farnham’s, located in a Minneapolis shop 
continued on page 104 ping center which is also a community center 


out through the store front. 


OA—12/61 35 





"Datacase’’ key p 
personal belongings 
desk fits next t 





| 


from Steelcase give each operator four drawers for supplies and 


is an extra 570 sq. inches of work space. The single pedestal 


reading board and requires only 19” x 30” of floor space 


Tab Room Line for Dealer Sales 


eo 


: 


RELL 
BELGE 


Matching ‘‘Datacase”’ file cabinets come 
sizes. The two shown above are designed 
The floor models, at top, come in two sizes 


rhe most common complaint among dealers con 
erning automation ts the fact that automation acces- 
sories are, in general, sold direct instead of through 
de ilers 

It is a complaint that is being handled, however, 
and one of the first manufacturers to offer automation 
products for dealers to sell is Steelcase, Inc. which 
is placing its ‘“Datacase”’ line on the market. This 
new line of accessory equipment ror companies using 
automatic or electronic data processing systems in 
cludes key punch desks, card files and tape reel cab 
nets 

The equipment is available in seventeen different 
olors to widen the decorating possibilities in data 
processing departments. The company can also match 
special colors if desired 

The key punch desks in the series are designed to 
give the operators more working and storage space 
than was formerly available. The desks have match- 
ing, adjustable posture chairs 

For companies using electronic data processing 
equipment, Steelcase has cabinets with magnetic tape 
inserts, designed to store reels of magnetic tape and 
keep them free from dust 

These new products are being distributed by 
authorized Steelcase dealers throughout the country 


ind in Canada 
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You ust See (4 -7o Believe [4/ 


New Low Price! 
REX-TRECORDER 


TO-DAY’S BEST 
DICTATING MACHINE VALUE! 


SAVE “= *140 


as compared with Similar 
or Comparable Machines 


QUALITY!!! 


UNCONDITIONALLY | 
GUARANTEED-1 YEAR 


including both LABOR and PARTS 


USE THIS REX RECORDER CHECK LIST TO PROVE YOU GET MORE FOR YOUR DOLLAR 





LOADING 


REX EXCLUSIVE-—Disc Loading—Lightning Fast—No Other So Fast 


Machines 
You 
Use 


You 
Have 
Seen 








INDEXING 


REX EXCLUSIVE-—Roll Tape Tear Off—Automatic Marking 





PLACE LOCATION 


REX EXCLUSIVE—Instantaneous—Locate even a single word 





MICROPHONE REVIEW 


Unlimited—Go Back Word, Phrase, or Sentence 





MICROPHONE CONTROL 


Dictate, Listen, Return on Mike 





TWO-IN-ONE USE 


Two Way Use—Dictate with a Mike, Transcribe with head set and 
pedal on same machine (slight extra charge for 2 way kit) 





CONSTRUCTION 


REX EXCLUSIVE—Pre-Grooved Disc Makes for Greatest 
Simplicity, Least Number of Parts 





SOUND QUALITY 


No Background Noise—Highest understandability 





LIFE OF DISC 


EXCLUSIVE—Long Life—Same Rex Discs have been in use for 10 years 





ECONOMY 


Magic Eraser Wipe-Off, Results in a clean disc for each use 





CONFERENCE 


Record a Whisper or a Roomful of Conversation 





TELEPHONE 





Perfect Telephone Recording 





DISC IN FOUR COLORS 
en _ 


REX EXCLUSIVE-—Ideal for Work Separation—Rush Dictation 





ON-OFF BUTTON 


REX EXCLUSIVE—Turns off current, disengages all drives 
(the only machine NOT working when you are NOT using it). 
Adds 2 years to normal lifetime. 








BUILT-IN SPEAKER 


REX EXCLUSIVE—Switch for Private Mike or Room Volume 
Playback. (Secretary can also transcribe without use 
of head set.) 

















National Distributors ADM Business Machines 


2d AMERICAN DICTATING 


MACHINE COMPANY, INC. 
Exclusive Franchises available for Select Qualified Dealers 


/ So dice) -Jol4-: 


51 West 45th Street + New York 36, N. Y. 
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SEASON’S PROFITS 
FROM UNDERWOOD 


There are four good reasons 
why Underwood portable 
dealers are having 

a profitable holiday season: 
1, strong full-page, 4-color 
advertising in Life and 

other national magazines; 

2, new low suggested retall 
prices of $68 for the Lettera 22 
and $98 for the Studio 44; 

3, full profit opportunities for 
dealers on every sale; and 

4, product quality that 
means minimum service 
costs, higher net profits and 
satisfied customers. For 
information on dealership 
opportunities, write to 
Portable Division, 
Underwood Corporation, 
One Park Avenue, 


New York 16, New York. 
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In the Burroughs Dealer Derby 


NEW QUANTITY PURCHASE INCENTIVES 
NEW PROMOTIONAL ALLOWANCES 
NEW EASY TERMS 


on Quality Burroughs Adding Machines 


DOPE SHEET DETAILS: 

Three ways to place your money —three machine combinations 
to choose from, embracing the following styles: J 224, J 290, 
J 292, J 294 and J 314. Each is a leader in its particular field, 
each has credit balance. Capacities range from 7-list/8-total 
to 10-list/11-total. The J 314 features dialed automatic short- 
cut multiplication. 

BET ON THE FAVORITES 

Pick a combination. Pick a winner! Each of three package 
combinations carries big special allowances in addition to 


regular dealer discount—each combination with easier terms. 
Up to 120 days to pay with no down payment . . . no interest. 


Special additional advantages apply on reorders! 


NO HANDICAP FOR NEW DEALERS 


New dealers are eligible. Put your money on a winner! 


POST TIME: 


Right now! 
This special promotion ends December 30. 


TO GET YOUR DETAILED RACING FORM: 


Send the coupon below. 


wor 


‘@ Burroughs 


< ° 


“= Corporation 


The Sign of an Burroughs—TM 
Outstanding 
Dealer 


Burroughs Dealer Sales Department 
Burroughs Corporation 
Detroit 32, Michigan 


Please send me full details on the Burroughs 
Dealer Derby. 


NAME 





FIRM NAME 





ADDRESS 


city ZONE _STATE. 
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New Products 


The “Wage 
LATOR Co 
plity 


Master 


633 


tax finding 


Plymouth 


board 
Ct., Chicag 


Sex 


computation 
holding 


of Social urity and Fe 
Taxes 


FICA t 
1 


according to the new 3! 


IN« 
Inquiry Card No 


1828 | 


hich notes the 


1ditions 


Inquiry Card No 


t hines which 
: é ) hotocopy 
THe PARKER PEN Co., Janesville, Wis f erography 
nev sets, featuring the new i n nd oOftset f 
(cartridge standard-fill), n 
mechanical pencils and new matching 
pens 


1“ Inquiry 
“Jotter’’ ba 


Presentation 
vertible pen O1 


SSeS 
Card No. 4 
Inquiry Card No. 3 


ethylene 


Celanese 


Inquiry Card No. 5 


PHOTEK 


15 photocopy 
pe diter 10 


IN« Providence, R. I., has 
machine It 


introdu 
and will 


, . 
Is an enlarged 

copy wider originals 
of the features found in the earlier 


ed | ( rder line of four 
int ced Dy iL Ma 

nodel 

Inquiry Card No. 6 


wh 


GNETICS & ELECTRO 
é anufactured 
with Americar 


under tl 


ri parts and labor 
Inquiry Card No 
For More Information Use Inquiry Card on Page 67 
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3% Another Customer-Keeping Idea from Rockwell-Barnes 


ners, scratched fingers and soiled labels are eliminated. 
Available from stock in the four most called-for card- 
guide sizes—each in a wide assortment of popular divisions 
and tab positions. SPECIAL SIZES TO ORDER—up 
to 5” high by any required width—any required tab-cut. 
Price list and samples are available to qualified dealers. 


New Rock-Elite Clear Plastic Card Guides with Trans- 
parent Tabs. Card filing goes faster and easier with one- 
piece ROCK-ELITE ALL-PLASTIC CARD GUIDES. 

flexible ribbed clear plastic with large 
clear tabs which slant 45° to give full label viewing. Tabs 


and guides will not become brittle or crack. Frayed cor- 


Keep customers satisfied with R-B quality office papers and paper products 


ROCKWELL-BARNES COMPANY 


2101 GREENLEAF AVENUE e 


ELK GROVE VILLAGE, ILLINOIS 


Specialists to the Stationer Since 1903 


Adding Machine and Teletype Rolls -+ File Folders + 


Papers - 
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Bond, Sulphite and Rag-Content Papers - 
Steno Notebooks « Printed ‘‘Copy"’ Sheets - Ruled and Plain Pads - Desk Blotters - ‘‘Rock-Elite’” Clear Card Guides 


Duplicator, Mimeo and Offset 
nia | 


41 












































NEW STEELCASE UPHOLSTERED FURNITURE. 


STEELCASE FILES. 


he mo 





Steelcase colors, designs, features, diversification, price 
and reputation add up to big sales opportunities! 


It’s easy to prove this promise. Steelcase makes not only the country’s most versatile 
line of fine steel furniture, it also leads in many other wavs. Continuing research 
has produced such industry innovations as decorative colors, modular construction. 
job-designed Convertibl nd acrylic finishes. And, there are more to come. Yet. 
Steelcase prices always are competitive. The proof of all this is the consistent use 
of Steelcase hundreds of America’s leading companies. No wonder so many : 
alers say, “Yo ant d etter than to tie in with Steelcase.” If you'd like to j 


write Manager of Dealer Sales, Steelcase Inc.. Grand Rapids, Michigan; 


n Steelcase Co., Ltd., Don Mills. Ontario. DoATACAS — 


A new word in office furniture vocabulary—and a nev 
sales opr } r Steelcase dealer 
data processing auxiliary 


mated off 




















STEELCASE DESKS. 

The beauty is apparent. Lo 
closely and you'll see the supert 
struction, the thoughtfulness anx 
imagination that make every Stee 


desk more comfortable, more eff 


more flexible. Alone 


tion with Convertibles, t 
case desk perfectly sui 
nthe ifFic e Acry fir 


of 23 attractive c 


Datacase pun 

maximum storage space w 
ease of use. They are available 
height and desk-top mode 


76,500 to 2,456 cards 


STEELCASE CHAIRS. f 75 mode ranging from execut eatin 1rough secretarial, reception room and specia! purpose 


y of finishes and phoisteries 


| 


es 
f 





New Products continued 


THE Corry JAMESTOW? THE Da-Lite SCREEN Co 
Corp 12 N. Center St IN« Warsaw, Ind., has in 
Corry, Pa., has added tl troduced several new, large 
Coronet” costumer t ts seamless silver lenticular 
line of office accessories screen models. The seamless 
The posts are of extrude fa provides undistorted 
aluminum and are availab viewing and is available in 
in both natural anodiz ( "y 60” and 70” by 70 
aluminum = and ( an SIZ n portable screen mod 
odized finishes. The hooks and on permanent wall 
are also of extruded al ounted — styles The new 


inum, in natural satin an ns feature the patented 





odized aluminum finish. 7 lenticular surface whicl 





bases are polished, temper ' s scientifically designed for 
spring steel for strength an ptically correct viewing. The 
flexibility surface provides wide view 
Inquiry Card No. 8 ng angles, fidelity of cok 
tion and sharpness 
for black and whit 
stereo slides and 


S 


Inquiry Card No. 9 


A “Book Bench” that holds up to a dozen I I rERS 73 x n tterns in the “Scotch” brand gift 
books neat and easy to reach has been n rt Mich., has designed ipe line |} en announced for Christ 
placed on the market by the ProtTectro act ste : ACS , is by t SESOTA MINING & MFG 
Mrc. Co., 239 E. Front St., Owatonna us ut. Ht 1S Mad oe h St., St. Paul 6, Minn. Three 


Minn. The arms fold flat for easy storage ; ©, Bn sia patterns in tl ” line and 3 in 


and it is finished in gold luster 


Inquiry Card No. 10 Inquiry Card No. 12 


A permanent label for RANKEL MFG 
identifying binders, ledg »., 285 » Grande 
ers briefcases luggage 
manuscripts and other ob 
jects was introduced by clean W 
the Avery LaBet Co Skip” ball 
1616 S. California Ave with a new 
Monrovia, Calif. Called arbide ball px 
‘Binder Labels,” the new hardened po 
labels are easy to write on bide point is 
or can be typed and stick to never lea 
to leather, fabric, card The 
board, plastic and other 
surfaces without moisten 
ing or gluing. The pres 
sure-sensitive adhesive will arp if and 
grip curved as well as flat 
surfaces. The labels are Inquiry Card No 
scuff-resistant and avail 
able in two different sizes 
Inquiry Card No. 13 


For More Information Use Inquiry Card on Page 67 
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; AMERICA'S FINEST BR 
TYPEWRITER RIBBON 


WlbleANId WUE UT le 


SUPER:-KEMLON 


IS AVAILABLE FOR 
THE AMAZING NEW 


IBM SELECTRIC! 


§ FRANKEL LEADS THE INDUSTRY — 


by proudly announcing the development of this extraordinary 
typewriter ribbon for the amazing new IBM Selectric. 


BP AMAZING CLARITY OF WRITE-— 
now for the new IBM Selectric typewriters, Klean Write Super 
Sheer, Super Kemlon ribbons to write sharper and clearer than 
ANY other typewriter ribbon—cotton, silk, Mylar or carbon! 


PAMAZING MIRACLE FABRIC— 
those who use the new IBM Selectric will prefer the ribbon that 
wears LONGER than ANY other ribbon on the market! The 
miracle fabric is treated with a unique chemical which permits 
the ribbon to absorb more ink—and last longer. 


BPAVAILABLE IN ALL COLORS-— 


The Super Kemlon Selectric ribbon comes in any color or com- 
bination of colors for both record and offset inking (offset ribbon 
in black only). 


SEND FOR YOUR TRIAL ORDER TODAY! 


Klean Write Super Kemion Selectric Ribbon, 18 yd. length... 
$25.00 per dozen (retail price). Dealer prices quoted on request. 


FRANKEL MANUFACTURING CO. 


285 RIO GRANDE BLVD. DENVER 23, COLORADO 








Pee ese ee S28 SS SSeS eee aq 


FRANKEL MANUFACTURING CO. ! 
285 Rio Grande Boulevard e Denver 23, Colorado 


Please send me a trial order of Kiean Write Super Kemion Ribt 
completely satisfied within 30 days | will return the unused ribbons ar 
receive fu redit 


DOZEN COMBINATION OF COLORS 
NAME 
FIRM NAME 


ADDRESS 


CITY ZONE STATE 
= ee ee ee ee ee ee ee ee 
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continued 


New Products . 


AMERICAN GELOSO ELECTRONICS, IN¢ 
251 Park Ave. S.. New York 10, N. Y 
the “StenOtape’’ dictating 
transcribing machine. It 


has 
and 


designed 
features a 
built-in speaker, an accurate word counter 


only 4” high 
It weighs 61/4 lbs. for complete portability 


Inquiry Card No. 15 


low-cost accessories and is 


Contemporary de 
and budget 
the 
standing features of 
two 


Sign 


prices are out 


the new otf 
fice machine stands 
introduced by Lux 
co, INc., 100 King 
St., La Crosse, Wis 
Both the B100 
(shown) and_ the 
B100E are claimed 
to offer a full 
improvement in leg 
well as a 





s(\¢ 
500% 


room as 

new leaf design for 

greater strength and 

ease of 

Both are equipped 

with 2” casters 
Inquiry Card 

No. 18 


operation 


A new lightweight portable typewriter 
called the “Everest K3"’ has been developed 
by the ALMA OFFICE MACHINE Corp 
349 Broadway, New York 13, N. Y. It has 
segment shift, 2-color ribbon, 44 keys, and 
is available in 
type styles 

Inquiry Card No. 20 


3 colors and a selection of 


( 


Wis 


organizer. It 


t 


N 


MERCHANTS 
Ohi 


INDUSTRIES, INC., Bellefon 


tain is distributing a low-cost filing 
tor register sales slips. The “Handy 
ile” has a replaceable post board which al 
oved easily. Each file is 


stacked in 


lows Sips to be ren 


rked so it can be its proper 


Inquiry Card No. 16 


An adjustable draft 


ing chair with 
manent 


and foan 


tery 1S 


now 
by the 
METAI 

( 2) 
St., Toledo 


The 
available in 


FURNITUR 


new chair 


iT ode Is 
1 
and 


ment range 


ball bearing casters 


A choice of 
on 
available 
Inquiry Card 
No. 19 


colors metal 


[THE SENGBUSCH 


0., 2aaa © 


SELF-CLOSING INKSTAND 
Clybourn St., Milwaukee 3 
the “Appli-File” desk 
a slotted 21,” 
loor board which allows the partitions to 


x art 


has introduced 
features wide 


inged as needed. It comes in a wide 
ind finishes 


Inquiry Card No. 21 


iriet f models 


For More Information Use Inquiry Card on Page 


per- 
Naugahyde 
uphols 
oftered 
TOLEDO 


1350 Hastings 
7. Ohio 


two 


each with ¢ 
height adjust 


hive 


A new concept in pencil sharpeners, the 
been introduced by 

32-00 Skillman Ave 
1, N. Y. The entire hous 
ing is removable from the specially de 
signed chrome plated steel bracket for easy 


dispos il 


Swingline V has 
SWINGLINI INC 


Long Island City 


Inquiry Card No. 17 


4 

ea 
THE STEIN Mrc. Co., 1401 W 
Jackson Blvd., Chicago 7, IIl., has designed 
this versatile brief bag No. 8-5 which can 
be used as a business case of a carryall 
handbag. It has three expanding pockets 
plus an outside pocket with its own flap 
and catch and disappearing handles 

Inquiry Card No. 22 


Bros 
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GIVES YOU THE 


o 


in Precision 


Postal 


Scales 


The new up-to-date styling of this model no. 150 will 

be most appreciated in any home or office. Attractive 

colors of gray, beige, mist green, and antique white. 

Offers the finest in precision weighing and long pre. dieplay stand 
trouble-free life. Capacity: 1 LB. X % OZ. Me. D-169 with order of 6 


#150 postal scales. 


S »g bh . . ‘ ial : 
Sales building stuffer available on request Ssieeiet eocted auido with 


each scale. 


Meet four more of HANSON'S family of Postal Problem Solvers 


No. 1515 








HANSON SCALE COMPANY -— Est. 1888—Northbrook, Illinois 
IN CANADA, WITH CANADIAN RATES—SAXON OFFICE 
BQUIPMENT LIMITED, 156 EVANS AVE., TORONTO 18, CANADA 
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NOW! A LOW-PRICED 
NCR 


BOOKKEEPING MACHINE 
FOR DEALERS! 











THE GLASS 60 
PRICES START AT $700 


You'll find the “60” easy to sell... BECAUSE: 


¢ Now, for the first time you can actually offer a YOU can install the New “60” in less than 60 
minutes! 


low-priced bookkeeping machine. a | = 
YOU can make an important addition to your 


The NEW “60” is the right machine—at the gains tins! 

right time—at the right price. YOU can increase your profits! 

There’s a growing need for a simple, low-priced YOU get free advertising, sales material, and 
personal sales assistance! 

YOUR customers will find the ‘‘60”’ easy to 

operate! (No special skill or training 
nesses are going into charge business. needed.) 
Many businesses are using pen-and-ink methods 


posting machine. 
More-and-more small and medium-size busi- 





which are no longer adequate. 
More complete, up-to-date, accurate records are NATIONAL DEALERSHIPS 

now required. NOW AVAILABLE! 

The Class 60 is J machines in 1. Serves as a Get one today. It entitles you to sell 
bookkeeping machine and an adding machine. the NEW “60”—AND a full line of 
Exclusive National “Live” Keyboard makes Ac- National adding machines, bookkeep- 
counts Receivable posting as easy as operating ing machines and supplies. 

an adding machine. 











For more information, just fill out and mail the coupon below. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


Adding J | would like more information on a National dealership. Dept. 336 


Machine 


Sales Address ADDING MACHINES 


CASH REGISTERS © ACCOUNTING MACHINES 
Dept Cit as ee ELECTRONIC DATA PROCESSING 
’ my none TO ee NCR PAPER (NO CARBON REQUIRED) 


1039 OFFICES IN 121 COUNTRIES © 77 YEARS OF HELPING BUSINESS SAVE MONEY 
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@@ _.. this method of displaying chairs is definitely the 


best way of showing and selling office chairs.” 


Charles Royer 








HARTER seating center plan 
simplifies, increases chair sales 


a sample of results 





Soon after installation of his Seating Center 
display, Charles Royer of Standard Office 
Equipment Corp., Fort Worth, Texas, wrote: 


“Our Harter Seating Center has been on our 
furniture display floor some two weeks now, and 
already I can see its tremendous value. 


I have tried personally to sell chairs to a local 
bank for quite some time without much success. 
When we got our ‘Center’ and set it up, I 
persuaded three of the bank’s officers to come 
down and see some of our chairs, as I knew 
they were remodeling one of their departments. 
These men thought they wanted just a couple of 
revolving armchairs, and that is what they first 
sat down in. They moved on down the line and 
were so completely impressed with the comfort 
of the 365 and 370 executive posture chairs, that 
they decided to furnish each of the men in that 
department one of them. 

This resulted in a sale of 12 of these executive 
posture chairs and in what I hope ts a standard- 
ization of these two models. These were the first 
Harter chairs in this bank. 


Encouraged by this experience, I invited two 
gentlemen from another company to see our new 
Seating Center. Sure enough, they each bought 
a 370 for themselves! 

I am convinced that this method of displaying 
chairs is definitely the best way of showing and 
selling office chairs. The customer sells himself 
on the chair he needs.”’ 

Charles Royer 
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here’s how it works The Harter Seating Center is more 


than an attractive store display. It’s a complete, step-by-step sales plan that 
simplifies chair selling. 


1. It concentrates a representative selection of chairs in one spot in the store, 
saves time and steps for both salesman and customer. 


It speeds up the selling process. Customers learn all about chairs faster, 
therefore can decide on chairs they want quickly. Literature, color and 
upholstery samples and other sales aids are handy on the display table. 


It helps salesmen sell up. Customers see and feel the difference with side- 
by-side comparison. They buy better chairs at higher prices, 


It helps salesmen sell more. Complete selection of chairs encourages impulse 
purchases and customer standardization. There’s no need for them to 
shop around. More store traffic increases sales of other office equipment 
to go with new chairs. 


Even inexperienced salesmen become trained seating specialists quickly by 
repeating the step-by-step Seating Center sales routine time after time. 


A steady stream of national advertising and special promotional materials 
is selling Harter dealers as local seating specialists, convincing prospects 
that they should visit their Harter Seating Centers for the right chairs 
at every price. 


It increases repeat sales. Customers who get the right chairs the first time 
come back to buy again. By personally fitting chairs to customers, you 
assure them of comfort. And a comfortable customer is a satisfied cus- 
tomer. Nothing is more tangible than comfort. 

wenn nr 7 


Make your store the local Harter Seating Center. For complete informa- 
tion, attach this coupon to your letterhead, sign your name, and mail to: 


| 
| 
| 

|j| HARTER CORPORATION 

1225 Prairie, Sturgis, Michigan | 

Canada: Harter Meta! Furniture, Ltd., 139 Cardigan, Guelph, Ontario | 
Mexico: Briones-Harter, S.A., Lago Iseo 96, Mexico 17, D.F j 
New Zealand-Australia: Morrison Industries, Hastings, New Zealand | 
4 


ce ec 
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New Products 


Buppy Propucts 
Chicago 12, Ill 
racks made of 2 
are stackable and 
shelf. The No 


shelves 


Inquiry Card No 


series Of sorting 


nlinned 


, Black 
J is 
plasti 
called 
its 

r binders 
ring and 
binders 

s plastic 


to be 


unconditional 
f 


antee 


Her 


Inquiry Card 
No. 23 


THE Vait Merc. Co 
00 E. 95th St., Chi 
izo Ill has added 
two new ems to its 
ine Tt pé r tastening 
1EVICES } rubber 


bands are of gum rut 


ber of a niform thick 
ness assuring longer 

e and more bands 
er pound The new 


Monarch Imperial sta 


ples are packed in a re 
able p asti¢ box 
hey are made of uni 
formly tempered tinned 
ti = 


Che units Inquiry Card No. 26 


holders on eact 


adjustab r 


waterpr 

plastic tape 

package 11n 

ual d spensers 

dispenser is 

on a spe 

board 

out 

the 

new 

ible in 

1! v1 } 

Inquiry Card 

No. 28 


For More Information Use Inquiry Card on Page 67 


A portable machine 
posting tray fo 
bookkeepers and a 
countants has been 
introduced by the 
WILSON JONES Co 
209 S. Jefferson St 
Chicago Ill. Calle 
the ‘Porta-Ret it 
houses machine 
posting or writing 
board forms used 
by small offices ot 
businesses, or a con 
venient size portion 
of the records of 
larger installations 
It is compact, light 
weight and easy t 
carry 
Inquiry Card 
No. 24 


TOMARK BUSINESS MACHINES Co., 430 In 


Louis, Mo., has designed an emboss 
aking address plates, courtesy and 
1S perated electrically from a key 


res an automatic line space, carriage 


rn and back space 


Inquiry Card No. 27 


A heavy-duty, two 
door steel locker fo 
use by supervisory 
personnel has been 
announced by _ the 
PeNco Div., ALAD 
Woop STEEL Co 
200 Brower Ave 
Oaks, Pa. As stand 
ard equipment, the 
new locker offers 
hat shelves, 5 coat 
hooks and a hanger 
rod as_ well as 
separate compart 
ment for holding 
personal items. Per 
sonal grooming aids 
and a padlock at 
tachment are othe 
features 

Inquiry Card 

No. 29 
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Hi so? 


om 


ONE WORD Dre- 
TAXONSTEEL 


ESTED 


STRONG |S A 
SCRIPTION OF 
TRANSFER F 
AND PROVEN | 
WELL AS 
BREBOARD 2, fg 
TLE THAT CARRIES ITS 
DRAWER WEIGHT ON A COM 
PLETE STEEL FRAMEWORK. 
FRONT & BACK, ALL AROUND. 
STAGK THEM CEILING HIGH 
TO USE ALL SPACE TO FULL 
ADVANTAGE. fl 
SMOOTH ACTION art 
DRAWERS GUAR- 
ANTEE COMPLETE 
AGCESSIBILIT aA f 


=: 


= 


Y ALL 
GONTENTS. YOU CAN GET 
ALC THE PERTINENT FACTS 
IN STAX BY WRITING TO 


BANKERS BOX COMPANY 


RECORD STORAGE FILING EQUIPMENT 
wy Franklin Park, Illinois 
™ Anaheim, California 


No. 509 STAX-DEMO | 


Mr. Dealer: Here is an exciting ne w sates 

eal ak Gusta ; Yon to spot” demon 

strations a rea | “ol easure . It = mands 

— —e we it. Has its own carryi ng 
se t-up ready to pe “to work. —— 

do ila the complete price of this 

ple oy S you a it 





A new “glitter” display 
featuring Marks-A-Lot 
Glitter and Nu-Glu is 
now available according 
the CARTER’S INK 
239 First St., Can 
Mass. Prepriced 
assortments are packed 
in cartons that convert to 
nter displays. Each 
ent includes blis 
cards of Marks 
12 each of black 
green, plus 9 
ontaining Glitter 
Gl Che display 
THE PERRY-SHERWOOD Corp. 257 Park Ave. S., New rk self is decorated with 
10, N. Y., has announced its “Standing Room Onl) 
motion and display of “Britetype Stix’ type cleane: 
SRO” promotion is keyed to an eye-catching display 
in the shape of a typewriter, plus other correlated merch 


Inquiry Card No. 102 


dising materials 
Inquiry Card No. 101 


a. 
eee 


EE : Ss Sea 


Div., PARKER PEN Co., Janes 


ial Christmas gift set for 


nsists of the “Big E” foun 


pencil, rainbow cartridge 


one § ping cartor 
Inquiry Card No. 103 


ids and erase 


Inquiry Card No. 104 


Box 

Atlanta 2, Ga., has 
i this Christmas 
to display three 
half dozen ball 
id pencils. When a 


items in 


shown 
ed individually 
specia lisplay easels 


Inquiry Card No. 106 


For the year-end transfer season, the BANKERS Box 

N. 25th Ave., Franklin Park, Ill., offers this full-size 
storage box with a special printed legend for window 
free of charge. Also offered are window cards and str 


Inquiry Card No, 105 


For More Information Use Inquiry Card on Page 67 
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“Near as | can tell, somebody tried to put anti-freeze in it.” 


eak. Or flush out. Or It may seem funny that the truck that 
can't freeze up or boil over only sts 
pump to poop out $1,895* while trucks that cost several 
up or boil over hundred more can still be seen by the 
Duy side of the road 
sor of a Volkswagen On the other hand, y 
k from the cold not think it's funny at all 
ew its top in a sun It all depends on whict 


you have 








SPEED-O-PRINT 
Worlds Finest Photo--Copir 


COPIES EVERYTHING 
IN SIGHT...IN SECONDS 


If you have been under the impression that all 
photo-copiers are pretty much alike, don't buy any 
machine until you see the Speed-O-Print. 

In 59 seconds, your Speed-O-Print dealer will 
show you why hundreds of thousands of users— 
from one-man offices to leaders in business and 
industry—prefer this superb Photo-Copier to 

all others. Or, if you prefer, send for illustrated 
brochure describing the six Speed-O-Print 
models. You'll find one that exactly 

meets your budget and surpasses your 

most exacting requirements. 


nit Shoced-O-Fhint CORPORATION 
1801 WEST LARCHMONT AVENUE, CHICAGO 13, ILL. 


Gentlemen: 


1 want to know why the Speed-O-Print Photo-Copier is 
superior. Please send, without obligation, complete details, inc/uding 
a photo-copy of this request. 


— CORPORATION 


Titl 
; 1801 WEST LARCHMONT AVENUE 
CHICAGO 13, ILL. 


Company 
Address 


es 
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Here to stay! 


The name — Clary — will continue to be clearly 
carried on this leading brand of adding machines 
and cash registers. 

It’s the line that sets industry standards for qual- 
ity engineering and consumer acceptance. 


Clary is clearly one of the most valued franchises 


OA—12/61 


in the office machine business. 

Interested? Call your nearest Dealer-Agent 
Manager or write Remington Rand, Dept. OA 121C., 
315 Park Avenue South, New York 10, N. Y. 


CLARY Remington Rand — Division Sperry Rand Corporation 
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People and Events 


NOFA Discounts Merger 


William J. Cole, 
dent and manager of sales 
Walsh Bros., 


Ariz., issued a statement recently in 


NOFA presi 
ind pur- 
chasing, Phoenix, 
which he denied the possibility of 
a merger between NSOEA and 
NOFA. 

This 


action 


statement ted rrom 
taken by the 


of directors at the 


resu 
NOFA 
Biannt 


board 
William Cole Con 
ference held at Pascagoula, Miss. 

Emphasizing that each association renders a defini 
but different service, Cole pointed out that there was 
direct relation between the marketing, designing 
manufacturing processes involved in office furt 
those involved in stationery items 

Cole added that NOFA was founded specific: 
the purpose of serving office furniture dealers 
facturers and manufacturers’ representatives 
their needs were not being met by any existing 
tion. 

It was the consensus of the Board that the it 
effectiveness of the association in me eting the 
the office furniture industry makes any merg 
propriate, Cole concluded. 


Southern California Stationers 
Receives Chamber of Commerce Plaque 


The Los Angeles Chamber of Commerce present 
silver plaque to the Southern California Statione 
cently to commemorate the firm's 25th anniversary 
to acknowledge the efforts of both managem 
personnel for their participating achievement 





SILVER PLAQUE is presented to Fred Wallace (left) 
dent of Southern California Stationers, by S. C. Bilhei 
president of the Los Angeles Chamber of Commer 


report of activities within the industry 


rrowth of the community and southland business in 
reneral 

SCS held an open house on October 26, 27 and 28 
to celebrate its anniversary. The company was founded 
in 1936 and since then has expanded its services and 
office 


In addition, the company has incorporated 


lines of stationery, furniture, office equipment 
ind printing 
in interior design department and a creative advertising 
irt studio which produces designs for customers’ adver- 


tising and promotional literature 


Franklin Expands Warehouse Facilities 


The Franklin Ribbon & Carbon Co., Inc., has an 
nounced the opening of additional warehouse distribu- 
tion facilities in Mobile, Ala 

NorMAN L. Britt has been placed in charge of dis 
tribution for the southern portion of Alabama and the 
Florida 


northwestern section of the state of 


Angferr Holds Open House 


The Angferr Office Supply & Equipment Co. ts hold 
ng an open house December 4-5-6 at its new quarters, 


142 N. Main Ave., Scranton, Pa 


company s 24tn al 


The open house also 
coincides with the niversary 

To celebrate the opening of the new store, the com 
pany is awarding attendance prizes donated by the man 


ufacturers it re presents 


Dealers Join Royal McBee 
In Telephone Conference 


Associates of the Royal McBee Corp. from 16 Okla 
homa cities took part recently in what ts said to be the 
extensive conference arrangement ever set up by 
the long lines of the American Telephone & Telegraph 


Some 10,000 miles of telephon« circuits linked 110 


most 


erent locations and 4,000 sales executives of Royal 


cBee in a one hour national sales conterence 

A. B. McKay, Oklahoma City 
ROBERT BELL, assistant manager in the data processing 
division, arranged the Oklahoma City link in the parley. 

Oklahoma dealers taking part in¢ luded \ I Thomp- 
son, Thompson Ada; Clifford C. 
Adams, Altus Office Supply, Altus; Jim Hargues, Tex- 
home Office Supply, Ardmore; William H. Smith, 
Smith Office Supply, Bartlesville; Dick Lurry, Lurry Of- 
fice Machine Co., Bethany; Kelly Little, Little’s Printing 
Jack Stone, Stone’s Office 
McCord’s Office 
Edwards, Edwards Book & Of- 
Fred Bruce, 
Howard, Howard's Typewriter 


district manager, and 


Typewriter Co 


& Stationery Co., Duncan 
Machine Co., Enid; Chester McCord 
Supply; Lawton; W. R 
fice Supply, McAlester; 
Co., Muskogee: P. A 
Service, , 


Bruce Ty pewriter 


Okmulgee; Lester Rens« hulk re < entral Type- 
writer Co., Ponca City; Harry Schaeffer, Schaeffer's, Pry- 
Tate McGee, Tate McGee Typewriter Service; Shaw- 


and William Droke. Royal Type writer Co + Tulsa 
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N. J. OMDA Runs 
“Nick Fucci Night” 


On October 1 Nick Fucci of the American Type- 
writer Co., Inc., Englewood, N. J., was honored by the 
New Jersey Off Machine Association 

The celebration marked Fucci’s sale of his New Jer- 

ness. He is moving to Hawau where he will set 
Sstatiotr re 
1 dinner, attended by approximate 


New Jersey, New York and Penn- 


ick Fucci (right) on his 
sident of the N. J. OMDA 


OkKS on 


PRESENTING a 7 


by a pr sentation to Fucci in the 
Lif Nick Fucci 
made by Wallace Fisher of 
who acted as Master of Cere 
back though his life via the pages 
album 
ife,”’ Fucci was presented with 
n, N. J OMDA president and 
n the N. Y. OMDA 


BEMA Elects Mead Chairman of the Board 


At its 45th annual meeting, Ox 

ober 18-19, the Business Equip 

nt Manufacturers Association 

EMERSON E. MEAD, presi 

of Smith-Corona Marchant, 

as chairman of the board of 

lirectors for the ensuing year. Vic 

hairmen named were R. S. LAING, 

e-president finance, the National 

Emerson | Mead Cash Register Co. and J W. Bir 


KENSTO ice-pres t of International Business Ma 


Lit-Ning Terminates Sales Agreement 


The Lit-Ning Products has terminated its exclusiy 
sales agreement with Elmer Krumwiede & Associates, its 
Midw st sales representatives 

The company has not yet named its new representa 


tives 
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In 1-2-3 order Micropoint COPY-FAX 
reproducible ink products will make you 
more SALES, and increase your PROFITS. 
You have ready-made business waiting. 
The copying machine market is fantastic 
... over 80 different brands. Micropoint 
COPY-FAX reproducible ink products 
perform best on all of them! 


* 6 different COPY-FAX products 
* Ainkcolors *4 point styles 


In attractive counter displays and single-dozen 
commercial pack... 














In Canada: Ben Sanders Co., Ltd. Toronto 1 


MICROPOINT, INC. 


Creator of Advanced Writing Instruments 


Sunnyvale, California 
Order from your wholesaler o7 direct, giving wholesaler's name and address 


57 





Amreco Business Forms are packed with profit possibilities. 
The line of unit sets is complete—includes invoices, pur- 
chase orders, bills of lading, credit memos, interoffice Handi-Grams, and 
travel expense forms—everything for the modern business operation. Forms 
come packaged in a sturdy, dust proof flip-top box. 
Amreco stock forms can be crash imprinted for that 
custom look . . . and extra profits for you. Sell the line 
that sells for you—Amreco, Write today for FREE 
samples and full profit information 


EASTERN DIVISION CENTRAL DIVISION SOUTHWESTERN WESTERN DIVISION 


P.O. Box 31 P.O. Box § DIVISION Box £ 4 
Boston 46, Mass. Seven Oa tat f Box } Los Angeles 58, Calif 


BUSINESS FORMS 
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BOSTITCH...THE BEST KNOWN NAME IN STAPLING 


Profits are better and faster with 


When you identify your store with Bostitch by using the impressive displays 
that emphasize the handsomeness and efficiency of Bostitch® desk 
staplers, it shows you're out to please—and sell—your customers. Bostitch 
is the brand they know best because it’s backed by more than 30 years 
of national advertising in leading consumer magazines. The Bostitch 
B-Line of desk staplers is available in four popular colors to enhance 
modern office decor. Ask your Bostitch salesman about the complete line. 


BOSTITCH 


STAPLERS AND STAPLES 


1052 BRIGGS DRIVE, EAST GREENWICH, R.! 














SELL MORE, EASIER 


with this 5000-item franchise 





“Built Like a 


D2) 
yscraper 


The Best Known Trademark 
in Office Equipment 


... and the Most Desirable Dealer Franchise 


Topay’s ExcLUSIVE SHAW-WALKER DEALER 
offers his customers more . . . 5000 items 
matched in appearance and matched for re- 
sults. All bear the symbol of quality “Built 
Like a Skyscraper” the best-known trade- 
mark in office equipment. 

The exclusive Shaw-Walker Dealer leads 
the field with products not available elsewhere, 
exclusive items that buyers order and reorder. 

The 252-page Office Guide Catalog distrib- 
uted by Shaw-Walker dealers, is the biggest 
single source for new and repeat sales. It is 
the only complete sellers’ and buyers’ catalog 
in the industry. 


Extensive national advertising, a constant 
flow of sales helps, and seventeen strategically 
located showrooms and warehouses are a few 
other sources of extra profits for the exclusive 
Shaw-Walker dealer. 

Right now there are a few cities in which 
we are willing to make a change. Yours may 
be one of them. Ask about it. 


GHAW-WALKER 


Factories and Home Office — Muskegon 3, Mich. 
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You still have 


time tocashin A 


NRUIS 
HMemington. 


I iimiihinle 


@Lu T° 


yp _ a 
CHRISTMAS 


PROFIT 


PROMOTION! 


Counter card with easel stand. 
Typewriter roller cards. 
“*Stick-on"’ rotating window display 
Co-op mat ads 
Radio scripts 


lf you do not have your complete 
Remington Portable Typewriter pro- 
motion kit working in your store, by all 
means send this coupon to get yours! 
It's designed to help make your store 
and your profits look exciting! All store 
display material is in full color and 
everything sells hard yet takes up 
minimum counter and window space! 
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MR. WILLIAM MOST, Advertising Manager 
Remington Portable Typewriter Division 

of Sperry Rand Corporation 

315 Park Avenue South, New York 10, N. Y. 


Rush me entire Remington Christmas promotion! 
| want my store window and my selling space to work 
hard to make profits! 


NAME 





STORE NAME 





ADDRESS 











of QUALITY Talo Mm 2010), 10)., 8 ae 


It to las 
alt sel 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 








LIU RABBLE: 


FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage. 
Beautiful 
*“‘DURA-STYLED” 
Plastic Molding 
in matching 
colors. 




















BLUEPRINT CABINETS 


U 
q 
u 
> 
0 
5 
y 


Write for our attractive color 
Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks...Bookcases and Sec- 
tional Bookcase...Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. 


the only place they won't PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 


stick iS on your shelves STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 
Elmer's products turn over fast. Profits go up. No wonder Ty 
—with all the ads in top consumer magazines backing L RA BSL 
them. Stock 'em all. See your supplier or write Elmer, 
The Borden Company, Dept. 0A-121, 350 Madison Ave- DEPT. 0-11 

38-42 REVIEW AVE., LONG ISLAND CITY I, NEW YORK 


nue, New York 17, N.Y. a 
(Available in Canada.) BORDEN pas RAvenswood 9-3580 


OT.B.G 
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money FAST 


IPPLETE REGNA LINE 
registers « adding machines « safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 
P-R-O-F-I-T-S! 

Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 


Write today for informative literature. 


Move fast 
it’s profitable! 


Pes e 


It’s low-priced! It’s profitable! 
Mail the coupon—Mail it today— 
Mail it NOW! 


safes of unusually , REGNA CASH REGISTERS, INC. 
unique design, are 175 Fifth Avenue, New York 10, N. Y. 
covering the globe 
with tremendous 
sales success. Several 
sizes and models 
available. 


Gentlemen: 


Please rush more information on the 

complete Line of REGNA Cash Registers, 
REGNA Adding Machines, JOELI Fire-proof 
Safes, and outline advantages of becoming an 
independent REGNA-JOELI Dealer. 

Name 

Address 

City 

Zone State 


In Canada: Commodore Portable Typewriter Co. Ltd., 
680 King Street West, Toronto 26, Ont. 


OUTSIDE CONTINENTAL U. S:: 
Jorgen S. Lien, Box 522, Bergen, Norway 


Ce ee ee ee eee 


o 
w& 
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A TEAM OF ROGERSNAP 
SPECIALISTS 


You are a sales specialist in Business Forms. Conse- 
quently, you must demand the same high calibre of the 
products you represent. This requires that the designers, 
engineers and technicians employed by your manufac- 
turer be the best in their respective fields. From the 
simple form to the complex systems . . . you can rely 


on ROGERSNAP. 


WRITE FOR DEALER INFORMATION 
4924 READING STREET DALLAS, TEXAS 


ARE BEHIND YOU 


: 
‘ 
' 
i 


CUSTOM « STANDARD e STOCK 


FORMS 
soe 


BETTER BUSINESS FORMS 


the complete line of 
CONTINUOUS, SNAPAPART & STOCK 
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People and Events 


‘ ntinued tr id [ ike 57 
Remington Reaches the Parents 


A campaign designed to reach by personal letter 

the parents of high school and college students and 
convince them of the value of a portable typewriter for 
their children’s school work, has been launched by the 
Remington Portable Typewriter Division. 

What makes this campaign unusual,” states adver- 
tising and sales promotion manager WILLIAM P. Most, 
“is that we are obtaining our leads from the students 
themselves. 

‘Our ads, 
the fact that Remington portables take the work out of 
homework and can help the student obtain better 
grades, contain coupons to be filled out by the student 


latest he explains, “all of which stress 


requesting that the Division write a letter to his parents 
explaining precisely how a Remington portable can help 
him better his academic achievement.” 

which feature the Monarch and Holiday 
Most being 
placed in 175 college newspapers and in Boys’ Life, 


These ads 


portable typewriters points out, arc 


{ 
How to convince your 


parents you need a new 
HOLIDAY PORTABLE 


BY REMINGTON !"!!! THI 


placed 


ONE OI 
ADS being 
by the Remington 
Portable Typewriter 
Division 
student 

and 


in youth 


and maga 


zines news 


(Your new aim 9 >, 


cool” companion ps 
HOLIDAY portable 
makes schoolwork “ 
more fun and > tion 
dealer-a id 
tion. The 


can help you get 
BETTER GRADES! 

tion contained in 
all coupon 


transmitted 


papers the 


country in 


across 
connec 
with its latest 
promo 
| 

informa 
requests 
will be 
to local dealers for 


follow up 


Girl, Scholastic 


a supplement which is inserted in 2,000 high 


American Magazines, and Scholastic 
Roto 
school newspapers throughout the country. 

Each coupon received will be answered by a personal 
letter addressed to the parents of the writer informing 
them of the value of a portable for their child's school 
work, he indicates 

Enclosed with the letter, Most adds, will be a folder 
prepared by Scholastic Magazines entitled, “Memo to 
parents: How to help your youngster be a better stu- 
dent! 

In addition, all letters will be accompanied by a 
sheet on the portable featured in the ad from 
which the coupon was clipped — the Monarch portable 
for the college students, and the Holiday portable for 
the high school students. 

The information contained in all coupon requests will 
be transmitted by Division field sales personnel to local 


spec 
i 


dealers for follow up 

‘We are confident,’’ Most asserts, ‘‘that this promo- 
tion and similar dramatic promotions now being 
readied by the Remington Portable Typewriter Division 
— will help our dealers increase their share of the 
profitable student portable market.’’ 


OA—12/61 





| 
| 


| 
| 


If you had to type 
tothe 
moon...“ 











...and you wanted to go 

the farthest on the first shot, 

with fewer and easier 
ribbon changes, 
you'd pick 


PANA-771LQ 


the space age ribbon geared for distance typing 


PANA- 7102 


gives you more than a mile of jet-propelled typing, 
cleaner, sharper, more colorful. 

PANA-7H1002-4 

specially treated leader makes every ribbon change a 
perfect launching. 

PANA-711100 

36 whopping yard length requires fewer ribbon changes 
PANA- 70 

costs less per yard than ordinary ribbons. 


. . and don’t forget your extra bonus—sharper carbon 
copies—sharper Unimasters*, than ever before. 


Ask for demonstration—call your local 
PANAMA-BEAVER man, always a live wire! 


Prnan flu 


RIBBONS ana CARBONS 


Coast to Coast Distribution 


MANIFOLD SUPPLIES CO. 


Brooklyn, New York 
*Reg. T.M. 


Always send a “TIME SAVER” cour esy carbon copy. 








duces A 
Ju CCeSs in dh i 
K WRITING SPACE 


MINIMUM 
> * DESK SPACE 


No. 21—A combination memoran- 
dum pad and appointment Calendar. 
Combines all features of other fine 
SUCCESS Calendars, plus far more 


eee ee RICE: $325 
A new King-Size SUCCESS Desk Calendar designed to meet the 
demand for a larger book style Calendar... provides the maximum 
writing space required by many busy executives and office 
personnel, yet takes up the least possible desk space. Really two 
Calendars in one. Each Page has more usable* 

writing space than the standard 5x8 Calendar. 7 


*Below the arches on the arch type... below the printing on the flat type. a 


think of When you 
WEA think of 


CALENDARS Ses 
COLUMBIAN 7% WORKS, INC. We nme 


2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN 





J 
7 


WRITE FOR NEW CATALOG V 
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QUICK SERVICE 
INQUIRY CARDS* 


To obtain more information 
about any of the New Products 
in this issue, simply circle the 
corresponding numbers on the 
card at right. For more informa- 
tion about any of the Sales 
Stimulators in this issue, circle 
the corresponding numbers on 
the card. To obtain copies of 
New Catalogs and price lists in 
this issue, circle the key 
numbers on the card. These 
requests will be promptly for- 
warded to the manufacturers. 
*T his service is restricted to 
dealers and wholesalers in the 
office equipment and supply field. 


[he handy subscription card at 
the right is enclosed here for 
your convenience. Use it to 
enter or renew your own sub- 
scription, or tear it out and 
give it to a friend, salesman or 
employe active in the retail 
ffice stationery, machine or 
furniture business. 


Office 
Appliances 
NEW PRODUCTS 


os 4 §& 8 9 10 12 
16 17 19 20 23 24 25 27 30 
31 32 34 35 38 39 40 42 45 


14 15 
29 
44 
46 47 49 50 53 54 55 57 59 60 
74 
89 


61 62 64 65 68 69 70 72 75 
76 77 79 80 83 84 85 87 90 


SALES STIMULATORS, CATALOGS 


of «102 103 104 106 106 107 108 109 110 
Hit 482 Ss OB OOO —s120 
121 122 #123) «124 «125 «©6126 «6127 «©6128 «6129 ~=«130 
131 132 133) «134 #6135) «613606 6137) «138 «6139 =—«140 


Please ask the manufacturers, indicated by the key num- 
bers I have circled, to send further information without 
delay. 
Service is restricted to subsribers-dealers and 
wholesalers in office equipment and supplies. 


December 1961 issue of OFFICE APPLIANCES 
Card void after February 1, 1962 


Office 
Appliances 


Enter my subscription including the Annual 
Buyer’s Index 
[] 3 years $8.00 CJ 2 years $6.00 
[] 1 year $4.00 
U. S. Possessions, same rate as above. 
Canada, add 50¢ per year. All other countries, 
3 yrs.-$20.00 ; 2 yrs.-$15.00; 1 yr.-$9.00 
[] Payment enclosed C) Bil me C) Bit firm 
OO New C) Renewal 


RETAILER: Please check all products that you sell. 
0) Office Supplies and Commercial Stationery. 


[) Office Machine [] Office Furniture and Equipment. 
OTHER: Check category which best describes your firm. 


Dept. store, chain store, resident buyer, college book store or 
school supply distributor. 


(] Executive sales agency handling noncompeting major line. 


[] Wholesaler of commercial stationery or office supplies, office 
machines, office furniture or equipment. 


[] Manufacturer of commercial stationery, office machines, office 
furniture or equipment. 


[) Manufacturer’s representative. 


[] Other (please describe). 




































































Inquiry Card covering 
new products 

and sales aids 

in this issue 


for Quick Service 


See other side 
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This versatile Victor Book Visible is such a useful, portable fact file, that 
many Victor dealers pull one or more out of stock for keeping their own 
records. Bound like a fine book in leather-like brown vinyl, its overlapping 
pockets inside each cover hold as many as II8 information-filled cards, 
each with an exposed visible margin for instantaneous reference. 


Perhaps the most important feature from your selling point of view is 
Victor Book Visible’s portability. Here is a compact visible record that 
holds an amazing amount of information yet can be easily carried in a case 
or stowed in a drawer. Salesmen on the move, business executives, real 


For Junior-Size 
Visible Filing 
Made of durable press- 
board, and with a small 
capacity, the Victor Recor- 
dex is a thrifty alternative 
for those who require a 
smaller capacity 
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PROFIT-MAKER 


Jom 


estate men, club and hotel managers—any businessman who needs a com- 
pact, portable source of information—is a sure customer for Victor Book 
Visible. There are Victor Book Visible units to hold all the most popular 
card sizes, 5x3, 6x4, 8x5 and 8x6—in various capacities, and they're 
all priced to bring you top profit. 


Remember, too—there’s profitable “repeat business” in every Book unit 
you sell. Your customer sets up his record with his choice of over 125 
stock card forms and title inserts along with a variety of colored signals 
that he'll need and buy again for the long life of the book unit. 


See your Victor salesman for full information on Victor Book Visible, 
another profit-making product your customers ask for by name—VICTOR! 


VICTOR SAFE 
& EQUIPMENT 


Flemington Fland Svevems 


DIVISION OF SPERRY RAND CORPORATI 


122 EAST 42ND ST NEW YORK 17 





Long Island Dealer Goes ‘‘Supermarket’’ 


The D. Waldner Co., Long Island, 
N.Y., recently came face-to-face with 
the realization that merchandising con 
cepts, once traditional in the office 
supply market, have changed consider 
ably. 

The company watched the super 
market come into being with its new 
selling and merchandising techniques 


The supermarket was influencing the 


Your Complete, 
Premium- Quality Line! 


Pr eames “eprom 3 


entire buying market 

Perry Waldner decided that what 
was good for the goose was also good 
gander. He converted his en- 


for th 


tire supply department on the main 


floor of the store into an office supply 


up rmarket 
Bef ore 


ylans, Waldner studied the complete 


proceeding with his own 


operations of near-by food and soft- 


9 


ADVENCo 


MADE IN JS PATENT OFFICE 


Manifold Books 
Printed Stock Forms 


Pressboard Guides and 
Folders 


Bristol and Pressboard 
Guides 


Suspend-0-Folder 
Collated Manila Folders 
Filing Supplies 
Punchless Paper Holders 
Pressboard Binders 
Aluminum Clipboards 
College Stationery 


MADE IN U.S.A. REG. U.S. PATENT OFFICE 
ADVANCO PRODUCTS, INC, 
76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 
Tel.: Hickory 6-4848 


70 


Write for 
Advanco Complete Catalog No. 161 
and profit-producing discounts 


Equipped with a shopping cart, a house 


wife buys “supermarket style’ in Wald 


ners new stationery store 


goods supermarkets, not only from 
the point of view of physical layout 
but also with a definite regard for 
customer reaction, methods of selec- 
tion and purchase and general stor 
traffic problems. With this as a guide, 
he started to work on his own store 

He set up rows of food display 
type shelyes, running up and down 
the length of the store. These wer« 
spaced so that there would be ample 
room for customers to weave in and 
out of the rows, walk around them 
and pass other shoppers without creat 
ing major traffic jams. 

Each tier of the shelves was care 
fully stocked with commercial sta 
tionery and office supply items with 
an eye toward keeping products within 
various categories together as well as 
for maximum visual appeal to stimu- 
late impulse buying 

All of the prices are in plain sight, 
marked in celluloid insets, just as in 
the food shelves of the local super 
market. Sale products and “‘specials 
are equally easy to spot and are stra 
tegically placed throughout the store 

Identifiable traffic signs are posted 
at both ends of each of the various 
rows. At most any point of the store, 
the shopper can identify a particular 
row as to products being displayed, 
making for an easier and more ex 
pedient traffic flow. 

Certainly no supermarket would be 
complete without the familiar shop- 
ping cart. Waldner's has them in 


abundance. A row of smart new shop 
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Giving some personal help (above), Perry 
Waldner. left, shows a customer some busi 
ness forms. At the right, shoppers line up 


at the check-out counter 


ping carts is placed at the entrance 
to the stationery department so that 
the customer need only take one and 
start down the aisle on his shopping 
tour. Since enough space was allowed 
to accommodate the carts, the shopper 
has no problem in maneuvering the 
cart in and around the shelving units 
One drawback of the supermarket 1s 
the prevalence of shoplifters To spot 
shoplifters at any part of the store and 
to discourage would-be shoplifters, 
several large circular mirrors have been 
placed at overhead points throughout COMPLETE OFFICE LAYOUTS 
the stor According to Perry Wald- 
ner, this device helps to keep pilferage 
down to a minimum 
To create the ‘'pick-me-up-and-buy- 
me” mood generated in supermarkets, 
Waldner has made use of several large 
barrel-like point-of-purchas¢ displays 
Products such as bags of rubber bands, 
tc., are piled high into these units 
and strategically placed 
W hat happens when the shopper cr 
EDENZAS FILES DESKS 


has completely circumvented the aisles 

ind filled up his shopping cart? Why, Attractive credenza A complete line of Fashion-Aire and Eco- 
makes a beeline for the check-out units for extra office file cabinets for all nom-Aire desks to suit 
check-out : counter at storage space. Easy to requirements. Sus- every budget. Top 


counter. TI . 
ah é sell as companion t pension ond non lity and t, f 
Waldner’s Self-Service Supe rmarket is as companion to suspension in all quality ana smart, tunc- 


f . . 
placed at the near corner of the depart- desk. sizes. tional design. 


he 


ment which serves as both the en- 


trance and exit into the department. 


Write today for colorful new WESCO 
or NPN hele Non 1 OF . . see our complete line 


Here. a clerk is on duty at the cash 
register ready to ring up the sales and 
help the customer on his way. The 


buying trip 1s expedited further by r=] ey 7 TF] ie Siler T —T ED 
iF Ld tL Reve] Uo Ue 


an ample parking lot just outside the MESTERN MFG Co ‘ 
t 

CD WESTERN MANUFACTURING COMPANY 
' 

‘s ' 


Dept. 212 AURORA, ILLINOIS 
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SELL THE COMPLETE 
PRESSBOARD 
BINDER COVER LINE 


A colorful, versatile, smooth-binding cover line that meets many 
customer needs, that means consistently high binder cover sales for you 


PRESSBOARD BINDER PUNCHLESS STYLE THIN PRONG STYLE 


Long-wearing, good-looking gen- Papers needn't be punched to be Extra-thin prongs (3/32” wide) 
vine pressboard . . . in many bound . . . opens at a touch for for smooth binding of marginal- 
attractive, fade-resistant colors easy insertion of unpunched rec- ly punched continuous and tabu- 
. neat, flat, easy to file up- ords, brochures, photos, artwork, lating style forms . . . smooth- 
right or to stack flat . . . flexible swatches and other materials-to- edged thin prongs bind neatly, 
capacity . . . wide range of sizes be-bound that cannot and should tightly . . . up to 6” capacity 
(all the way from 512” x 812” not be punched . . . closes ata . . . genuine pressboard in three 
jo 28” x 25%)... smooth- touch to bind neatly, safely, distinctive colors . .. sizes from 
working metal prong fastener tightly . . . up to a half-inch 8%.” x 8%” to 17” x 14%”. 
that adjusts to capacity of capacity . . . papers are pro- 
contents. tected by the full strength of 
genuine pressboard, they bind 
in easily (in seconds) and can 
be removed just as easily (and 
as fast). 


A fast-moving, complete line of customer-satisfying genuine pressboard covers 


Durability and attractiveness of genuine press- catches or tears). Extra-strong, extra-rigid 
prongs tighten down to exact thickness of records. 
A title label inserted in each cover (no searching 
Your customer can choose either the long-wearing for labels). 


board...in many sizes...in eight popular colors, 


cloth-hinged cover or the economical scored hinge Order cover assortment No. 129AD — get free 
. - both with bright finish metal prong fastener point-of-purchase counter display (illustrated 


(stamped with the grain to work smoothly, never below). 


Sell the complete Smead line of quality pressboard covers — 
order from Smead today or contact your Smead representative 


DISPLAY NO. 129AD 

25 pressboard binder covers 
sheet size 11” x 8%" 

in eight-color assortment 


red, black, blue, gray, 


j 


treen, bright red, 
oo orange, yellou M A N U FACT U R | NG Cc @) M PA NY 
in maroon-and HASTINGS, MINN. 


white display box for easy 
selling at point-of-purchas¢ Chicago « Logan, Ohio « Los Angeles 
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NOMDA Inaugurates Awards 


In its first search for the year’s out- 
standing retail member, NOMDA is 
urging local associations and members 
to keep an eye open for NOMDANS 
who should be nominated as candi- 
dates for the first annual ‘Dealer of 
the Year’ Award. This presentation 
will be made at the national conven 
tion in Minneapolis, June 24-27 
1962 

Under discussion for several years, 
this new feature has finally been final- 
ized and will be one of the highlights 
of the Association's future meetings 
This type of honor will give an op 
portunity to properly show apprecia- 
tion to so many who do so much for 
the office machine industry, for the 
National Office Machine Dealers As 
sociation and its locals 

Personal contribution to the success 
of his local and national group, his 
civic activities in his home town, suc 
cess of his business, any other attri 
butes that would have bearing on 
his being an outstanding individual 
will be scrutinized. Women who op 
erate ofti machine businesses are 
naturally cligible for consideration. 
Eligibl andidates will be retail 
dealer members only 

According to current plans, the 
ommittee making the selection would 
be an anonymous group. Any member 
may nominate any dealer member he The Boss Meets Plastisol F-100 
teels should be considered. Local as- 
sociations also may send in their 


nominees, giving complete facts to 


describe their “Dealer of the Year New Columbia Plastic Coated Copy Film 


OU'LL be enthusiastic, too, hole « Packaged in new patented 
Reveals Promotion Plans once you've seen new Plasti- Carbnpad—100 sheets to the pad 
7 sol F-100 copy film out- « Easier to use, easier 
The National Office Management wear and outperform to store—in every desk 
Association has entered into a full even the finest carbon drawer « Try it! 
scale program to promote its 43rd In- papers! FREE DEMONSTRATION— 
ternational Conference and Exposi- Plastisol F-100 outwears Write either Columbia 
tion, San Francisco, Calif., May 20 carbon tissue by 3 to 5 Ribbon & Carbon Mfg. 
23 times + Re-inks immedi- Co., Inc., 31 Herb Hill 
In part, the program includes an ately « Produces perma- Road, Glen Cove, N. Y. 
official industry press reception; Ex nent, smudge-free copy or Columbia Ribbon & 
with complete uniform- Carbon Pacific, Inc., 
ity « Doesn't dog-ear, Duarte, Calif. No obliga- 
tree, curl, wrinkle or pin tion, of course. 


position activities such as the selection 
of Miss National Secretary of 1962: 
and a breakfast and annual associa- 


tion meeting followed by a preview of 


the Exposition 
In addition, NOMA is sponsoring : 0 
a Public Information Office on _ the 8 


first floor of the Exposition and a 
program of extensive newspaper ad 


vertising on the west coast 
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People and Events 


Williams Seeks Patent 


The Williams Office Furniture Co 
has registered its new trade name 
“"Mod-U-Plan” with the U. S. Patent 
Office in Washington, D. C. 

The name ‘“Mod-U-Plan” will ap- 
pear on all its advertising material and 
is synonymous with the many modular 
components (pedestals, tops, legs, 
bookcases, credenzas and files) it man- 
ufactures that can be used to design 
and plan any type of office. 


Open New Business in Tulsa 


Percy N. STILLWELL, WARREN K 


WILSON and STEWART P. ALLEE have 
Office 


recently opened the Allee 
Equipment Co. in Tulsa, Okla 


I 


NBS Conference Theme Set 


The growth of the copying machine 
industry and its broadening contribu- 
tions to effective business management 
will be highlighted at New York's 


Feet that must stand all day to accommodate their 

owner’s occupation put a frown on the face as surely as if 

they were directly connected. To keep a warm, welcome-customer 
smile on that face, even near closing time, the feet must 

receive proper support all day long. 


Hygienic Foot-Comfort Mats and Runners provide that support. 
They’re scientifically designed to distribute body weight, 

relieve back strain and reduce fatigue. Soft, but not 

mushy, they last for years — pay for themselves 

by increasing employee morale and efficiency. 


HYGIENIC 


os 


on Si} ite), b-) 


@ A choice of marbleized colors 
to enhance your office decor 


@ Lengths and widths for any 
station 


@ Smooth, easy to clean surface 


@ Beveled edges for safety 
and appearance. 





DEALERS: This ad is appearing in the leading office publications. Be ready for inquiries. 
Get full-color catalog ond prices by writing to: 


THE HYGIENIC DENTAL MANUFACTURING COMPANY 
FLOORING DIVISION, Dept. A, 
AKRON 10, OHIO 


1962 National Business Show, accord- 
ing to an announcement by ROBERT 
C. WALTER, managing director. 

To be presented at the New York 
Coliseum next June 4-June 8, the 
show will have as its central theme: 
New Pivot of 


Greater Business Efficiency.” 


a opying Machines 


Major copying equipment manufac- 
turers have already signed for space, 
Walter reported, adding that these 
and other exhibitors in this field will 
serve to demonstrate the close knit 
relationship between copying equip 
ment and all other business machines 
and services on exhibit. 

In announcing next year's theme, 
Walter described the industry's rise 
as phenomenal 1951, 
half a dozen companies produced $10 
million worth of copying machines of 


Since when 


every type, it has grown to six times 
that number of manufacturers. Their 
estimated total sales of copying equip 
ment this year will be in excess of 
$225 million 


SCM Reports Increased Sales 


EMERSON E. MeEap, president of 
Smith-Corona Marchant, Inc., has re 
leased earnings of the company’s first 
fiscal quarter, which are up 135% 
more than last year’s. 

Mead reported that sales of photo 
copy machines, paper and supplies 
had successive monthly increases dur- 
ing the quarter, with prospects for 
even further gains in the present 
Field testing of the 
Model 33 electrostatic photocopier has 


fiscal period 


also been expanded. Present plans call 
for this machine to be marketed early 
in 1962 and it is expected to obtain a 
substantial portion of this fast grow 
ing market by the end of the year 
Mead stated 


New Furniture Showrooms 


The Morgan & Barclay Co. recently 
held an open house to celebrate the 
formal opening of new office furni 
ture showrooms at 531 Mission St., 
San Francisco 

The new department provides space 
planning, interior design, color co 
ordination, functional planning and 
layout services. The staff is headed by 
Harold Berliner and Jack Clark 
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ECSS Holds Record Exhibit 


The largest number of manufac- 
turers ever to exhibit at the Eastern 
Commercial Stationery Show displayed 
their products at the recent 1961 show 
in New York City. Space in the Trade 
Show Building that in former years 
was reserved for lounge areas and 
offices was converted for exhibit pur- 
poses, so great was the demand by 
exhibitors 

The most noticeable trend in prod- 
duct display was the emphasis placed 
on supply items serving the automa- 
tion market. The majority of the filing 
supply manufacturers featured storage 
facilities for punched cards, punched 
paper tape, and bank checks. Some 
displayed prototype items for dealer 
reaction 

Transfer case and file manufacturers 
also were attuned to the pront possi- 
bilities of automation. Carbon and 
ribbon manufacturers likewise fea- 
tured products geared for consump- 
tion in automated offices. This em- 
phasis on data processing applications 
was in marked contrast to the exhibits 
of the past few years 

An innovation in this year's Show 
contributed heavily towards its smooth 
operation. A Children’s Committee, 
set up under the chairmanship of John 
Fisk, aided by Mrs. Bill Lindenberger, 
wife of National Blank Book Co.'s 
Bill Lindenberger, and John Corcoran 
of the Joseph Dixon ¢ rucible Co.. was 
most helpful in clearing the exhibit 
floors of children during the week-end 
rush. Continuously run movies, refresh- 
ments and souvenirs donated by the 
exhibiting manufacturers amused and 
diverted them, enabling their parent 
dealers to give fullest attention to the 
exhibit 

A prize, pre-announced to dealers 
in one of the Show's publicity mail- 
ings, an RCA portable television, was 
won by the Rayad Stationery Co., 219- 
39 91 St., Queens Village, N.Y 

In addition to the expected regis- 
tration from the 13 Northeastern 
states, dealers attended from as far- 
flung geographical areas as Australia, 
Brazil, England, Japan, Yugoslavia, 
Mexico City, Puerto Rico, and Pan 
ama. From the United States, outside 
of the East Coast area, came dealers 
from California, Florida, Georgia, 
Missouri, Tennessee, Illinois, Minne- 


sota, the Carolinas and Ohio 
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CO-CHAIRMEN of 
the ECSS publicity 
committee, Sam Le 
vine (left), Acco 
Products and Har- 
old Hein, Midcity 
Press, hold box con 
taining stubs for 
portable television 
prize. Winning stub 
is drawn by Chair 
man of the registra 
tion committee, 
Howard Shoemaker 
Eberhard Faber 


os 
Like\with the 

Greatest of Ease! 

JUSTRIATE 1T0-&-FRO Envelopes 
It’s easy for you to fatten your pocketbook 
offering Justrite To-&-Fro envelopes to 
your customers. The line covers every 
situation that calls for carrying a message 
to the addressee and bringing back a reply. 
Whatever the job . . . collections, utility 


payments, fund drives, order forms, etc. 

. there’s a Justrite To-&-Fro envelope 
for it, that you can sell at a nice profit. 
Send for samples and prices of To-&-Fro’s 
(and other fast selling envelopes) right now, 


¢ 




















Three Modern JUSTRITE Factories 
NORTHERN STATES ENVELOPE CO. 
300 East Fourth Street + Saint Paul 1, Minnesota 


JUSTRITE ENVELOPE MFG. CO., INC. 


523 Stewart Avenue, S.W. « Atlanta, Georgia 


Direct to you— NATIONAL JUSTRITE ENVELOPE CO. 
we do not sell consumers 2220 West Beaver Street «+ Jacksonville, Florida 
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IT’S THE 
GREATEST... 


VULAR,& 

a TERAFILM® plastic 

sheet made of EASTMAN KODAK’s 
new TENITE® polyester. 


... SHEET PROTECTOR ON THE MARKET 


Vular sheet protectors give your customers everything they 
want... sparkling clarity, toughness, durability and value 
They're great in providing the protection from wear and tear 
that important office papers need. You'll like the way Vular 
plastic sheet protectors boost sales, too. Get in the profit pic 
ture now. For full details and a free sample of Vular, write 


RWW) 
INDUSTRIES, INC. 


AMERICAN KLEER-VU PLASTICS, INC., DIVISION 
76 Madison Avenue °* New York 16,N.Y. * ORegon 9-5900 
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Whot more con anyone ask for .. . except big profits 

and Major Metalfab offers you BIG profits, too! Our 
coin counting, bank and cashier equipment, engraved 
formica and plexiglas signs (name plates, directional, 
illuminated), bulletin boards, perpetual calendars, litera- 
ture racks, and many more items—all priced to sell and 
give you an excellent return. What’s more—Major Metal- 
fab offers fast, dependable service from highly-skilled 
personne! . PLUS A CATALOG THAT WORKS FOR 
YOU. Write MAJOR METALFAB and find out how you 
can moke BIG profifs from Major's quality products, 
reasonable cost, and BIG RETURN no obligation, of 
course! 


MAJOR METALFAB, INC. 


Mail Coupon Today! 


People and Events 


NOFA Convention Explores 


New Frontiers in Office 


Furniture 


At its fifth annual Western Conven 
tion-Exhibit in Los Angeles, Novem 
ber 2-5, NOFA dwelt on the topic of 

New Frontiers in Office Furniture 

Addressing one of the business ses 
sions on this subject, WILLIAM J 
CoLeE, NOFA president, suggested a 
positive approach to the more pressing 
problems facing furniture dealers. He 
said “Don’t whine about the discount 
seller down the street. Learn to out- 
sell him, not out-discount him. Don't 
whine about the architect or the con- 
tract firm; they're in our business be- 
cause we didn’t do a good enough job 
at our own business ourselves. 

Among the new frontiers that need 
exploring by many dealers, according 
to Cole, are leasing, a separate design 
department, a program of architect 
cultivation and complete separation of 
supplies and furniture by department 

He also advocated a close look at 
the profit advantages of a ‘warehouse 
or budget type of operation to handle 
used or new low-end merchandise 
On the other, Cole urged the handling 
of top price items, relating his own 
experience in selling numerous desks 
in the $1000-1300 bracket. 

A minor bombshell was dropped by 
President Cole in discussing NOFA’s 
role in bringing merchandise to its 
membership through the medium of 
exhibits. He commented that ‘‘the Na 
tional Office Furniture Associction has 
an annual West Coast Show, an an- 
nual East Coast Show, and is consider 
ing an annual Chicago Show at M« 


MAJOR METALFAB, INC. 
P. O. Box 3323 + Merchandise Mart « Chgo. 54, Ill. 


SHOW ME how | can aet BIG PROFITS from Major's 
fine line. Send me a sample catalog and Confiden- 
tial Dealer Discount Price List 


Name 
Company 
Street 
City 
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Cormick Place during the last week 
of September.” Since the latter is the 
time of NSOEA’s 
cago, this statement 


annual show in Chi- 
raised the eye- 
brows of a number of manufacturers 
in the audience 

Some manufacturers queried by OA 
stated a definite desire to exhibit at 
McCormick, since they and others have 
been disillusioned with the facilities 
for adequately 


the Conrad Hilton. Others agreed that 


displaying furniture at 


there was a need for separation of 
furniture and supply exhibits but were 
unsure as to how they would react in 
having to choose between one show or 
the other for display purposes. In gen 
eral, though, the idea sparked manu- 
facturer interest 

Two dealer panels were moderated 
by VERLE LEE, 


ment, Las Vegas, Nev 


Lee's Office Equip- 
A management 
panel on November 3 featured these 
participants: C. H. McCarry, 
Collection Bureau of Los Angeles; B 
W. WHITING, United States Leasing 
Corp., Los Angeles; ROGER RUSSELL, 
Russell Stationers, Bell Gardens, Calif.; 
WILLIAM H. McKay, Pacific Desk 
Co., Los Angeles; JAMEs L. MINTIE, 
California Desk Co., Los Angeles; 
MARVIN MILSTEIN, Albert Holtzman 
Co., Los Angeles; VERNON VALLET, 
California Stationers, Los 


Stores 


Southern 
Angeles 

On Saturday morning the salesmen 
panel played to a full house as many 
Los Angeles dealers used the occasion 
for a sales training session. Panel mem- 
addition to Lee were: C. G. 
Parron-Hall Corp., San Diego; 
FINTON, Binney’s Office 
Equipment Co., Glendale; E> ABRAM 
sON, Miller Desk & Safe Co., Los 
Angeles; Rospert S. Levy, E. L 
& Associates 


be rs in 
HALL, 
JOHN P 


Loen 


Salesmen’s Week Inaugurated 
National Salesmen’s 
January 29, has 
LYONS, 


The first 
Week, 
been announced by LELAND | 
president of Sales & Marketing Execu- 


beginning 


ives-International, the organization 

which is sponsoring the program 
Besides honoring salesmen and mar- 

keters generally, the ‘‘week’’ will in- 


clude sales rallies, sales clinics and 


publicity designed to attract young 
people to selling careers 
LUTHER M. HODGES, 


1S serving as 


Secretary of 
Commerce, honorary 


chairman and will open the week-long 
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salute to salesmen when he speaks be- 
fore members of the Washington Sales 
Executives Club at its annual citations- 
and-awards dinner on January 29. 


ADM Announces New Price 


The American 
Co. has announced a price 
on the Rex Recorder dictating machine 
to $249.50, effective December 1. 

This represents a saving of $45.50 
of the of $295. The 
recorder is unconditionally guaranteed 
for one year, including both labor and 


Dictating Machine 
reduction 


former price 


parts 


Hong Kong Holds Office Show 


The Hong Kong Office Equipment 
Association sponsored that city’s first 
annual equipment exhibition, 
October 17-22. It was held at the 
Peninsula Hotel and its 12 exhibits 
was visited by more than 5,000 people 


office 


Among the association’s charter 
members is the Office Appliance Co., 
Ltd. (cf. OA November '61, p. 86) 
which sent a copy of the exhibit’s 


official catalog to OA. 


how to 


MEET AND 


_ COMPETITION 


( | Call ‘Stan the Man” 
for profit facts 


K & C's LOWEST INDUSTRY 
PRICES! 


K & C's HONEST QUALITY — 
NO COMEBACKS! 


K & C's FAST, FAST SERVICE 
K & C's SCIENTIFIC PACKING! 


Ke (Co METAL PRODUCTS CO.. 


OVER A DECADE QUALITY AND 
TA PRECISION IN STEEL EQUIPMENT 


Photek Moves Offices 

Photek, Inc., has moved its offices 
from Providence to West Kingston, 
R. I. The company’s new plant is near- 
ing completion and as a last con- 
solidating step Photek’s marketing 
services, customer service and credit 
department will relocate from 50 §$ 
Main St., Providence. 

The Research laboratory, 
mixing plant, production and ware- 
housing facilities are already in opera- 
tion in West Kingston, as are some of 


chemical 


the executive offices. 

The company’s new mailing address 
is P. O. Box 247, West Kingston, 
I,, and the telephone number is 
STerling 9-9753. 


Booklet Available 


Motivation, Inc., Suite M-217, Dela- 
ware Trust Building, Wilmington, 
Del., is offering a new booklet to 
basis. Called 


it serves as a 


dealers on a_ resale 
‘Women in Business,” 
business girl’s handbook and is offered 
with a 25% discount on any quantity 


purchase d. 


igen 


K&C 
PROMOTIONAL 
STEEL DESK 


PACKED FULL OF FEATURES 


@ Armstrong linoleum top @ 5 roller 
bearing drawers @ Brushed aluminum 
hardware and trim @ Adjustable 
glides @ Oven-baked enamel finish 
@ Choice of 4 colors @ Plus K & C 
Quality! 

K & C quality cuts costly servicing 
— you keep the profits on our fast- 
moving promotional files, desks, stor- 
age cabinets and combination_units. 
. . . write, wire or call Stan Neichin 
collect for the stay ahead of compe- 
tition FACTS! 


INC. 


1011 Greene Ave a 21, N.Y 


HYacinth 1-4510 


(Ge) 
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People and Events 


* . 4 Earl White Celebrates Fifty Years in Industry 


$pells the profits ~ EARL STANTON WHITE, SR. is 


celebrating the fiftieth anniversary 


you make with of his entrance into the typewriter 


and office supply equipment field. 


During the greater part of these 

. e -, 
‘V4 S [pf fifty years, White has managed the 
2f San Francisco office of the Ames 


Supply Co., Chicago, IIl. 
first and foremost in its field In 
with 3 fast selling series to 
solve every filing problem! 


December, 1911, when he fans white 
was 15 years old, White went to 
work for Charles Ames, brother of the founder of the 
Ames & Filstead Co. He began with such varied duties 
as sweeping the floors and buffing platens but pro- 
gressed, in a few years, to take charge of the San Fran 
cisco office 

He has been an active member of the National Office 
Machine Dealers Association for twenty years and was 
one of the organizers of the Northern California and 
Western Divisions of NOMDA. He also assisted in the 
organizing of the Office Equipment Trade Advisory 
Committee at San Quentin Prison, at the request of the 
prison’s Educational Department 

Although he has completed a half century in the of 
fice equipment industry, he has no intention of leaving 


it, and plans to continue in his present capacity. 


SERIES SERIES SERIES (short depth- 
(Door Series) (Open Type Series) economy series) 
Where maximum Offers maximum Maximum filing 
record protection filing space, maxi- economy in letter 
from dirt, dust, mum space saving or legal size with 


water and fire is a 3” frontal over- THE NEW IMPROVED 
the factor. hang 


Al Units Ayaan eter or Lega ie COPY-RIGHT Copyholder 


— 30” to 36” Widths — 7 to 10 Openings 


——— Ee 
for over 30 
Exclusive VS features include: years the 


FINGER TIP COMPRESSORS > _ maton 


copyholder... 
now manufac- 
@ Positive locking _s tured by Curtis- 


Young Corpo- 
tion. 
@ Free movement ration 


4 


@ Fully adjustable 


Lightweight patented Drop Doors 
Face mounted Reference Shelves 


Ss 
EXCLUSIVE FEATURE 


plus National Advertising that a " aever Action « « _ feather 


line 
he es copy UP 
tells the VS Story to millions touch spacer mov 


i velvet 
: ore otatime.-- 
of your customers in os ei 
* Patented Kasey wei 
Gripper, "° 
ly. 
copy secure i 
e Turned-Page Camp ho 
pack finished PASe*: ios 
e Fastens Firmly to any y 


ily. 
quickly and ooo inches 


Write for new big four-color 


catalog and full details. ewriter, 


VISI-SHELF FILE, INC. 


’ ; T - RP RATI N 
105 Chambers Street @ New York 7, N.Y. -OStweee =(CO 3S be 


Copyholders — Dupliceting Supplies — Carbon Ribbons 





110 West 1 8th Street* New York 11, N. Y.* Cable: CURTYOUNG 
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Remington Distributes Film Series 


As part of an overall marketing plan aimed at reach | 


ing and selling the substantial student market, the Rem- | 
ington Rand Portable Typewriter Division, Sperry Rand 
Corp., is distributing an award-winning series of educa 


tional films to more than 10,000 junior and senior high 


school systems throughout the country 
Called Screen News Digest, the series consists of ten, BALL oO & N S 
25-minute documentary films devoted to current events 
and significant happenings 
Each film will carry messages emphasizing the educa 
tional benefits that can accrue to the student who owns 
a portable typewriter 
The five marketing areas in which the films will be 
sponsored are Columbus, Ohio; Kansas City, Mo.; Or 


lando, Fla.: San Bernardino County, Calif.; and Tacoma, 
Wash 


Roberts & Son Purchases Out-of-Town Site 


Roberts & Son, printers and office equipment sup 


; MEDIUM POINT 
pliers, has purchased several acres of land eight miles 
south of Birmingham on Highway 31 as a site for the 390¢ 
company’s future general office, plant and warehouse, 


according to an announcement by FRED ARM, president EXTRA FINE POINT 


The new building, which will cover some 40,000 
square feet, will house a modern, air conditioned print- 
ing plant, enabling the company to offer a complete 
print Y Service. 

Roberts & Son has also announced the formation of 
Business Service Center for the company in downtown 


Birmingham 


A Complete NEW Line of Econom- 
ical Mimeograph Stencils and 
Accessories by TYPE/RITE tae = | 
REVOLUTIONARY, NEW MIM- ae REGULAR INKS 


EOGRAPH STENCIL WITH 


BUILT-IN CARBON ASSURES @ REPRODUCING INKS 
MAXIMUM VISIBILITY AND . © MEDIUM 
ELIMINATES WORN CARBONS. POINTS 

® FINE POINTS 


LAMINATED, REINFORCED HEAD- 
ING STUB eliminates sagging and 
distortion caused by weak head 
punching. 


EXCLUSIVE FILM-TUCK CON- 


STRUCTION combined with PLIO- bd 

FILM TOPPING eliminates messy 

giue spots while holding film se- a 

curely in place. 

TWO GRADES AVAILABLE: MEANS QUALITY 


TYPE /RITE— Coated twice for greater strength and higher 


ECONO-COPY— ana top quality with low price. and EXTRA PROFIT 
SEA FOAM BOND CARBONSETS FOR YOU 


Contains watermarked SEA FOAM 
BOND ... lightweight, quality paper in 
seven different colors for easier read- 
ing and routing. CARBONSETS cost no 


th ther e wit 
Unwater-marked paper. WRITE FOR CATALOG 


eg A hi By F I $ H E R p E | CO. 


Supply of Stencils or 


Write to Dept. OA1261 FOREST PARK, ILLINOIS 
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“New Filing Ideas Workshop” 


The Oxford Filing Supply Co., Ing 
through its Chicago Systems Service Office 
day ‘New Filing Ideas Workshop” on Oct 
the customers of its dealers in the Chicago n 

Oxford had these dealers distribute the invitations to 


working 


held an 


the dealers for this seminar which was held in Chicago's 
Bismarck Hotel, close to the majority of the 


consisted of four separate sessions, two 


ustomers. It 
in the morning 
and two in the afternoon. 

Miss Mary Chadwick, head of Oxford's systems 


/\ 

)\ <_—s 
WV Ss <~. 
si -<2> 
Fanfold Gummed Labels—in continuous 


flow package. Ideal for labeling any- 
thing in the office. 


partment, flew in from San Francisco to assist in the 
presentation of the seminar. She conducted the first ses 
sion of the program on How to Increase Productivity, 
Reduce Operating Costs, Using Your Present Filing 
Equipment 


Litchard Dickinson, 


shown left conducting the seminar, manager of Ox- 


The second session was led by 


ford’s systems service office in Chicago. His topic was 
Shelf Filing 
After lunch, the third session of the day, 


. Fact and Fiction 

“Greate! 
Speed and Accuracy in the Large Active Files Through 
This 
plained the three basic types of numeric filing. Also a 


Numeric Indexing’ was presented session ex 
complete explanation of a new system, the Keystone fil 
ing system was given in detail. This system allows the 
user to sort and file by number but to “‘pull’ items from 
the file alphabetically. 

The third session ended with the showing of a movie 
about the Pendaflex Middle Digit file. 

The last session dealt with a presentation of all thc 
filing supply products recently developed by Oxford 

Following the workshops proper, the attendants visited 
exhibits specifically illustrating the filing applications 
and equipment which were discussed throughout the 
day 

Commenting on the seminar, Litchard Dickinson said 
Since the workshop was so successful and the dealers 
so enthusiastic about it, I’m sure it will become an an- 


nual affair in Chicago.” 


Every Day 
sorting, filin 
systematized 


for mail. et 


about GLOBE-WERNICKE'S highly profitable complete line of office accessories, filing 


systems and supplies 


You'll never miss a 


sale because you ‘didn't have it. 


As a G/W dealer, you can satisfy all your customer's office needs 


Get full details today on how 


you can increase your profit selling G/W 


“Secretary Approved 


Ing sys! 


Fiberlite® wastebasket is spacious, easy 
to clean. It's fiber glass reinforced for 
longer life. Wide choice of colors 


ems and supplies. Write Dept.DO-12 


office accessories, fil- 
GLOBE-WERN 


THE GLOBE-WERNICKE CoO. 
NORWOOD, CINCINNATI 12, OHIO 
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Business Equipment Moves to New Location 


The Business Equipment Corp., one of New Eng- 
land's largest office furniture dealers, is now located at 
255 Atlantic Ave., Boston. The new 30,000 square foot 
showroom is one of the largest in the United States and 
offers greater convenience for customers. The Atlantic 
Ave. location is just one block from the central express 
way and has ample free parking. 

A complete selection of office furniture from budget 
desks to executive suites are displayed throughout the 
three-floor showroom. The first floor area features both 
wood and metal furniture as well as all types of filing 
cabinets 

Metal furniture by Steelcase occupies a major section 
of the second floor. Also on this floor are popular priced 
wood furniture, prefabricated steel partitions, and safes 

A complete display of executive furniture from classic 


Robert John, and B. L. Marble are shown on the third 
floor. This fully carpeted and draped area shows the 
furniture in room settings simulating actual office use 

The accessory bar not only has desk sets and smoking 
stands, but paintings and sculpture. 

CLAUD BUNYARD, director of design, and his staff 
have full facilities in the design studio for drafting and 
planning offices. There is a complete selection of carpet 
and fabric samples 


Writing Contest Will Aid Pen Sales 


The world’s largest creative writing competition for 
secondary students, the Scholastic Writing 
Awards, once again provides a basis for pen promo 
tions by dealers. Sponsored for the eighth consecutive 
year by the W. A. Sheaffer Pen Co., the contest this year 
will offer cash prizes of $4,665, gold keys, and en 
graved Sheaffer pens to national winners. 

WALTER A. SHEAFFER II, in announcing the com 
pany'’s role in the competition conducted by Scholastic 
Magazine, Inc., said his advertising and sales depart- 
ments are planning merchandising tie-ups to help deal- 
ers benefit from his firm's sponsorship of the program 


SC hool 


Now in its 37th year, the competition is divided into 
senior and junior high school categories, with classifica 
tions for short story, poetry, essay and dramatic script 
Students enrolled in grades six through 12 in any pub 
lic, private or parochial school are eligible to enter 


Chippendale to the contemporary design of Jens Risom, Entries close March 1, 1962. 


the time when B&L 


MAGNIFIERS 
show up big in profits! 


Over 31% of your reader and magnifier sales 
should be made between now and Christmas, 
according to previous national sales records. You 
can be part of this big profit picture, too, if you 
display B& L Readers & Magnifiers out where 
gift-conscious customers can see them. The high 
quality B& L line make ideal gifts for men —and 
many women, too—during this season. Low-cost, 
useful, unusual —readers and magnifiers are 
impulse purchase items that fill all sorts of con- 
sumer needs. Get them out working for you now. 
Bausch & Lomb Incorporated, Rochester 2, N.Y. 


BAUSCH & LOMB WW 
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' vvy 
for lasting service... try 


PRESSBOARD FOLDERS 


the WARSHAW 


MFG. CO., INC. 
1 MAIN ST., BROOKLYN 1, N. Y. 
AA A 
ae ~ * oe — 
STEEL OFFICE SPECIALTIES! 


WRITE FOR CATALOG 3" 


EGusnes Manufacts ting Go. 


“America’s Finest Letter Racks” | 


120 QUALITY ITEMS 
Customer Satsifac- 
tion Since 1912! 














2448 West Larpenteur * St. Pau! 13, Minn. 














What’s new 
in duplicating 
supplies? 


CARTRIDGE 
d= INK? 


In black or colors 

Sure-Rite offers the first 
100% American-made ink 
and cartridge for Rex Rotary 
M-4 BDC machin Write 
for details! 


American Stencil Mfg. Co. 


If it’s new, Sure-Rite has it! Denver, Colo. 


eiT FOLDS 

eiT SCORES 

°eiT CAN SLIT 
or PERFORATE 


WITH or WITHOUT 
FOLDING 


ocreaae Only 


PLUSFET 


THE PRINT-O-MATIC Co., INC. 


724 W WASHINGTON BLVD © CHICAGO 6, tL 


New Literature 


\ 28-page illustrated catalog, 


showing — its complete line of 
mail, money, depository, distrib 
uting, messenger and waste bags 
from C. R. 
Daniels, Md 


Shown are such items aS Canvas, 


iS now ay ailable 


DANIELS, INC., 
canvas and leather, all-leather 
mail bags in round, flat and 
oval-bottom styles. Also in- 4 
cluded are illustrations and information on bond bags, 
messenger bags, U. S. Government type mail bags, 
square-bottom shipping bags and tool rolls. Complete 
specifications and a description of the construction of 
each item is included 


Inquiry Card No. 10 


THE BRADLEY CorpP., P.O. Box 1340, Grand Central 
Station, New York 17, N. Y., is distributing the 1961- 
Cash Sale Ideas 
of 30 selected and pre-tested items which are said to 


62 edition of its folder. It consists 


have proved themselves in point-of purchase sales. 
Inquiry Card No. 108 


WAGNER INDUSTRIAL Propucts Co., INC., 4652 N 
32nd St.. Milwaukee 9, Wis., 
twenty-page catalog covering its line of institutional and 


has just released a new 


industrial casters in the light and light-medium duty 
(CFTMA load capacity range), designed specifically for 
Illustrations and 


original manufacturers 


specifications on the standard WIP line of plate and 


equipment 


post type casters as well as various adapters are con- 

tained in detail. Also included are guides for selecting 

ind ordering the proper caster for specific applications 
Inquiry Card No. 109 


New for 62” is the theme of the new catalog issued 
by the SEAL-O-MatTic DISPENSER CorpP., 305 Plane St., 
Newark 2, N. J. Items covered include tape dispensers, 
staples, safety knives, box openers, ink markit.g devices, 
price markers, measuring tapes, etc 

Inquiry Card No. 110 


THE GENERAL MULTI-FORMS SALES Co., 1309 Char- 
lotte Ave., Nashville 5, Tenn.., 
price lists. The list for Standardized 


has issued several revised 
Snap-I-Sets” No. 
> has had its table of prices improved for easier pricing 
based on base specifications. Revisions have been incor- 
porated into the list of GM special Snap-I-Sets’’ No. | 
3 and custom No. 4 
punched continuous forms have also been 


and the lists for the standard No 
line hole 
changed. Each form now has its own price list printed 
on a difterent color of stock 

Inquiry Card No. 111 


CLARIDGI Box 200-A, 


Harrison, Ark., has issued its new special catalog A-61 


PRODUCTS & EQUIPMENT, IN¢ 


which announces, describes and illustrates its full line 
of smaller and portable units for the business office, 
factory, home, church, hospital, club, training center, 
etc. This helpful 16-page full color catalog also features 
many related Claridge products like trophy cases, swing 
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leaf boards, art easels, peg boards, flannel boards and 
directory boards with letters. Special mathematics teach- 
ing aids slide rules, log and trig charts and large 
rolled up graph cloth for plotting curves with chalk in 
are among other specialties shown 

Inquiry Card No. 112 


meetings 


SPRINGER-PENGUIN, IN«¢ 
City 6, N Y 


covering 


9-07 34th Ave., Long Island 


has released a four-color, 8-page 


catalog its line of custom-built refrigerated 


furniture 
Inguiry Card No. 113 


A newly published booklet, entitled, “What You Should 
Know About Dictating Machines, 

available by STENOCORD DICTATION SYSTEMS, 37-20 
i8th Ave., Long Island City, N.Y. The booklet reviews 
briefly the background of dictating maghines, and traces 


has just been made 


the development of modern dictation equipment. It 
serves as a helpful reference for individuals or com 
panies contemplating the installation of such equipment 


Inquiry Card No. 114 


Nashua 


has published a catalog of standard business 


ROYAL BusINEss Forms, IN¢ Simon St., 


N. H., 
forms and type faces 
Inquiry Card No. 115 


ss SuppLy Co., 2315 W. Huron, 
Ill., has just completed its 1962 catalog 


THE ADVANCE PROC! 


Chicago 15, 


USE OUR 


SAME DAY SERVICE 





from 
® CHICAGO 13—3524 N. Clark St. 
® DALLAS 1—2912 McKinney Ave. 
® LOS ANGELES 32—5254 Alhambra Ave. 


Ask for com- 
plete catalog of 
Marking De- 
vices. Please 
address Louis 
Melind Co., 
3524 N. Clar 
If we receive your seal order in the morn- | ‘* Chicos '3 
ing mail, we will engrave (not punch) your 
seals and have them on the way to you 
that night.* Because we give you SAME 
DAY SERVICE—from three cities—you can 
give your customers fast service, and at a 
profitable mark-up for you, too. Send 
your order to the city nearest you. 


*except for complicated trode marks, patterns, 
designs, etc., which may take a little longer 


LOUIS MELIND CO. 





(A) No 1 Small Desk Seal, 454" 


with 200 pages of screen process colors, high-speed 
equipment for printing and drying, supplies, screens, 
tools, screen and art services and flock-tinsel decoratives 
Several sections are devoted to instructions for using the 
materials 

Inquiry Card No. 116 


Moore Business Forms, IN«¢ 900 Buttalo Ave.., 
Niagara Falls, N.Y., have issued its new 1961-62 dealer 
catalog. The 85-page catalog has been designed to give 
dealers a complete business forms line presented in a 
simple, casy-to-use style. Prodacts have been arranged 
with illustrations, specifications, and prices all on the 
same page. Additional forms products have been added 


to give dealers a wide variety of the most popular, prof 


itable, easy-to-sell products. The catalog has a new 
look 


brief case; punched to be bound with other catalogs in 


It is thin enough for a salesman to carry in his 


a buyer's file 
Inquiry Card No, 117 


VY. W. Pike & COMPANY, Eliza 


beth, N J , has completed for distribution a three color, 


711 Pennsylvania Ave., 


four page circular describing the newly styled, newly 
priced line of moisteners. The circular illustrates the 
of color and finish combinations available 


new variety 


to match the latest styles in office decor. It also describes 
price, interchangeable covers, replaceable brushes and 
all other pertinent information. 


Inquiry Card No. 118 


DESCRIPTIONS AND PRICES 


(D) No. 1 Pocket Seal, 424" long 8.00 


$ 8.00 Not Shown—Stationery Embossers, 3 line 


(B) No. 1 Desk Seal, 5%" long 9.25 Small Desk Embosser, 4%” long......$10.00 
Pocket Embosser, 434" long 10.00 


All Prices Subject to Dealer Discount 


Katt £ 
= (C) No. 1 Long Reach Desk Seal, 
FOUNDED 1893 ge ee 35.00 


SEND US YOUR NEXT ORDER AND TRY OUR SAME DAY SERVICE 
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66 


Lock Files, 
too! 














ileage” 


FILEAGE in the office is like mileage on 
the road. The rugged, lifetime construc- 
tion of Bentson files is your assurance of 
years of trouble free service. Their smooth 


operating features make them a dream 


to use—even to sit on, at times! 


In addition, Bentson cabinets are of- 
fered in a wide range of decorator colors 
and in literally hundreds of drawer com- 
binations. Your choice, too, of follower 
blocks, sway blocks, or hanging folder 
frames. Any way you look at it—as a buyer 
or a user—Bentson files are a quality in- 


vestment. 


BENTSON MFG. CO, 


650 Highland Avenue, Aurora, Ill. 


Ven on the Move 


Promotion of two domestic sales executives was an 
nounced by the Parker Pen Co. GeorGE B. WRIGHT was 
named domestic sales manager and GRAHAM C, BUTLER 
was appointed to the post of manager of national mar- 
ket development. Wright is responsible for the field 
sales force and existing distribution methods and pro- 
cedures. Butler, in his new position, has direct responsi 
bility to create and execute new distribution patterns and 
techniques for the continued growth of the company in 


the domestic market 


G. B. Wright G Butler 


Wright joined Parker in 1937 as assistant to the sales 
and advertising vice-president. In 1953 he was named 
central region sales manager, stationed in Chicago. In 
1958 he was named national wholesale sales manager. 
Butler joined the company in 1938. He held various 
staff assignments and was named assistant southern re 
gion sales manager in 1953. In 1956, he was appointed 
southwestern region sales manager and a year later was 
named director of sales administration. In 1958, Butler 


issumed the position of national retail sales manager. 


The Johnson Chair C has 
named Birt W. Lacy as its repre- 
sentative tor the states of Texas, 
Arkansas, Oklahoma, 


Missouri and Kansas 


Louisiana, 


He will make his headquarters 
n Dallas, Tex 


Bill Lacy 


WILLIAM H. CHISHOLM, president of the Oxford Pa 
per Co., has announced the appointment of Dr. Robert 
T. Hart as director of commercial development. 

LEON JAFFE has been appointed sales manager of 
Springer-Penguin, Inc., it was announced by JERRY 
SPRINGER, president. Jaffe has been active in the office 


equipment field for more than twenty-five years 


LUCIEN E. Dick has been appointed personnel direc 
tor for the ElectroData Manufacturing and Engineering 
Division of Burroughs Corp., in Pasadena, Calif., it has 
been announced by JosEPH B. Rick, JR., general man 
ager 

Dick has been with Burroughs since 1948. He first 
was assigned to the wage and salary division in Detroit 
and later transferred to Paoli, Pa., as personnel super 
visor for Burroughs Laboratories. In June 1959, Dick 
was promoted to the Military Field Service Division 


OA-12/61 








as industrial relations manager. He leaves that post ta 
accept his ElectroData promotion. 


The Venus Pen & Pencil Corp. 
announced the retirement of CARL 
W. PRIESING, effective December 
41 

Priesing has served the writing 
instrument industry for more than 
twenty years, the last eleven of 
which have been with the company 
as its vice-president in charge of 
Marketing. 

Before his affiliation with Venus Priesing was asso- 
ciated with Wahl-Eversharp for ten years in various 
capacities, including five years as president; with 
ANSCO Division of General Aniline & Film Corp. as 
director of foreign and domestic sales; and with Dayton 


C. W. Priesing 


Rubber Co. as vice-president and general sales manager. 
He is currently director of the Sales Executives Club of 
New York, and is former Chairman of its Education 
Committee. He is also a member of the Business Ad- 
visory Board of Pace College, and a Trustee of Deering 


Center, Inc., N.H 


Bitt Carey has joined the firm of Harry Tehan & EARN AN 


Associates of Florida, Inc., as a manufacturers represen- 


ative. The company has show rooms and distribution 
facilities at 5824 Beach Blvd., Jacksonville, Fla EX | PA 10% 


JacK M. VAN DEVENDER has been elected president 


and general manager of the Office Supply Co., Vicks- on brief covers with 


burg, Miss. He succeeds BoyD CAMPBELL, who is now 


chairman of the board row . 
Van Devender previously served as vice-president Amberg 5 Combined 
° we . 
Order Basis’ discounts 


and general manager of the firm. 


ROLF THAL has been elected by 
the Lead Pencil Manufacturers As- 
sociation to serve a second term as | This extra 10°, is money in your pocket — 
president of the trade group. extra profits earned because you're a careful 

Thal is executive vice president 
of the Eagle Pencil Co., Danbury, | buyer. And the extra 10%, discount can be 


amen earned on your complete order .. . . including 


any of the almost 1,000 items offered by Am- 
Rolf Thal 
berg: file folders, filing supplies, files, albums, 

RoGeR W. SCHOALS, manager, adhesives department 
of Stein, Hall & Co., has announced the appointment of 
David C. Booth to the position of sales manager for 
“Flash Seals.’ See your Amberg representative or write di- 

Booth was formerly vice-president of the Samuel Cup 
ples Envelope Co. 


record cases, and many others! 


rect for full pricing information. And be sure 
to ask for your free copy of Amberg’s big 


The Johnson Chair Co. has profit-packed 1961 catalogue! 
named STEPHEN KEARNEY as its ; 


representative for the states of 
Pennsylvania, (less Philadelphia), 
New York (less metropolitan New 
York City), Connecticut, Massa- 
chusetts, Maine and Rhode Island. 

He will make his headquarters 
in Wayland, N. Y 


AMBERG FILE & INDEX CO. 
1) 4:) 4-1 








Stephen Kearney 
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Men on the Move 


CARL C. 
Printing & Stationery Corp., has been named general 
manager for Robel Press, it was announced by ROBER1 
BENET, a partner 

Judkoff has had wide experience in the 


JupKorF, former president of Cantigny 


stationery and printing field. From 1953 to 

served as Regional Governor of NSOEA. He was presi 
dent of the Stationery Association of New York fron 
1954 to 1959, and an Executive chairman of the East 
ern Commercial Stationery Show from 1957 to 1959 


AL LANE and associates have 
been appointed manufacturers’ rep- 
resentatives to represent the Sikes 
Division of the Milwaukee Chair 
Co. in the States of California, 
Arizona and Nevada. 


Al Lane 


MILES TURPIN has been named advertising 
for the Avery Label Co. He will supervis 
pany’s advertising, sales promotion, merchandi 
art department activities in all three plants 

Avery has also appointed three new represent 
handle its line of stationery items 

ArT Joy, Portland, Ore., will cover W 
Oregon, Montana and Idaho. Boyp O. BARTLEY 





HAL 


for ANY office! 


ia cellale Me lslelmactt tf 


THE Mo dern GROUP 


WRITE FOR CATALOG 


Worth, Tex., will represent the company to stationers 
and distributors in Texas, Oklahoma, Arkansas and 
Louisiana. The states of Michigan and Ohio will be 
handled by Wittiam E. WINTRICH, Columbus, Ohio 


ERNIE VoGT has been named manager of the new re 
ul store of Central Stationers, Inc., Miami, Fla. 
Vogt has been with S. C. Toof & Co., Marshall-Jack 


on and Stevens & Maloney Co. in Chicago. 


Addo-X, Inc. has named ROBER1 
\ McKENZzII 
Addo-X adding machines and Ad 
ler typewriters for Missouri, Ne 
braska, Kansas, Western Iowa and 
orthern Arkansas 


distributor for 


McKenzie, whose business ad 
dress is 6201 W 85th st., Over 
land Park, Kansas, has been active 


in the office machine field for many 


Robert McKenzie 


years, including service with Underwood as branch man- 
er in Kansas City 


The Venus Pen & Pencil Corp. has appointed two 
new sales representatives. FRANCIS J. CUNNINGHAM 
part of the New York State and 
THOMAS W. LITTLETON will service the coastal region 


will cover the western 


of Mississippi, Louisiana and T 


Cooks’, Inc. has appointed Ropert M. CLEARY as 
idwest representative with headquarters in Chicago 


He will handle the complete line of ‘Ful-Vu' products. 


HAS THE CASE 


Three sections with 
sliding glass doors 


a : y 
if . 


Confidential cabinet 
with ‘‘shoji’’ doors 


Hanging as wall cases 


A 


HERKIMER, NEW YORK 
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big sellers in ‘61 


=ZeR ga geht ics. F- 
CABINETS 


William Black Reg Holliday 


Scripto, Inc., recently made major additions to its 
field sales service. WILLIAM M. BLACK has been named 
the new national field sales manager, and REG HOLLIDAY 
is the new assistant field sales manager 

Black, former national field sales manager for the 
Timex Corp., will be in charge of the company’s sales 


force for all of the continental United States as well as 


Hawaii and Alaska. Holliday, whose entire business 


~ 7 
life has been in the sales division of Scripto, will cover = 
the country working on special trade categories, particu 


larly the stationery and premium trades. 

Borroughs Cabinet sales will be bigger 
in 62 because more people know about 
' , : Borroughs Cabinets—- more people are 
supplies, furnishings and printing for the Times Herald familiar with their quality, value and 
Publishing Co., Forest City, Ark ft exclusive features—more people realize 
formerly associated with A. B. Dick Products that Borroughs Cabinets offer everything 
they want in efficiency and appearance. 
So look ahead—and be money ahead— 
by stocking a full line of Borroughs 
Cabinets for ’62—the cabinets that allow 
The appointment of JOHN KEM } you a big, healthy 100% mark-up 


|. W. Forrest has been appointed manager of office 


He was 





NER as national dealer sales manag 
er of the Mosler Safe Co. has been 
announced by JOHN E. HAMPEL, 
national sales vice-president 
Kemner has been with Mosler 
since 1954 in the Buffalo, N. Y 
and Houston, Tex., offices. With 
: headquarters in Hamilton, Ohio, 
John Kemner : 
: Kemner will supervise the Mosler 
dealer field managers and coordinate the dealer sales 


program throughout the company 


WILLIAM F. SMITH has been appointed general man 
ager and purchasing agent for the George E. Baird and 
Sons, Inc., stationery firm in Kansas City, Mo. He re 
places. in partial function VivIAN F. WHITACRE, who 


; vvyv 
for lasting service... try 


Borroughs cabinet line _in- 
ETETETED PREsSBOARD FOLDERS Seems wee 


in a wide range of heights 
and depths—with adjustable 
shelves that require no 
bolting. 


send for illustrated 
price list 


the WARSHAW BORROUGH S aanuracrunine COMPANY 
MFG. CO., INC. — 


1 MAIN ST., BROOKLYN 1, N. Y. of 
AAA 3004 NORTH BURDICK 
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TCT NR DTG TYR Men on the Move own 


had been with the Baird firm for 26 years and at the 
Finest quality, low cost pocket seals ; time of her resignation was secretary-treasurer. Mrs. 
used by Architects, Clergymen, ge mance i Whitacre will join her husband who is associated with 
Corporations, Engineers, Fraternal PERMANENT Grain Merchants, Inc., of Wichita. 
Organizations, Lodges, SEGAL 
Notaries Public and Sur- IMPRESSION RICHARD. L. WADDELL has been 
veyors. ' named director of public relations 
SFB € for Business Equipment Manuta 
Make beautiful raised x turers Association, according to a 
letter, tamperproof, per- recent announcement by Harry ( 
manent impressions on Wm = ANDERSON, president of the associ- 
various types of docu- ; ation. Waddell, a senior editor on 
ments and legal papers. are Y Business Week magazine, will be 
:< responsible for the creation of a 
3 die sizes to suit most every possible public relations program aimed at R. L. Waddell 
use. Dies are interchangeable permit- : broadening the activity on the industry as a whole, An- 
ting lifetime of use. oy Wi derson pointed out. 
Waddell has been on the editorial staff of Business 
When ordering pocnet sous Be sure aa Week since 1950. His first assignment was as assistant 
to specify LEGAL POCKET SEALS. FREE management editor, then management editor. In 1956 


; , . he became marketing editor and in 1959 a senior editor- 
Liberal, profitmaking discounts. Selec- PERSONAL ship was added to his responsibilities. Prior to joining 


tion of sizes and styles plus guaran- Ar gh Business Week, Waddell was a financial writer on the 
teed quality. Providence R. I. Journal-Bulletin 


BEMA, formerly known as Office Equipment Manu- 
facturers Institute, is a 5O-member trade association of 


CONSOLIDATED STAMP MFG. CO., INC. manufacturers of business machines, equipment, and re- 
CHICAGO DALLAS* LOS ANGELES* NEW YORK CITY+ SPRING VALLEY, N.Y.» TORONTO lated supplies. 








ITH , 
SPEED UP YOUR FILING W 


DIRERS SNES aa KGe 


Sure sensitive and typewriter spaced. 
Woter necessary — just type, peel and apply. 


= 
ols = 
OF 250 LABELS &.. 
No. PR3— Single Rolls Weis 
é No. PR310—Ten Rolls In Display 


STANDARD ASSORTMENT OR ANY COMBINATION) 
Lo 


al Sheceti OF 8 LABELS 


(31 sheets to pockage 


No. PR4—Single Package 
. . WHITE AND 
No. PR420—20 Packages in Display 
(STANDARD ASSORTMENT OR ANY COMBINATION) R 


COLOR| BANDS 
Write Sor FURTHER INFORMATION TO 


THE WEIS MANUFACTURING COMPANY - MONROE, MICHIGAN 
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Thomas Collators, Inc. annonced 
the promotion of Guy RENy to the 
position of general sales manager. 
Reny’s responsibilities will include 
supervision of the company's five 
regional managers and coordination 
of the company’s nationwide dealer 
sales and service network. He will 
also establish closer liaison with the 

Guy Reny company’s Overseas operation 

Reny joined the company in 1958 in the role of re 
gional sales manager. Before joining Thomas, he served 
as e€astern area manager for the Electronics Corp ol 
America, Boston, and as sales representative with the 
Boston branch of the A. B. Dick Company 


The Parker Pen Co. has promoted GeorGe B. 
WRIGHT to domestic sales manager and GRAHAM C. 
BUTLER to manager of national market development. 





UBA 
ABINETS 


BUILT RIGHT! PRICED RIGHT! 


3618 §$ 


Sturdy, 
Standard 
Size 
Storage 
Cabinets & 
Wardrobes 


Heavy gauge 
steel, with 
baked-on 


Wright has been wholesale sales manager. He joined deuw 


the company in 1937 enamel, 

; 1938. chrome 

. handles with 
had been national retail sales manager. lock, 


Butler, who became associated with Parker in 


adjustable 
shelves 
Shipped K.D 
Equipment Corp., announced the appointment of two One per 
carton 


ROBERT STAHL, sales manager of Supreme Steel 


new representatives for the Supreme line: M. DENNY 
GAINES of Nashville, covering Alabama, Arkansas, 
Mississippi and Tennessee; and WILLIAM J. STAFFORD 
of Longmont, Colo., covering Colorado, Montana, New 
Mexico, Utah, Wyoming and El Paso, Texas 











PLENTY OF PROFIT IN SELLING 


pav-= 
SON CHANGEABLE LETTER 


BULLETIN BOARDS 


CORK AND CHALK BOARDS, NAMEPLATES, METAL 
SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 
gives you the widest possible sales opportunity. No 
matter what your customers need, you can meet 
their requirements with the largest, the finest, the 
best known line of its kind now on the market. 


PC RES ell 


DIRECTORY 


| 

i | 
| WOOD OR 
/ METAL FRAMES 


WRITE today for complete literature and details on 
DAV-SON's profit-maker franchise. No inventory . . . ne 
stock necessary! 


AMERICA’S MOST COMPLETE LINE... DAV-SON | __—=_ 


SINCE 1932 


A. C. DAVENPORT & SON, INC. 


Dept. OA 311 North Desplaines Street . Telephone: STate 2-6683 





Chicago 6, Illinois 
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ROCKY MOUNTAIN 


With all the reps and factory men back from the NS- 
OEA Convention, the dealers in the region can expect to 
be pretty busy ‘til the end of the year, looking at new 
items and some new lines. Everyone felt it was a good 
yet together and was well worth the time 

President of the Travelers, JiM ELLERTSON attended 
the Travelers Presidents Club Breakfast and the Travel- 
ers Division Meeting while at the Convention. I am told 
that OLLIE IZAAK of Kistlers, who was awarded Sales 
man of the Year Honors, was well taken care of by the 
manufacturers and enjoyed the trip. Congratulations, 
Ollie. 

We in this area would like to thank Dick PECHMAN 
(Denver Staty.) for the really fine job he has done in 
promoting the recent Sales Clinic for the Retail Sales- 
men of the area. I know personally that Dick went out 
and contacted most of the dealers to make sure they 
knew of the clinic, and could use the advantages offered 
by being represented at the meeting. Not only as Lieu 
tenant Governor of the District but as a local retail deal- 
er did he take a lot of his own time to work on this 
project. 

The Travelers Christmas Party has been set for Friday 
November 24, and is to be held at Pinehurst Country 
Club, with Birt GrirFry, Dick MAHER and Dick 


‘on-desk’ 
efficiency 


moves 
paperwork 
faster! 


YOUNGSTROM in charge of proceedings. I am sure the 
party will be a lot of fun with these three handling the 
affair. Let’s all plan to attend this year and join in the 
fun 

Jim HeiNes (Venus Pencil) has had some territory 
changes, which now has him covering Colorado, New 
Mexico, West Texas and Arizona. CAL GRAHAM is 
working the Venus line in Utah, Wyoming, Idaho and 
Montana. 

I know that all of Jor Grpas’ (Utility Office Supply ) 
many friends will be glad to hear that he is getting 
along very well after his heart attack on Sept. 18, and 
that he’s due back to work soon. 

HAROLD BARTLETT (formerly with Carpenter Paper 
Co.) has left the wholesale stationery business for one 
with just as many headaches. He is managing a grocery 
super market and is scheduled to become the new own- 
er. Good Luck, Harold 


Dean I imer 
1240 W. 82nd Ave 


Westminster, Colt 


GREAT LAKES 


The Gary Office Equipment Co. has opened two 
beautiful new stores in Gary, Ind. The stationery, office 
supply and camera center is located at 523 Broadway 
and the office equipment, furniture and office machine 
sales and service departments are conveniently located 


Rubbermaid 


Desk Trays.. 


Memo Holders.. 


TwO SIZES— 


Legal and Letter ZA 


Organized for easy in-and-out paper 
handling. Sloped design with grooved 
front makes papers accessible, with 
large capacity to keep desk neat. Un- 
breakable, rust-proof, easy to wipe 
clean, Rubber feet protect desk top, 
eliminate noise. Attractive, modern styl- 
ing for any office decor in choice of grey, 
beige or mist green. 


No. 2944 Letter size $2.00 ea. 


BE SURE YOU HAVE 


Convenient, in little space. Slants paper 
for easy one-at-a-time removal. Unbreak- 
able, can’t scratch desk top. Recessed 
container for paper clips, rubber bands, 
etc. Comes complete with 100 standard 
note sheets. Attractive with any office 
styling in grey, beige or mist green. 

No. 2860 Memo Holder w/100 sheets $.75 


No. 2943 Legal size $2.60ea. STOCK OR WRITE Rubbermaid 


RUBBERMAID INC. «e COMMERCIAL DIVISION e WOOSTER, OHIO e COOKSVILLE, ONT. 
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it 701 W. Sth Ave. The official opening of these two 
establishments was a three-day event, starting Thursday, 
October 19 and ending Saturday, October 21 

The Great Lakes Travelers Club Christmas party will 
be held December 14 at the Bismarck Hotel in Chicago. 
Chairman Ray J. EICHENLAUB plans many surprises 
based on a German motif. As usual, everyone attend- 
ing this gala event is requested to bring a Christmas gift 
for an elderly lady or gentleman. These gifts will be 
sent to the Oak Lawn Old Folks Home. 

With deep sorrow we learn that Hy LINDEN died fol- 
lowing a lengthy illness. Sincere and profound sym- 
nathy is extended to his family 
Christopher Mai 


SOUTHWEST 


Jim AULT, formerly manager for Eastulsa Office Sup- 
ply of Tulsa, Okla., resigned his position there on Au- 
gust 1, to join the Chilton Co. Jim will travel the states 
of Kansas and Oklahoma for this firm. Our best wishes 
go with him. JACK HANEY, JR. has taken over the man- 
agerial responsibilities for Eastulsa. 

Also from Tulsa comes word that JIM BLAZIER has 
resigned from his position with Palace Office Supply to 
take a job with Oil Field Equipment Co., but is to re- 
least for the time being. 
run into BETTY BARNUM at Field sta- 


in Tulsa at 


i") 


el a = x) lasteners 


“i 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING’PIN TICKET CO., INC. 
728 E. 136th Street, New York, N. Y. 
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tionery in Tulsa. Betty was formerly with Joplin Print- 
ing Co., Joplin, Mo. She is to be a sales representative 
plus helping with the city order desk, etc, so Ray Ros- 
ERTS at Field Staty. inherits a fine person. 

Miss Bett! MIDDLETON, of Kulman’s Office Supply, 
Baton Rouge, La., has now taken on some added re- 
sponsibilities. No, she hasn't gotten married yet, at 
least as far as I know, but she is now working as an out- 
side salesgirl for this fine company and will continue to 
do the purchasing of supplies. Betti requests that if at 
all possible, she prefers to see all salesmen calling on 
her after four P.M. 

A lot of people will be happy to learn that our good 
gal Friday, THELMA PITTMAN with Standard Printing 
Co. of Alexandria, La., is back at her desk just as pretty 
and sassy and sharp as ever. 

Bos Mc SWAIN, former Texas Traveler representing 
the Johnson Chair Co., has forsaken the road and is now 
manager of the furniture department of Hester, Miller, 
Howard Office Supply of Lubbock, Tex. 

At Srires former owner and long associated with 
Field Stationery Co., of Tulsa, Okla., died Friday, Oc- 
tober 6. 

Hemenway's Furniture Co. of Shreveport, La. is ex 
panding its contract department. Mrs. SALLY MCFAR 
LAND, formerly associated with the Abel Stationers, Au 
stin, Tex. and Mrs. MAXINE WILSON, who assisted 
Jack Levy at M. L. Bath Co. in Shreveport, head up 
the new facilities at Hemenway’s. 

T. R. SmirH, grandson of the founder of Castle Print 
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No. 415 Harwood 
Stor-A-Way by 
AWN CO 


© Provides plenty of knee room. Board 
pivots fi front and is easily adjusted 
to working angle most comfortable for 
each individual. 
@ Doubles as easel as well as drawing 
board. Adjustable to any angle includ- 
ing vertical. 
@ Inconspicuously stored. Folds flat to 
6 inches. 
@ Select clear western pine top and 
hardwood base are smoothly finished in 
a fine clear lacquer. 

Board Size List Price 
No. 415-1 23x31” 
No. 415-2 24x36" \ 
No. 415-3 31x42” 23.00 
All ANCO products sold thru dealers 
only. Write for the one nearest you. 
« Dept. 0A-12/61 


PRE-SET FOR 
PERFECT PUNCHING 


No adjustments, no gauges, 


nothing to mark — 

just insert paper 

and squeeze! Clix 

punches are permanently 

pre-set for proper center 
PAPER distances . . . save time 

and waste motion. 

Always accurate, 


PU N C H E S jamproof, trouble-free. 


CLIX 
DOUBLE DUTY PUNCH 








MODEL 32 
List $5.75 


CLIX 
are also available in: 





1-Hole Punches — Model 100X — List $.65 

2-Hole Punches — Model 2 — List $2.75 for 5” —12” sheets 
3-Hole Punches — Model 3 — List $3.75 

7-Hole Punches — Model 7 — List $7.50 








See your Wholesaler or write to 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 








Regional Notes 


ing Co., Shreveport, La., succeeds BARROW CasTLE who 
died August 22. 

A brand new company in Baton Rouge, La. has been 
formed recently. Interstate School Supply is the Louisi- 
ana division of the Mississippi School Supply company 
of Jackson, Miss. LEO SANCHEZ heads up this new com- 
pany which has been for many, many years, the Baton 
Rouge branch of F. F. Hansell & Bros., Ltd, with which 
Leo has been associated for a good part of his life. They 
do not anticipate any radical changes being made from 
their past operation other than having a few more sales- 
men covering the entire state of Louisiana plus having 
adequate space to stock and display merchandise. 


MIDDLE ATLANTIC 


It was a day at the races and let me assure you it was 
quite a day. Penn-Mar-Va sponsored the day, so that 
fellowship was of the usual high quality. The Garden 
State Racetrack played host and I think by the end of 
this year they'll increase their dividend and declare a 
stock split due to the profit they made from us. 

After the first race when Snow Flier came in paying 
$25.50, ToM CRreEELEY, Wilson Jones representative, 





Everytime Somebody sells 
a Copying Machine 


You Can Profit 
Up to 5100 


Latta's New CONTROL-O-FAX® Forms 
Are Designed For Copying Machines 
Many Dealers Average $500 a week. 


Cash in on the tremendous copying machine mar- 
ket! If you sell machines . . . or not... you can sell 
Latta's CONTROL-O-FAX® Forms. Average sale 
— $250. Almost EVERY copying machine installa- 
tion is a prospect . . . especially doctors, dentists, 
insurance offices. Each sale means automatic repeat 
business. Fully protected. 

CONTROL-O-FAX® forms are easy to demon- 
strate, easy to sell. No investment in stock. Train- 
ing, presentation, advertising materials available. 


Investigate the Big Profit 
Potential of CONTROL-O-FAX® 


LATTA'S, INC. 


Dept. OA-1261 2800 Falls Ave., Waterloo, lowa 
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turned to me and said, “Well you can be sure of one 
fact. Ninety per cent of the people here are behind al- 
ready, after the first race!” NITE -LINE 

In the second, when Ah Topsy was a winner, another 
long shot, I knew ninety-nine per cent of the people at 
the track were behind. I turned and looked at the crowd. 
Ray WILLIAMS, president of Penn-Mar-Va was not 
smiling and BRUCE CAMPBELL, Ace Stapler Co. repre- 
sentative had that downcast look. 

In the third race I had a sure thing. It had to be Blue 
Checkers. SAM CurRY of the Samuel F. Curry Co., Phil- 
adelphia, disagreed. So we wagered on our prospective 
horses Sam liked Fireaflame. Well, Blue ( heckers 
didn't win but for Fireaflame, no one could find him. 
No one knew where he was. We knew he didn’t win 


foe 4 Positing 
TOUCH op 
a 


and we never saw him finish. Finally, after the results 


of the third race were official and the horses for the =— i BUILDS 


fourth race were entering the track, here comes Firea- 


flame. Poor Sam, you sure picked a speedy horse. At | REPEAT 
least mine finished with the rest of them. SALES 


Well, I lost the fourth and fifth races. The only guy 


I saw winning was HENRY TrouT of the Palmer-Trout 

Strong publication advertising creates quick turnover ows 

steady repeat business for this new and improved finger- 

ist at this game and Henry was certainly winning. tip moistener. Every bank needs it, every office a pros- 
By the end of the fifth race I was broke. All I had pect. Packed one dozen boxes in colorful display carton. 


left was 35¢ busfare back to Philadelphia. When I got Write for full particulars, discounts, etc. 


on the bus I found the fare was 40¢. Fortunately | RITE-LI 


found another nickel. It would have been a long walk 
home. I left everybody there. I couldn't tell you if they | 

| Pa 
won or not. Someone told me today that DANNy Hop- 


Rite-Line Corp., Dept. $D-212, 4209 39th St., N.W., Washington 16, D.C. 


Co., Trenton. I guess you just have to be an individual- 
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Reliability @ Adder @ Calculators Wholesale 
Write for complete information “4 Price Lists 


NTERNATIONAL OFFICE APPLIANCES, INC 


y t i. Department Store of Office Machines 
Subsidiary of Duro Decal Co., Inc. ge eres) 326 Broadway, New York 7, N.Y 
1834 Juneway Terrace dt Oa WOrth 2-3200 
abn | 
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General Multi Forms Sales Con 
pany markets its entire production 
through authorized dealers exclu 
sively. We do not sell direct. GMI 
personnel are trained technician 
Both Snap-i-Sets and Line Hole 
Punched Continuous orders (we do 
not manufacture Autographic Reg- 
ister forms) are expertly processed 
from the time the order is received 
through the final stage of produ 
tion. Your customers satisfact 

our prime consideration 


dealers 
are our 
business 


FREE OFFER 
WwW 


| 
| GENERAL MULTI FORMS SALES CO. 
| 1309 A Charlotte Ave., P. O. Box 1094 Nashville 5, Tenn 


| write today for a free copy of “Pathways to Profit” our 
| training manual for dealers and their salesmen. 


Zone .... State 


Regional Notes 


KINS, the Oxford representative, won, but I can't be 
lieve that. Danny never wins 

The bus back to Philadelphia was built in 1910 for 
25 people. There were at least 50 people in it besides 
me. I assume they all lost and had to leave early like I 
did. As I bounced along down the highway I thought 
to myself, “Boy, what a day!” but then I thought, ‘Tt 


sure was a lot of fun 


Ket nl O Gara 
Philadelphia Bourse 


Philadelphia 6, Pa 


NORTHWEST 


Sorry to hear that BILL CARROLL’s mother suffered 
injuries in a fall. We all wish her a fast recovery. 

RAY GOOsIN is now traveling the middle Northwest 
with Associated Stationers. Ray will move back to Min- 
neapolis 

The W. S. Sieg Co. in Devils Lake has remodeled the 
store. A furniture department has been added on the 
second floor, as well as printing shop in the basement 
and a gift department. It's beautiful. 

Traveling travelers, remember our new Northwest 
Travelers meeting time is the first Monday of the month 


this Picture FOR YOU...! 


A shower of dollars .. . what could be better? Show 
your customers how they can “bring in the money,”’ 
and there’s profit in the picture for you, too. The 
answer is Quality Park’s collection line of envelopes 
... tested special-purpose envelopes that do the 
collection jobs that have to be done. 
Quality Park has the envelope answer to 
EVERY collection need! 











— J 
BIND-IN-REPLY 
2” bind in tab 

PPLTISF IIIS III, 





PAYMENT COLLECTORS 
Set of four 


TWO-WAY 
5 styles 


= 


REMITTANCE 
4 sizes 


aN 
| | iit Fy YD 


PARKING VIOLATION 
Bound or Single 


/ 
yf \ 
[att 
PROFESSIONAL 
STATEMENT 


Others Collection, Payroll and Order Blank Envelopes. 


Tell-Qwik, Utility 


Sold Through Dealers Only 


QUALITY PARK 
ENVELOPE CC. 


Main Office & Factory, 2520 Como Ave., St. Pau! 8, Minn 
Atlanta Office & Factory, 650 Murphy Ave. S.W., Bidg E-12 
Chicago Office & Warehouse, 564 W. Monroe St 
Los Angeles Office & Warehouse, 837 Traction Ave. 
Dallas Office & Warehouse, 1203 Dragon St 


ehRK R 


> *, ° 
ne . 
“ano of canes © 
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at noon—Hastings Hotel, Hall of Nations Room 

Mr. Rice of the George Hegstrom Co. in Grand Rap- 
ids is relaxing more this year from his civic activities. 
Last year he was president of the Chamber of Com- 
merce, club worker, lodge worker and on top of that he 
still does a bang-up job of selling stationery. 


GOLDEN STATE 


Our President StEwaRT B. ANDERSON is making 
preparations to attend the Governors’ Conference in 
Washington D. C. and he suggests all travelers give him 
a blast before he blasts off. Seriously, this is the first 
time NSOEA has invited all the presidents of the var- 
ious travelers’ clubs to attend their function and we wish 
you well, Stew 

Congratulations to Howard's of Phoenix, who recent- 
ly moved to a new location at 2224 N. 7th St. The new 
store is in keeping with today’s trend of dressing up our 
industry. Merchandise from paper clips to office furni- 
ture is well displayed for shoppers’ convenience 

On Saturday evening, October 14, the Golden State 
Travelers Club held a dinner-dance at the Sheraton- 
West Hotel, 
Among the ranks of those receiving plaques as original 
WILLIS PALMER (Boorum & Pease), 


commemorating its 25th Anniversary. 


members were 


View from approach 
side showing hinged 


= 


- | — 


ee 


L 
| 
~ ct 
Executive arrangement with 
attractive tambour front, file space, 
wastebasket niche, storage area. 








Secretarial arrangement features. SS] 


tambour front, typewriter pedestal, 
file and storage areas, 
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TO THE OFFICE EQUIPMENT SALESMAN 
WHO WANTS TO BE IN BUSINESS FOR HIMSELF 


A FEW TERRITORIAL FRANCHISES 
STILL AVAILABLE 
NO FRANCHISE FEE — 
MINIMUM DOLLER INVESTMENT 











A complete major line of magnetic tape dictation 
machines now has a few select territories available 
for an established dealer with experience or for a 
man who wishes to build a business of his own. This 
line is one of the foremost in the business equipment 
field with national distribution and supported with a 
complete dealer sales promotion, merchandising and 
advertising program. Hundreds of present dealers 
are enjoying peak level sales with this complete line 
of office communication equipment. Our products 
are approved for sale with the General Services Ad- 
ministration for purchase by government agencies. 


Protected $3,000 minimum cash investment required 


for fast moving inventory No Franchise Fee 


rhis is your opportunity to build a healthy and 
profitable business for yourself in this proven and 
growing field of magnetic tape dictation and office 
communication equipment. 
Write me for full details: 
DEPT. DEC—7 
OFFICE APPLIANCES 
288 PARK AVE., WEST 
Elmhurst, Ill. 





TWO NEW 


ARCHITECTURAL DESIGN GROUPINGS 


with clean sweeping styling in 


the 


acon SERIES 


WOOD OFFICE FURNITURE 


New additions to the Spacemaster Series that fit 
an important need in “compatible” office planning 
— especially when done by architects! Execu- 
tive and secretarial arrangements look similar 
from the front, but each has distinctive features 
particularly suited for individual convenience and 
performance. Priced competitively with any other 
office furniture — with normal dealer markup! 


JASPER OFFICE FURNITURE COMPANY 
JASPER, INDIANA 





“Just a few...” 


of the best profit 

marking devices 

by FULTON! (>) 
t 


e FULTON 


NUMBERER 
e FULTON 
RUBBER TYPE 
OUTFIT 








FULTON e 
DRI-KWIK 
INK 











* FULTON 
SIGN MARKER 


We welcome 
any special 
ink problems 
submit 
sample for 
extra fast 
service. 
Write for 
FREE CATALOG 
and PRICE LIST 
Prompt deliveries 


* NU-TYPE FOAM RUBBER 
STAMP PAD 


FULTON MARKING EQUIPMENT CO., INC. 
82 Fulton St., Elizabeth 1, New Jersey 


‘“Manufacturers of Marking Devices for Over 50 Years” 


Regional Notes 


our first president; JERRY HORTON (Horton's Sta- 
tioners); JACK AuTRY (Carl W. Draper Co.); AL 
ANDERSON (Eagle Pencil Co.); Morris PLITZER 
(Qualiton); DAve PiLTzeR and Russ JONES (Dapco 
Leather Products): GEORGE NELSON (Weldon Rob- 
erts); JAMES MONTGOMERY (Higgins & Koh-I-Nor) ; 
ArT CARLSON (Charles R. Berry Co.); ANSEL ERNST 
(Simpson Paper); Bos SMITH (R. L Smith Co); PHI 
VAN CULIN (Wilson Jones); BEN VORWICK 
(Blaisdesll); ErRNig DANIELS (Venus); and Oz 
VERKHET (Parker Pen). 

Other past presidents in attendance were HANK 
LyLes, BILL, JENKINS, PETE MASTERSON, Dick KIRK- 
PATRICK, WALTER WALDVOGEL and GEORGE FREY. 

As a fitting tribute, GSTC President Stewart Ander- 
son presented the trophy which was awarded the club 
at the recent NSOEA Chicago convention as the out- 
standing Travelers Club in the nation for 1960-1961 
We couldn’t have planned it better if we tried. We 
thank NSOEA for the award 

JosePH A. MCDONNELL (Carter's Ink Co.) died re 
ently. Joe had been a long-time employee of Carter's 
ind one of the oldest travelers in the west 

MABEL ERICKSON, wife of AUGIE ERICKSON (Joseph 
Dixon Crucible Co.), died suddenly on October 21. She 





ONLY The ‘‘Precise’’ 


TRIMMING BOARD 


Has All These Wanted Selling Features 


Patented Finger Tip Controlled Paper Guide 
Finest Steel Blades, Carefully Ground 
Two White Scales on Black Background 
Only Finest Seasoned Hardwood Used 

@ Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black | peers 
background speed accuracy and 
measuring time. Models 5, 6 & 
have special safety spring. 
The “Precise” is a steady po + eee | 
. 7—241/,"—Blade 
wherever displayed ; ~— 


POPULAR SIZES 
. 3—101."—Blade | 
. 4—1214"—Blade | 
. 5—151/."—Blade | 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A CHICAGO 47, ILL. 
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was a lovely first lady during Augie’s presidency of the 
49er Travelers Club—1960-61. 
Our sincerest sympathies to the families 


Paul Wesi 
1244 Rimsdale Dy» 
lt Covina, Cal 


MIDWEST 


While at the NSOEA Convention, we learned that 
the Samco Finance Co. and the Western Bank & Office 
Supply Co. of Oklahoma City, have consolidated, form- 
ing more or less a holding company The consolidation 
will allow greater resources for expansion. The first ex- 
pansion is already taking place inasmuch as Wesbanco 
has taken over the operation of Branham’s, Inc. in 
Oklahoma City. VAL MESSER, president of Wesbanco, 
KerR, Bop HEATH, WALLY JONEs, ED MorGan, R. L 
SMITH, BuD MERCER, DicK WALLACE, AUGIE ERICK 
SON, RAY SINNET and DON HANNE. 

A new trophy, in honor of the late BILL LASHBROOK, 
was put up this year for individual play. 

To the families of Joe MCDONNELL and MABE! 
ERICKSON we extend our sincerest sympathy in their re 
cent losses 

Good to see Jim LOMBARDI back on the job. He just 
returned from a vacation trip through the Southland 

AL Hype, formerly with the H. S. Crocker Co., has 


MEET THE “NEW CHAMP” OF THE N.O.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 


Retails for 
$15.95 each * 


Eliminates SLIDING ... SLIPPING ... VIBRATING . . . NOISE! 


* Slightly higher West of Rockies 


ORDER TODAY! 
No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters 
Available with Formica Tep. Drawer and in Chrome, at slightly additional cost 
Shipped set up, ready for use — 2 in — 42 Ibs 


monufactured and guaranteed by 


evar: Tan 6 OP >I CO DD < ae OF OF 


822-824 Spruce St. @ St. Lovis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
ntire HASCO line of Office Machine Stands 
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QOLM 


steel 
transfer 
files 
A5 stock sizes 


DOLIN offers the most 
complete line of spe- 
cialized, economical 
records storage equip- 
ment sold through 
the dealer. There's a 
DOLIN file to meet 
your customer's every 
requirement and sys- 
tem. Make this year 
end records transfer 
time your opportunity 
for new and repeat vol- 
ume sales of DOLIN 
500" SERIES “profitmakers.” 





* BUILD-UP 
SHELF FILES 


* 1 SHELF & 2 SHELF 
LETTER AND LEGAL 
COMPLETELY ASSEMBLED, 
READY TO STACK 
WITH EXCLUSIVE 
“ADD-A-DOOR" 
FEATURE 











* DOUBLE-DUTY 


STORAGE FILE 


COMBINATION 
LETTER & LEGAL 


4 TYPES OF LOW 
COST CARD FILES 


* TAB-STOR ae a 





BUILD-UP 
CABINETS 


SEND FOR DEALERS PRICE LIST 


=> GE. BINE METAL PRODUCTS, Inc. 


97 








Regional Notes 


A proven way 
opened up a new stationery store in Fresno, Calif. Good 
$ to accumulate ene igre 


GEORGE RICHMOND is in the hospital again (Palo Al 
to) with that old back trouble. You're just going to 
have to leave those boxes of carbon paper alone, George 











STEEDS &<7R0NG 
NORTHERN CALIFORNIA 
COIN HANDLING SUPPLIES Ep MORGAN, our esteemed golf chairman, has been 


extremely busy these past few weeks lining up his golt 
lusivel r tation d : ’ - RP gre ‘ 
ae a aseried a Ste ago — team for the North-South Travelers Golf Tournament 
of ce ui eaters for over ears 7 - . 
pPly y which was held November 17 at the Ojai Valley Golf 


COIN HANDLING ACCESSORIES ind Country Club. Representing the 49ers were DANNY 


Seal Presses * Legal Seals * Downey Chonge Trays . 
Teller’s elsteners © Currency Racks ". Menuet Coin becomes executive vice pre sident of Samco and Ray 
Counters sieailivaie tale tenes Zo. — Tegs MOND R. SANTILLE, president of Samco, becomes vice 
president of Wesbanco under the new consolidation. 

COIN WRAPPERS 


@ts Gist * Rélchbew ¢ Automatic * Buchel JimMy O'BRIEN, Boorum & Pease Co., past president 
Kwertet ° Tubular * Gunshell of the Midwest Travelers Club, has moved from Tulsa, 
BILL STRAPS Okla.. and set up new headquarters in Kansas City, Mo 
Federal * Colered * Banding MIKE BRYAN, Mike Bryan Office Supplies, Oklahoma 
- 

City, has appointed Bos FERGUSON sales manager and 

Write for information! ; . . 
LLoyD WERMSKE manager and buyer of the stationery 


lepartment. William Mason, long associated with Mike 


THE C. L. DOWNEY CO. HANNIBAL, MO. 


UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


LIAR 


Long life and service are assured you because — 
1. All component parts are machined from steel bars. 
2. Each component part is properly heat treated. 
3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 
able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S.A. 
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Bryan, is retiring from the industry to enter the min- SCHW B'S MOTEL S FE 
istry A A 


VIVIAN F. WHITACRE, secretary-treasurer of Baird's, Offers Safe Protectionfor Valuables 


Inc., has resigned after 26 years with the firm, to join 
her husband with Grain Merchants, Inc., in Wichita, The innkeepers’ law 
Kan in most states re- 
quire the innkeeper 
to furnish protection 
for guest's valua- 
bles. This Schwab 
Safe is equipped 
CENTRAL with twelve safety 
deposit boxes. Each 

A change of site for the Fifth District Regional Con- controlled by two 
vention April 26, 27, 28 has been announced. The keys. Also a Class E 
1962 convention will be held in the gracious and histor- Money Chest for the 
ical Dearborn Inn in Dearborn, Mich. Motel’s valuables. 

GEorGIE and NaTE STRAUss, man-wife rep team, are Ample space avail- 
now representing Autopoint in Ohio, Michigan and able for the storage 
West Virginia of records in a Un- 
a derwriters Labora- 


: ‘¢ tory Class C Fire 
Va., has been purchased by RoBERT MCDONOUGH, who Sate. with Under. 


Standard Printing & Publishing Co., Huntington, W. 


rl ] rr e firm SS v ra 7 > . 
worked for the firm as a salesman 25 years ago The writers 7-20 and re- 
new owner, who also owns the Park Press, Parkersburg, locking device label 


W. Va., states that plans about future operations are not 
ol plete, but will liquidate the office supply and fur There iS a size available for any application. 


niture in Huntington and Charleston Write for a complete information and prices. 
Dick MADDEN, Cleveland‘ representative for Eber- 


hard Faber, has been promoted to Eastern regional man- SAFE CO Inc 
out of New York City. WILLIAM “" a 


ager, and will base 





SHILKETT has been transferred from Kansas City and . Lafayette, Indiana 








with SNAP-APARTS and 
CONTINUOUS FORMS 


—~ FOR EXTRA from INTERNATIONAL 
= PROFITS BUSINESS FORMS 


With International Business Forms, you're sure of: 


‘i 


soum seyrrenes 00007 
—_ 
a . 
rears, 000" 


QUALITY PRINTING, produced on high speed rotary equipment. 
COMPETITIVE PRICES and LIBERAL DEALER DISCOUNTS. 
DELIVERY PROMISES you can count on. 

FAST QUOTATION SERVICE, 24 hours or less if necessary. 


EASY-TO-USE PRICE LIST. 


WRITE TODAY TO NEW DEALER DEPT. 4 FOR 


COMPLETE INFORMATION Niemel:i Mle? Bsle) mie) mele) 0) -1-4: REMEMBER = © 


INTERNATIONAL BUSINESS FORMS We sell through 
> — 4 DEALERS ONLY 


——. ele te ae 
1600 E. 26th St. e Little Rock, Ark. never direct. 
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LOOK WHAT YOU CAN DO 

















OPEN NEW ACCOUNTS 


The fingertip magic to handle 
papers faster, SORTKWIK 
makes an intriguing ‘‘door 
opener’. Easy to carry half a 
dozen in pocket and demon- 
strate on the spot new 
lift to sales approach by show- 
ing something and dif- 
ferent’’. 


Gives 


“new 


BUILD REPEAT SALES 


Re-orders frequently double or 
triple as use of SORTKWIK 
extends throughout customer's 
office. Turnover is 3 - 4 times a 
year. You sell by the gross as 
your discovers the 
time-saving advantages of 


SORTKWIK. 


customer 


SALES 
One dozen box of SORTKWIK 


quickly converts into attractive 
Takes 


of space —ideal for 


counter only 
4! a” x 6! 2 
check-out counter to stimulate 
new 


display. 


impulse buying. Smart, 
design is colorful attention get- 


ter on your counter. 


TIE-IN ADVERTISING 


Newspaper mats and stuffers 
are available at no cost to tie in 
with continuous magazine and 
direct mail advertising that is 
creating new customers for 
SORTKWIK day. Get 
your share of this steady repeat 
business that keeps your cus- 
tomers coming back again and 
again. 


every 


you sell Sortkwik, 


Regional Notes 


will replace Dick in Cleveland 

Jim JEHN, former Underwood representative, has 
purchased the Walty Typewriter & Adding Machine 
Cincinnati. The former owner, Mrs. M. W. 
SMITH, has retired. 

Mrs. Mary JANE DUNFEE is now proprietor and 


Office Mishawaka, 


Co. in 


buyer of Economy Furniture Co., 


Ind 


SOUTHEAST 


Had heard that A. HINES McWarers, Columbia, S. 
C. was planning a move, so comes now the exact ad- 
dress. He has just signed a lease at 1819 Taylor St. 
Opening will be January 1, so watch for details. The 
new store will have 2,500 feet of display area and 6,000 
more for warehouse, all under one roof which do make 
it nice in anybody's book. There is a parking lot big 
enough to handle 25 cars so Hines is making certain 
none of his customers will have to “run around the 
block’’ several times searching for a parking space. 

The Kale-Lawing Co. of Concord, N. C. under the 
able leadership of RED PANGLE must be trying to equal 
the main store in Charlotte insofar as space goes because 
they have just moved into a new store with about five 
times more space than their old store. Their new address 
is 95-97 S. Union St. Formal opening was on October 
20 and 21. 

G & S Office Supply, formerly at 234 N. Hamilton 
St., Dalton, Ga., has moved a few doors up the street to 
number 244. ARCHIE GALLMAN, owner, has gone all 
out to come up with a bright new store and the result is 
very pleasing to the eye. 

Central Stationers, Inc., Miami is on the move again. 
[his time it is the North Miami Beach store moving to 
a new and greatly expanded store at 1210 N. E. 163rd 
St., North Miami Beach, Fla. The new layout is con- 
sidered to be one of the most beautiful and modern in 
all South Florida and believe me that is saying a great 
big mouth full because South Florida has some honeys 
and getting new ones just about every month. 

DAN StTopparD, for the past two years with deah ole 
Bainbridge-Southern, is now with Hatcher's Fayetteville, 
N. C. as floor manager and buyer of stationery items. As 
assistant to WiTtr BARKER, store manager, Dan comes to 
Hatcher's with many years experience behind him mak- 
ing him a very valuable man to have around. 

Mrs. NELL MILLER, for many years with Brown 


you have a steady customer 
throughout the year. SORT- 
KWIK retails at 50c each, $6.00 
per dozen. Write for price 
list or ask your jobber 
about SORTKWIK today. 


Book Co., Asheville, N. C. and for the past several years 
with Red Hoyle finally took the doctor's order and re- 
tired 

Another ‘‘Nell’”’ retirement is Mrs. NELL BURKHEAD, 
one of the owners of Burkhead-DeVane Printing Co., 
Fayetteville, N. C. After 22 years at her desk the doc- 
tor again was responsible for her retirement. 


LEE PRODUCTS COMPANY .., ; 


2738 Lyndale Ave. So. « 


Hilburn 
Minneapolis 8, Minn. P. O. Box 2835 
Greensbor N. ¢ 
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, . vvyv 
for lasting service... try 


EXTTL LISD PRESSBOARD FOLDERS 


seLF TABS ° 


STRA 1GHT ® 
LETTER ° 


the WARSHAW 


MFG. CO., INC. 


1 MAIN ST., BROOKLYN 1, WN. Y. 
AA 


ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 
step heights, and 4 widths. 


Send for Circulars 58WOA (Wood) & 56-OA (Steel) and Dealer Discount. 
Monvfactured by 


I. D. COTTERMAN 











123 W. Spring 
Naperville, Illinois 


if You're An Average Dealer You Can 


Sell ASENTRY™ 
Every 30 DAYS 


$680 Yearly Sales From $57 Inventory! 


Yes, Sentry dealers average 12-times-a-year 
turnover . .. gross $680 from $57 invest- 
ment. A floor model does it, because Sentry 
drop ships to order. And Sentrys sell for /ess 
than balf as much as average competitive 
safes, yet return you full proft. 

Big-safe features include Ver- Model $-3 
miculite insulation, built-in 3- sug, List 
number combination lock, 

bank vault type lock bar, 2 $89 95 
drawers. U.L. “C” label. Write ° 

for details. 


Model S-C 

Sentry S-3 safe plus con- 
cealing cabinet of genu- 
ine mahogany, walnut or 
blond wood. Suggested 
list $129.95 


JOHN D. BRUSH & CO., INC., 563 West Ave., Rochester 11, N. Y. 





Loose-leaf envelopes 
punched, card-holders 
any size; menu covers 
factory record pro- 
tectors; tag holders 


bill-fold envelopes 





stamp containers, etc 


M A R K I L '@) (OF Telive) Mott: hilelaM=le) Ml YMC scale] lal) a mee Wap 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 


Made of acetate 


(flame resistant 





transparent cellulose 


We build to fit your 











particulor need 


Write us details 
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Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers ‘Dealer Con- 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine yov sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for 
prices, discounts, etc 


KEEP KLEAN PRODUCTS CO., INC. 
45 Saw Mill River Road 
Yonkers, N. Y. 








Write for Dealer 
Literature & Prices 


HARDBOARD FasRICATORS, inc. 





59 BRANCH ST Louis 7 








The New ‘Space Saver"’ 


GLIDEX EXTENDA PHONE 


The Telephone Bracket that keeps 
desks "Phone Free!" 


© increases Efficiency 
@ Reduces Fatigue 
@ Fits Anywhere 


| 
| 
| 


and Dealers Prices 


©) he) —> Gap ote) 2.10). 7 Eel e), | 


4538 W. ROOSEVELT R 








SPECIALIZED SERVICE 


- to the Office Machine Dealer 


/ FUTURISTIC Pars 


So. . GALAXIE Tools 


Platens Shop Equipment 


relate Mi @haila-Miateleslial Me tell is Supplies 


AMES SUPPLY COMPANY 


HOME OFFICE: 564 WEST RANDOLPH ST. 
CHICAGO 6, ILLINOIS 
BRANCHES AND AGENTS IN PRINCIPAL CITIES 











Deaths 


Edmund Farrington Stockwell, 
sales manager of the New England 
territory for the Venus Pen & Pen 
cil Corp., died at a Boston hospital 
on September 10, after an illness 


Wy, 
RUM 


of several months 
He was president of the New 
England Travelers Club in 1952 
and had been associated with Venus 
for 17 years. Prior to his Venus affiliation, he was with 


a 


« 
ORCC, 


yn 

MU 

UU 
> 
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« 
») 


yyy 


4 
y 


the Ev ersharp Pen Co. 
Surviving him are his widow. the former Esther 


RR 


Medlyn and a son, John 


ae Thomas A. Taylor, second vice-president and a 
aan eee LINE” cae director of the Business Forms _ Institute since 
OF DATERS 1954, died October 8 at his home in Hillsborough, 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 4 : in Northern California 


outlast any 
Alfred Steitz, 70, former owner of the Field Sta 


competitively DE 
priced stamps * ME ZCEb ES’) COE, tionery Co. in Tulsa, Okla., died November 6 of a 


et. Very: 
= wad —_ . F / F heart ailment 
Send yor wee ; i He is sury ived by a son, Altre d, Jr ; of Flossmoor, 
on our complete line r; , : 2 ian 
today! f Ma 4) Ill.; a daughter, Mrs. Cecil Stanfield, of Tulsa; three 


R. A. STEWART AND CO.,INC. 


80 Duane Street + New York 7, New York 


Calif. He was 62 
He was past pre sident of the Stationers Association of 


sisters and four grandchildren 


February 15—Fountain Pen & Mechanical Pencil 
Manufacturers’ Association Annual Meeting, Mark 
Hopkins Hotel, San Francisco, Calif 

February 16-18 NSOEA Western Convention and 
Exhibit, Brooks Hall and Sheraton Palace Hotel, San 
Francisco, Calif. 

March 9-10 Texas Office Machine Dealers Assn., 
Windsor Hotel, Abilene 

April 26-30 NOFA Convention and Exhibit, Coll- 
seum, Barbizon-Plaza Hotel, New York City. 


1962 NSOEA District Meetings 
April 5-6-7—District Four, Vinoy Park, St. Peters- 
burg, Fla 
April 27-28—District Five, Dearborn Inn, Dearborn, 
Mich 
May 3-4—District Seven, Galvez Hotel, Galveston, 
Tex 
May 10-11—District Ten, Mountain Shadows, Scotts- 
dale, Ariz. 
May 14-15—District Eight, Hotel Chinook, Yakima, 
Wash 
May 25-26—District Six, Hotel Leamington, Minne- 
apolis, Minn 
The FINEST name in office chairs June 11-12—District Two, Grossinger’s Country 
for over 20 years. Write Joe Pritchard Club, Ferndale, N. Y. 
for complete information. June 22-23—District One, Equinox House, Man- 


WELLS CHAIR CORPORATION chester, Vt. 


Michigan City, Indiana June 25-26—District Three, Pocono Manor, Strouds- 
. oO > 
Aristocrat “Jr. Executive’ No. 275-L SYNCHRO TILTING berg, Pa 
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THE FREE HAND BINDER 
Reg. U. S. Pat. Off. 

How many times have you 

wished for another hand to keep 

things in order and movi 

the right direction? The FREE 

HAND BINDER saves m 

in handling 


Simple 
nore efficien ’ 
oards. Sheets 


Free Hand Binder Co. 


Wagoner's Pat. Model "'A 43 Fulton St., New York 38, N. Y 











time to 


Faymeua DATERS 


Easier to SELL because B&M give you 
MORE TO SELL! 


think of 


6 Yeor Life Band — 
Rugged, longlasting Red 
Rubber 

Easy Turning Bond — 
never sticks or slips 


Your Imprint on Handle 
ot no extra charge on 
quantities of one gross 
or more 


Yeor Band carries vuse- Rugged hardwood han- 
ful wordings — Rec'd, die: chrome plate frame 
Ans'd, Ent'd, Paid, A.M., 

P.M Individually packaged 





Faugmud DIV 
BANKERS & MERCHANTS, INC. 


TTC Mm Cieittt te teem OA 126) Chicago 40. til 


More and More Leading Draftsmen, 
Accountants and Artists 


are !NSISTING on [ 
“Tra- Potut ? 


LEAD POINTER 


For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 
to %” long without breaking. Just 
insert lead and rotate lid. SHORTT = 

Write for Literature and Dealer Prices. 


Variable Taper Mode! 
lets you dial the toper 
you wont. 


LONG —<eme 


ELWARD MANUFACTURING CO. OR IN 
Boker Street e BETWEEN 


HEDGES 


—<—L—— 


Coloma, Michigan 


takes over at 
the end of a 
record year! 


BOTH AVAILABLE — 


IN LEGAL SIZE 


no. 21 wooden transfer 
case 


HEDGES mrs. co. 
1441 CIRCLE AVE. 
FOREST PARK, ILLINOIS 


no. 7 corrugated transfer case 
\ \ 
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The fast-selling lines of 
FUNDAMENTALS and 
FUNDAMENTALS ‘‘1000” 
MODULAR OFFICE 
FURNITURE 

are now manufactured 

Flare salle)e]-1¢Micelal) 


These superb lines are 
Noblesville, Indiana 


an instant success wherever 
shown, thanks to their versatile 
styling, quality construction 
and outstanding value 

Write for handsome, new 
lustrated catalogue of 


FUNDAMENTALS “‘1000” 


EISEN BROTHERS, INC. 
1 Willow Avenue, Hoboken, N.J 


SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI- 
FYING Index Tab to SHOW their customers how it speeds 
up File Look-Ups For FREE sample packet write to: 


C. L. BARKLEY 8 CO. © Founded 1921 © Dept. OA-12 


1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 





W-2 FORMS 
Approved Federal, State and City 
wage-tax reports for 1-write oper- 
ation for NCR, Burroughs Sensi- 
matic. Also IBM Continuous, mar- 
ginally punched; and State cards. 


Invoices, bills of lading, purchase orders, 
reply messages, etc. You take the order, 
we fill it in your name. 
Forms imprinted or plain. 
SHIPMENT « MILLIONS OF FORMS 
ALWAYS IN STOCK 


Excellent profits—write for PROFIT-PLAN 
now! Serving the trode coast to coast! 


APEX wh 99 Hudson Street 
Business Systems jew York 13, N.Y. WA 5-4050 


“My own brand carbon paper & ribbons? 


“Sure, lots of smart stationers sell under their 
own name. Plenty of profits ... and prestige.”’ 


“Don’t I have to order big quantities 


“Not at all. Minimum order for carbon paper is 
only 50 boxes. For ribbons, only one gross.’ 


Eaton Alien offers you top quality carbon paper, ribbons 
duplicating fluid, and master units, handsomely packaged 
and imprinted with your own brand name. Your customers 
will appreciate the savings you'll appreciate the profit 
Why not write today for full details 


[3 EATON ALLEN CORP., 170 Tillary Street, Brooklyn 1, N. Y 








A Big Year for Shopping Centers 
, conti 
Ira Sloan and his wife are comparative newcomers 
to the business with only three years in the stationery 
SNOOP PINw field, but this did not keep them from realizing the 
advantages offered by the shopping center. After only 
few months of operation and flanked by still empty 
stores, the Sloans are doing a lively business. 
Almost half a continent away stands Apache Plaza 


in St. Anthony Village, situated on the outskirts of 








northern Minneapolis. Designed to be more than a 
shopping center, Apache Plaza is expected to become 
the hub of northern Twin City community life and it 
is here that Farnham’s has opened its fifth branch 
store 
The branch was formally opened in October and 
has 3700 square feet of space in dramatic, well-il- 
luminated surroundings. Ample display space is al- 
Shopping Plazas are becoming lowed for the two lines especially stressed: drafting 
& supplies and gifts. A large selection of gifts is cen- 
more than just stores: tered at the front of the store where passing shoppers 
can see them. In addition, the store offers business 
they are communitv centers. machines, office supplies, greeting cards, school sup 
/ plies, office furniture and drawing supplies. 
The new store at Apache Plaza shares its location 


Famous Pebsuge 1/16 ounce “Silver Dollar Test” Accuracy 
SS in a 


seal’ BRAND NEW LOOK 


PELOUZE PHTITE 
1LB. POSTAL SCALE 


More sales appeal than ever in this new, improved model 
of the nation’s largest-selling 1 Ib. Postal Scale! Beautifully 
styled, richly finished, famous Pelouze quality throughout! 
Gives complete 1st class and air mail information. 4” high x 
i” deep x 2” wide. Capacity 1 Ib. x 1/2 oz. $2.95 list. 


NEW IMPULSE-SELLING SELF-DISPLAY CARTON! nO) 
Holds a dozen Petite Scales... sets up : ‘Ay 
in a second as a colorful counter display 

that takes only 81/)” x 13” of space. Helps 


sell prospects for home and office use! 


ASK YOUR JOBBER OR WRITE TODAY! 


PELOUZE MANUFACTURING COMPANY 


1212 Chicago Ave., Evanston, Illinois 
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with 59 other retail businesses and benefits from an 
$11,000,000 investment in an imaginative ‘‘city” of 
stores and community facilities 

This shopping center consists of a massive en 
closed center court that is 350 feet long, 150 feet 
wide and three stories high 

The climate-controlled court is a year-around gar- 
den of exotic plants and flowers, pools, a jet spray 
fountain, birds and a sunken brick garden. Ten in 
verted columns form a ceiling for the central court 
and provide a virtually unencumbered expanse of 
usable space, both for the court and the surrounding 
malls 

Walking around the mall which outlines the cen- 
ter court, the shopper is in one huge “'store’’ with 
everything he needs under one roof. A 2700 car 
parking lot rings the two-level center with no parking 
space more than 250 feet from one of the court's 
four entrances. Cruiseways around the center aid 
prompt driving to any side of the buildings 

The Farnham’s in Apache Plaza is the largest 
branch outlet among the five in the Twin City area, 
ind is under supervision of Store Manager E. E 


Johnson 


In his opinion, the selection of a shopping center 
location for the new store has been an unqualified 
success. ‘We had 6000 people here on opening day,’ 
he states. ‘Since then, business has been brisk and 
has stayed up well over our expectations. 

In keeping with a shopping center practice held 
all over the country, Farnham’s celebrated its open- 
ing with a free drawing for prizes. Visitors at the 
store registered for a personal transistorized intercom 
set and six personal files. 

In addition, Farnham’s tied in the opening of its 
new store in a shopping center with the recently 
completed remodeling of a second branch store at 
Southdale Shopping Center. Ads headlined the fact 
the shoppers could now visit two ‘‘great new’’ Farn- 
ham stores in two conveniently located shopping cen- 
ters. 

Perhaps this is an indication of things to come 
when dealers will have branch locations in widely 
scattered shopping centers and so serve a larger Scg- 
ment of the population then is presently provided 
for. They will be taking their share of that 50 per 
cent of shopping center sales a scant four years from 


now. 


Why Dealers Who Handle PLAN HOLD] Find Their Sales Expanding 





Market potential: PLAN HOLD vertical and 
roll filing equipment is the essential business 
tool for all who use large sheets: architects, 
banks, builders, contractors, design engineers 
throughout industry. They are catching on fast 
but the market potential is barely scratched. 


Self-selling: PLAN HOLD leads you to cus- 
tomers you never before reached. And once 
you’ve made the first sale, you are sure to make 
more because PLAN HOLD in use sells itself. 


Constant promotion: PLAN HOLD national 
advertising and industry exhibits generate 
thousands of prospects referred to you as live 
sales leads, PLAN HOLD gives you local sup- 
port in the Yellow Pages. Supplies you with 
sales aids, direct mail and invoice stuffers 
acclaimed by dealers as best in the industry. 
Act Now. Find out why PLAN HOLD deal- 
ers are finding new customers and increasing 
profits. Write Marketing Div. or call collect 
LOrain 7-2151, Los Angeles, or TWX LA 1196. 





PLAN HOLD CORP. 








OA—12/61 


PLAN HOLD. 


5204 Chakemco St., South Gate, Calif 
251 S. River St., Aurora, Illinois 











Want Ads 





Deadline 10th of month preceding ddl lhe rate for classified advertisements 1s twenty-five 
cents a word, minimum charge $5.00 ib rder. Add six words if dept. address is used. 
Address Dept. Reply to OFFICE APPLIA West, Elmburst, Ill 


} 4 ¢ 


NCES 288 Park Avenue 





MANUFACTURERS’ REPRESENTATIVES WANTED 


WANTED: Representative for an oper 
exception of Metropolitan New 
luding the Pittsburgh marketing 
fetal Furniture Company, Man 
plus five personal referer 


Y ork 





experience 





EXPERIENCED, AGGRESSIVE REPRE 
lines of steel office. commercia 
meciurt 
on-competiti 





gned 
for volume sales in High 
have excellent following 


and 


SALESMEN WANTED 





MANUFACTURERS’ 


REPRESENTATIVE 
ing machines organizatior 
Top earnings assured. F 


APPLIANCES, Dept. DEC-13 





ERS WANTED—complete e printed ne 
one-time-carbon stock forms 
Forms 1. Bronx 


imprint salesboc 
sts. Printed Business 








COVERING 
be tine 
DEC-8 


ISHED REPRESENTATIVE 
office furniture or supply 


ANCE er 


hed line 


Write OFFICE APPL 








CTURER REPRESENTAT 
1ilable: New England stat 


West Virginia tylex Seati ela 
MANUFACTURERS’ SALESMAN AVAILABLE 





MANUFACTURERS’ REPRESENTATIVES AVAILABLE 
DEALER SALESMAN WANTED 


EASTERN DISTRICT SALE 
nufacturers 
Middle At 


sales 


as represe 
England, and 
nes of good 
t manu 


MANUFACTURERS’ EXECUTIVE WANTED 





DEALER EXECUTIVES WANTED 





EX( vt 
nported portable 


ilable We te nerICe “ cad oo “ . mead e% 
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ava 


106 








RETAIL BUSINESS FOR SALE 


ssissipp 
er year volume. Wi 
ble in three years 


ck Sale to responsi 





acod 


tter. Exce 





FOR SALE AND WANTED TO 


TRADE 


33 & 34 Class Posting 
Wholesale inquiries 


Chicago linois 





Electromatic typewr te 


Teeter-Warsh [( 








adding machines 


908 N. Water 





WANTED TO BUY 


33400 
42 years 
Appliances 
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BUY BOOKKEEPING MACHINES—Burrougns Billing, Sensimatics 
00, 31, 32, Remington Sundstrand—lIndicate details, model, serial 
NESS MACHINES, 128 Lafayette St.. New York 13, New York 





used bookkeeping machines & Brandt coin machine 
= 5 000 & over. Burroughs typing sensimatics model 21 
235 Brandts 460 & 3100. L. A. Peari Co., Dept. OA, 14 
36, New York 





WANTED Burrovat or N.C.R. bookkeeping and bil.ing machines 
omptometers, adding machines, etc. any style. Quote complete descriptior 
ce. AMERICAN BUSINESS MACHINES INC 573 Broadway, New 


k 





typing Sensimatics billing machines, N.C.R 31 
6380 — 6740 Speedaumats, Pitney-Bowes, Brandts. W 
afayette St., New York, New York WOrth 6-5931 


MECHANICS WANTED 


A SERVICE O repair cash registers, adders & typewriters. High wee'ly 
salary, paid acation-room to advance with fast growing company. Write f 
part rs ) Write OFFICE APPLIANCES Dept. Dec-6 


p 





€ 


WANTED-EXPERIENCED ADDING Machine mechanic. Good Future to right party 
i ations and references. Write OFFICE APPLIANCES Dept. Nov.-1 


give 


ISTS of 6,755 COMMERCIAL STATIONERS and office ag 
8,119 typewriter and adding machine stores. Write for FREE 
retailers, wholesalers. manufacturers nstitutions, banks and 
uly for addressing. SPEED-ADDRESS, 48-01 42nd St., Long 





PROFITABLE 
FRANCHISES AVAILABLE 
MAGNETIC DICTATING MACHINES 


Fastest growing, most profitable dictating machine line in the country has 
few choice dealer franchises available in mest states. You will enjoy pro 
tected territories, protected profits, get full support through National ad 
vertising, direct mail and outstanding sales incentives. Sales ability, and 
willingness to do sound marketing job more important than size of present 
operation 


Send Complete information 
about yourself to OFFICE APPLIANCES 
DEPT. Dec.-14, 100 East 42nd Street, 

New York 17, N. Y. 
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OFFICE DESIGN 


section of Office Appliances edited for office furniture dealers and 
their designers, space planners, independent decorators and architects 


Tapestries for the Contemporary Office . . 


An Open Plan for the Future ... 126 


Design Notes ... 115 


Furnishings Guide ... 134 


Specifications Guide ... 136 


Periphery ... 148 


Executive Editor 


Office Design and 
Furnishings Editor 


issistant Editor 
Editorial Assistant 


irt Director 





Revived and « ed in designs well suited to th 
rary office, the gentle art of tapestry is rich in 
iting back to the Middle Ag: 
mt (detail), 1520-30, Flemis/ 
the Art Institute of Chicag 


Advertising Offices 


i vf ‘ district anag e W. Larrouse. 


.~2373. 


McDonald. 288 Park 


Galavan; Dick Hat- 
S. Alexandria Ave., 











Compelling in concept 
... Sweeping in scope 


me STRATOSPHERE pay 


BY ean 


Created Expressly for Commercial 
and Institutional Installations, 
Adaptable to Any Floor Plan, 


Seating Arrangements are Unlimited 




















Setting the trend for tomorrow in furniture designed 
for today, the ultra modern Stratosphere Group features 





smart new Satin Chrome legs with self leveling glides. 


Reversible cushions are of 100°, Foam Rubber fo 
Frames of select hardwood 





maximum seating comfort. 
and full contract construction throughout assure years of 
Beautifully upholstered in 














maintenance free service. 
genuine U. S. Naugahyde or a vast range of fine fabrics 





Stratosphere, furniture of the future, is furniture 


Wile forc Mew Catalog Onasr 


CAW INDUSTRIES 
A Division of Modernize, Inc. 
666 Lake Shore Drive + Chicago 11, Illinois 


Factories: Pontotoc, Mississippi 
Showrooms: Chicago * Space 1445 «* American Furniture Mart 
Dallas ¢ Space 267 * Homefurnishings Mart 


with a future. 





y BOLING 


= 
— 
+ 
Jp) 
ra by 
— 


NEW 6400 SERIES 


No. 6410-CB 


The best features of proven design and construction 








are incorporated into the new Boling 6400 Series. 
By utilizing steam bent component parts, maximum 
strength is achieved in the graceful curving lines 
of this series. Foam rubber seats (removable) over 
Flexibase webbing, optional cane or upholstered 


backs (removable ), scuff plates, trouble-free factory 
No. 6413-CB 


en 


' No. 6414-CB 
installed plate-type casters are but a few of the 





quality features found in these handsome, comfortable 


chairs finished in natural walnut. 


Our 
57th 
Year 


No. 6411-CB 


Chairs for all businesses No. 6458-UB 


BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 





. an exciting departure from the 
ordinary in office furniture. With Ital- 
ian chamfered posts, metal-meshed 
cathedral arches, CORONADO Classic 
Classic imparts an architectural feeling 

or richness to the executive office. 
Executive desk, credenza and modular secretarial unit in Gen- 
uine Walnut . . . finished with the miracle new finishing 
discovery, KV-C. This revolutionary oil finish brings out 
the full-depth beauty of the wood as well as providing a 
finish highly resistant to scratches and impervious to such 
things as nail polish remover or synthetic rubber products. 
Parkwood laminate tops also available. CORONADO Classic: 
designed to impress . . . designed to sell. For the complete 
picture of this and other profitable designs, write Myrtle 
Desk, Dept. OA10, High Point, North Carolina. 
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DESIGN NOTES 


PROFITS FROM  SPECIALIZA- 
TION A month ago at the West- 
ern NOFA Convention, William 
Cole, president, said in a talk that 
the profitable sale of office furniture 
was dependent upon knowledge 
The trend is toward more and 
more specialization. As offices have 
progressed beyond the desk, chair 
and file stage, the designing, manu- 
facturing, wholesaling and retailing 
of office furniture and accessories 
have called for more and more 
knowledge, more and more speciali- 
zation. The time is long past when 
the paper clip and rubber band sales- 
man can successfully sell a complete, 
well-designed office between his 11 
and 1:30 order-taking calls on a 
Thursday morning. The office furni- 
ture business just doesn’t work that 
Way any more 

The meeting's program set about 
providing some of the specialized 
knowledge needed. It is the associa- 
tion’s policy to intensify this pro- 
gram in the future 

That training salesmen to the de- 
mands of today’s market is a good 
thing may be seen in the major ac- 
tion taken recently by the home 
This market 


has fallen some 16% below the gen- 


furnishings industry 


eral retail sales increase of the past 
six years. To combat this downward 
trend, retailers, manufacturers and 
other industry leaders have joined 
forces with top educators across the 
nation to form the National Home 
Furnishings Education Foundation 
a non pront organization dedicated to 
raising the level of salesmanship in 
their industry 

Basis of the program is a 280- 
hour sales training course, accredited 
by the State of California. When 
successfully completed the student 
is awarded Certified Home Fur- 
nishings Salesman” certificate. The 
program, now in operation in San 
Jose State College and San Jose City 


College, and ready to move into 


both San Francisco and Fresno, has 
excited inquiries from all parts of 
the country and is being packaged 
for national consumption. 

Significantly included in the 
course schedule are Color-Line- 
Design; and Techniques of Interior 
Decoration and the History of De- 
sign 

From the broadest view, this ac- 
tion in a sister field will be an aid to 
the office designer, and will also add 
a burden. In the first place, one sure 
thing to come of this program will 
be a more enlightened public. The 
public's more sophisticated design 
tastes will result in a higher design 
standard in our culture; a standard 
which will account for a freer recep- 
tion to if not demand for the 
advantages of good design proposed 
by the office designer. In the second 
place, the office designer will have 
to be sufficiently knowledgeable to 
supply these demands a burden 


which should be happily carried. 


STILL MORE ON MERCHANDIS- 
ING ... Apropos “Let the Unions 
Sell Your Design” page 234, Oc- 
tober, 1961, OA, the AFL-CIO’s 
Industrial Union Dept. has moved 
to form a strong front of union op- 
position in what it fears is a new 
testing ground of Boulwarism 
the tough negotiating policy used 
so succesfully by General Electric. 
Two of the six unions negotiating 
with the Yale & Towne Manufac- 
turing Co. in Philadelphia are strik- 
ing for tactical reasons. One is the 
Office 


Union, which represents 38 office 


Employees International 
workers who struck. Money isn't a 
problem; all agree on that. Actually, 
the company wants to improve 
working conditions so it can im- 
prove its competitive position. The 
International Association of Ma- 
chinists, the other striking union, 
says the changes would put the 
unions back 15 to 18 years. When it 
walked out, the OEIU walked too. 








iat CS 


136 WILLIAM STREET N.Y. 38, N.Y 
DEALER FRANCHISE AVAILABLE 
REQUEST BROCHURE NO. 235 

(ON PROFESSIONAL LETTERHEAD) 








DESIGN NOTES 


PERSONNEL J. W. Van Sant, 
Jr., has been appointed national 
sales manager of Burke, Inc. Op- 
erating from the firm's home office 
in Dallas, he will coordinate the 
activities of the Burke showrooms 
in Chicago, Dallas Seattle, Los 

Angeles and San Francisco; and will 
assume supervisio f a growing 
territorial sales staff throughout the 
country 

Jens Risom Design, Inc., recently 
made two new appointments to its 
regional sales staff William Race 
has been named district manager in 
charge of sales for the East Central 
states. Formerly with Gregory, 
Mayer & Thom in Detroit, Race will 
supervise sales throughout Michigan, 
Ohio, Kentucky and Indiana (with 

exception of Lake County). He 
have a temporary office at his 
home 203 McKinley Rd., Grosse 

Pointe Farms 36, Mich. Before the 
end of the year, a Risom sales office 
will be opened in Detroit which 
Race will use as his headquarters 

In charge of Risom sales for 
Washington, D.C. and surrounding 
areas, James Morrison. His newly 
appointed territory in ludes Wash 
ington, D.C., and the states of Penn 
sylvania, West Virginia, Maryland, 
Delaware New ersey (south of 
Trenton) and irgit (south of 
Richmond) 

Richard | witt is the newly 
appointed national marketing man- 
ager of the umer products divi 
sion for | O nc. He will be 
responsible for the marketing and 
distribution of the Bartender, porta 

valnut cabinet 
designed for u n the office 

Newly appointed national sales 
manager for € roco and ¢ restyle 
division of tl yracuse Ornamental 

or more than 
presented the 


CL\V wall ac 





















































contemporary / by columbia 


This newest Columbia collection—with its architectural simplicity of line, its rich 


variety and flexibility of arrangement—sets a dealer apart, too. Gives him some- 
thing truly distinctive and timely to offer. And it's by Columbia—the fastest- 
jyrowing name in the industry with the most dealer-minded policies. Write for 
full information, including the facts on Columbia's sales-stimulating Lease Plan. 


COLWU MBIA-HALLOWELL DIVISION $ JENKINTOWN 79, PA. © SANTA ANA, CALIF, 


where reliability replaces probability 





DESIGN NOTES 


LITERATURE . . . Because specifying 
is a prime function of architects and de 
signers, the Micarta Division of Westing 
house Electric Corp., Hampton, S. C., has 
issued a 24-page, four-color illustrated 
booklet on Micarta decorative plastic lami 
nate. Technical information and representa 
tive applications of the material ar 
sented by illustration and text 

A five-page, personalized promotional 
mailer has been prepared by the Stead & 
Miller Div., Collins & Aikman, 210 Madi 
son Ave., New York, N. Y. The mailing 
brochure represents four upholstery group 
ings and contains color swatches representa 
tive of each. 

The fiexibility of the Omni line of modu 
lar furniture is illustrated in new literature 
available from Structural Products, In 
Charlotte, Mich. 

The ‘Signature’ group of contemporary 
steel office furniture is the subject of a new 
catalog released by the Bentson Mfg. Co 
Aurora, Ill. The Signature line includes 
both double and single pedestal executive 
desks with or without top overhangs and a 
varicty of drawer arrangements 

The company’s newest partition catalog, 
printed in two colors, may be obtained by 
writing to the Marnay Sales Div., Rockaway 
Metal Products Corp., 41 E. 42nd St., New 
York. 17, N. Y. 

A complete line of walnut executive 
desks, chairs, conference and end -tables, 
filing cabinets, bookcases and miscellaneous 


smaller pieces is included in the 1962 cata 


log and price list now available from Hi 
bert, Inc., 17001 Yukon A\ Torran 
Calif. 


Workwall movable walls are featured 


a colorful new brochure available from the 
Workwall Div., L. A. Darling Co., Bronson. 
Mich. 

An attractive 4-page 
the new “Geometric” line of offi 
is being offered by the Stylex S 
Delanco, N J 

‘Making Multi Purpose Us 
a new 10-page, illustrated guide published 
by Howe Folding Furnitur f 1 Park 


Ave., New York 1, N. Y 


For fast service contact the “Fabrilite”® 
distributor nearest you listed below: 


CALIFORNIA 
Compton Urethane Corporation of Calif. 
3025 E. Victoria St 
Los Angeles 15 Fabric Leather Corp. 
1139 Santee Street 
Los Angeles 15..Lindsey & Hall, 1036 South Hope Street 
Attn: Mr. C. Hall 
San Diego Foam Rubber Supply, 2210 Kettner Bivd 
San Francisco 9......Scovel & Sons Co., 1133 Post Street 


Attn: Mr. Paul Scovel 
CONNECTICUT 
Hartford 5 New England Upholstery Supply Co 
38-40 Albany Avenue 


Attn: Mr. Robert Warner 
DISTRICT OF COLUMBIA 
Washington C. E. Briddell Co., Inc 
3726 Tenth Street, N.E 
FLORIDA 


Miami 36 W. Valentine Company, 618 S.W. Eighth St 
Tampa Auto Trimmers Supply Co., In 
910 W. Cass Street, P.O. Box 2459 
GEORGIA 
Atlanta 2....J. R. Erikson Co., inc., 364 Nelson St., S.W 
Attn: Mr. J. M. Coffee 
ILLINOIS 


Chicago 5 A. Hoenigsberger, 1020 S. Wabash Avenue 
Attn: Mr. H. L. Hoenigsberger 

KENTUCKY 
Louisville 2..Herman A. Schildt Co., 323 East Market St. 
Attn: Mr. P. J. Berning 

LOUISIANA 
Baton Rouge 9....Tupper Supply, Inc., 2117 North Street 
Attn: Mr. P. J. Berning 

MARYLAND 
Baltimore 11..C. E. Briddell Co., Inc., 2800 Hampden Ave 
Attn: Mr. H. W. Beckman 

MICHIGAN 


Detroit 38.... Larson Supply Co., 10313 Puritan Ave. 
Grand Rapids 3 Upholstery Supply Co. of G. R 
303 Fuller Avenue, N.E. 
Attn: Mr. Arnold Bjork 
MINNESOTA 
Minneapolis..New York Fabrics, inc., 2938 Nicoilet Ave. 
Attn: Mr. H. Becker 
MISSISSIPPI 
Jackson Woolley Brothers, 924 Palmyra Street 
Attn: Mr 


Mr. R. E. Woolley 
MISSOURI 
St. Louis 8....... Hinsman & Co., 4507 Olive St 
Kansas City 8... Hinsman & Co., 1615 Locust Street 


NEW JERSEY 
Union........Krupnick Brothers, Inc., 909 Rahway Avenue 


NEW YORK 
Kingston Vinyl! Leather Co., 34 Ferry Street 
Attn: Mr. A. J. P. Seitz 
New York 1..Fabric Leather Corp., 16 West 32nd Street 
Attn: Mr. W. Wilson 
Rochester 14 H. R. Howard & Sons, Inc. 
60 North Washington St 


Attn: Mr. W. S. Howard 
NORTH CAROLINA 
High Point American Supply Co. of N. C., Inc. 
308 West Broad Street 
Attn: Mr. Dewey Smith 
OHIO 


Akron John L. Showalter Co., P.O. Box 1259 
Cleveland 13 eevee E@rl K. Koch & Son 
2100 West Superior Viaduct 
Attn: Mr. Earl Koch 

OKLAHOMA 
Tulsa 8 Oklahoma Upholstery Supply 
Whittier Station, P.O. Box #3185 
Attn: Mr. F. W. Graff 

OREGON 


Portiand 14 McDonald & Co., Inc. 
930 South East Oak Street 
Attn: Mr. R. M. Treadgold 
PENNSYLVANIA 
Philadelphia 6 Maen Line Majestic Fabrics 
217 Chestnut Street 
Attn: Mr. Maurice G. Maen 
Pittsburgh 22 J. J. Peiger Co., 101-103 Market Street 
Attn: Mr. J. Williams 
Wilkes-Barre M. H. Smith Co., Inc., 568 Hazle Street 
Attn: Mr. Harold Smith 
RHODE ISLAND 
Providence 3....Providence Textile Co., 243 North Main 
Attn: Mr. Harlan Espo 
SOUTH CAROLINA 
Greenville W. L. Graydon & Son, Inc 
414 Pendleton Street 
Attn: Mr. R. Littlejohn 
TENNESSEE 
Memphis 2 Southern Textile & Supply Co. 
894 Eastmoreland Avenue 
Attn: Mr. J. T. Hogan 
Nashville Bruce & Company, E. Main St., Franklin 
Attn: Mr. John Bruce 
TEXAS 


Dallas 26 A. F. Schmaizried & Co., 2650 Main Street 
Attn: Mr. Chas. W. Schmalzried 
Fort Worth. Reese B. Davis & Co., 316-20 South Lake St 
Attn: Mr. Reese B. Davis 
Houston 4....A. F. Schmalzried & Co., 1930 Oakdale Street 

WASHINGTON 
Seattie..McDonald & Co., Inc., 414 Boren Avenue, North 
Attn: Mr. Leonard McDonald 

WISCONSIN 

Milwaukee 2 Gebharct, Inc., ?13 North Broadway 
Atia: Mr. C. Pushkash 
For information on furniture shown write to: E. | 
du Pont de Nemours & Co. (inc.), Fabrics Sales, 902 
Wilmington Trust Bidg., Dept. OA-19, Wilmington 98, Del 





velvet to the touch, here is deep-seated 

in vinyl upholstery. The secret? Du Pont 

n exclusive “Fabrilite™™ coating that produces a new 

deep, soft cushion effect. Use it with abandon in the most sump- 
tuous surroundings. It needs little care. Just wears and wears. 


THIS IS DEEP SOFT KENSINGTON...NEWS IN 
DU PONT VINYL UPHOLSTERY “OEY 


Better Things for Better Living 
... through Chemistry 





Knight-line i nar furniture by INVINCIBLE creates a picture pleasing 
to the most discriminating executive . . . profitable to INVINCIBLE 
dealers. Exclusive detachable sidepanels | provide new decorator 
flexibility for all Knight-line desks, or allow the application of Aerogrill 
perforated panels. ‘‘Rol-door’’ fronts == slide up, out of sight, 
for unobstructed access to all storage shelves. Tops are reinforced with 
W-shaped< Ss steel stiffeners, and are surfaced with nonglare Texto- 
lite or linoleum. Corners smartly squared ¥=—... top edges protect- 
ed with stainless-steel “A binding. In fact, you'll find beauty reigns 
throughout, down to the last detail! What rewarding means for 
planning peak efficiency in all work situations you encounter. Write 
for new brochure, and for details on INVINCIBLE iv leasing plan. 














. 


New, exclusive nnn 


“Ship-Safe”’ legs the headifful = 
slip off for easy nee SAE 9 
transportation... JOLY 


prevent damage to knight line 


desk legs. Allow 
safe maneuvering INVINCIBLE METAL FURNITURE CO. 
Dept. 0-121, Manitowoc, Wisconsin 


in tight quarters. IN CANADA: 1162 Caledonia Rd Toronto 19 





METALSTAND 


of our excitingly styled 
XL GROUP is the X60M 
Double Pedestal Desk pictured 
below. It expresses the same departures in 
design and construction as the companion pieces 
in this distinguished group ... including the 
“Plus Bar” legs which contribute both to its structural strength and 
classic appearance. Noteworthy, too, is the value-full price which you will 
recognize and your customers welcome. Write us for our full-color brochure and prices. 


METALSTAND COMPANY 11200 ROOSEVELT BOULEVARD, PHILA. 15, PA., ORchard 3-5300 


AN 

















Vibrant and compelling, the 
two tapestries shown on the 
combine a bold 
sign with _ the 
weir heavy texture 
a strong accent 
rge wall in the 
office. Les O7 
rre Rouselle 
1 Sazsons 
url Andre (bot 
1” x 44” and 
a new process in 
irt form devel- 


t Four in Paris 


Tapestries for the Contemporary Office 


Our contemporary world, with all of its technological orientation, 
is still very much capable of supporting the richness of an earlier. day. 
The decorative art of tapestry, which flourished during the Middle Ages 
and the Renaissance, has been re-interpreted in terms well suited to to- 
day's office. Retaining the warmth inherent to heavily textured material, 
French and American artists are creating pieces in this age-old medium 
with bold and abstract designs. Too often associated with museums, pal- 
aces and churches, tapestries now provide a ready answer to the designer 
faced with the problem of decorating a large office, reception or lobby 
wall. Too often, also, are tapestries associated with a forbidding price tag. 
In truth, today’s grand patron of the arts the corporation is in a 
more advantageous position financially than were the princely courts of 
old. 

The rivival of this art form began prior to World War II in France. 
Spearheaded by Jean Lurcat and Denise Majorel, a group of French artists 
today work closely together, as did the members of the medieval guilds, 
within the framework of the Association of Tapestry Painters-Designers. 

From their workshops in Aubusson, these artists have renounced 
what had caused the decline of the art of tapestry in the 17th, 18th and 
19th centuries the imitation of painting. Through adherence to the 
natural requirements of the medium, these artists have returned the 





Tapestries . . . continued 
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members of the Association of 


ave part of a collection which tou 
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Mathieu Mategot 
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A variant of the tapestry, the Buffet ps Elysee in this office is a serigraph on linen 


medium to its original and true role, which is essentially decorative. Whereas tapes- 
tries of the Renaissance contained at times more than 2,000 thread tones, each one 
separately dyed, today’s designs are normally limited to 50 colors. This accounts for 
a great reduction in man-hours (a first-rate weaver can create one square yard a 
month) and therefore a reduction in cost. At a major sale this past spring at the 
French & Co., 978 Madison Ave., New York City, individual pieces by this group 
began at $850. Hand woven picces are also available at the Jeppson Galleries, 1747 
K St., N.W., Washington 6, D.C.; and the America House, retail outlet of the 
American Craftsman's Council, 44 W. 53rd St., New York City 
Though low by traditional tapestry standards, these prices prohibit their use by 
ny of the smaller corporations. This problem of cost has been met by a process 
leveloped by Robert Four of Paris. Historically the construction of a tapestry has 
lepended upon the careful matching of colors, dyeing wool threads for each of 
these colors, and then weaving them into the final work. In the Four process the 
woolen texture is the same encountered by the weaver of tapestries and does not 
show any difference in the white. The process of applying the pattern differs, how 
ver, in that with the traditional method weaving is done atter the dyeing, while 
th the Four method the dye is printed onto the woven fabric. The process has 
f developed to the degrec that at a distance of two feet it ts impossible to tell 
which came first, the dyeing or the weaving. Each piece produced is approved, 
signed and numbered by the artist. And, each edition is limited to 50 to 100 pieces. 
The resulting price is down to a range between $150 to $200. Available through 
Gilles Abrioux, 619 N. Michigan Ave., Chicago 11, these pieces have a controlled 
distribution. Any one design is sold only once in any area, giving it the nature of a 
unique prece 
A variation of the decorative wall hanging of cloth, though not a tapestry, 1s a 


serigraph reproduction on linen, one such as the Bernard Buffet seen in the illustra- 


tion above. Essentially this is a printing process, but nonetheless require the ap- 


proval of the painter before it is offered for sale. Printed in limited editions, each 
hanging is signed and numbered. These are available from Murals, Inc., 16 E. 53rd 
St., New York City; and Gilles Abrioux, 619 N. Michigan Ave., Chicago 11.—C.C. 





An Open Plan 
For the Future 


An addition four times the flo 
original building which housed tl 
of the Maytag Co., a leading pro 
laundry equipment, has been d 
open plan which gives the firm pl 
to modify its space to meet gro 


Space planner, architect, interior d 
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le, the trim and underside of the 54- 
Maytag headquarters in Newton, Iowa 


dor fro lobby 

Zives access ) fice areas 
second floor is given interest 
inen in walnut frames. Oftices 
with Florence Kn as is the 
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Open Plan... continued 


utility service to every two-by-three foot sec 
tion of floor. This same module was used fot 
the fluorescent lighting. Trofters are faced with 
prismatic glass lenses that deliver glareless and 
shadowless illumination of 80  foot-candles 
at desk top height 

Each work station there are more than 
500 was then fitted with those components 
from the Shaw-Walker line which best ful 
filled the functional needs of the worker. This 
work was done by representatives of Office 
Outfitters, Inc., Des Moines, working in clos« 
co-operation with the client. Upon completion 
of the installation, David Armbruster of the 
Maytag staff went to the Shaw-Walker plant 
and learned of limitations and potentials of 


the line. He has sin been conducting a pro 


The office of the president with its Florence Ki 
chairs has an informal area centered around ; 

’ ; get the most of their equipment 
encased partitions which define the space of tl ft n put t 


gram among employees teaching them how to 


another functional use with the aid of magnet 1 an ad seri Correlation of the 


surface design was the 


for conference purposes work of Robert McLaughlin of Barrington, III 
































Consistent with the company's policy, many of the 
executives feel more at home surrounded by items 
meaningful to them. Robert McLaughlin reflected the 
character of the chairman of the board by grouping 
his many mementos on the walls in gallery fashion 
Massive U-shaped desk unit is from Florence Knoll 
rhe Knoll furnished informal grouping is mirrored 


in the fourth corner and can be re-arranged for larget 
meetings 














Open Plan... continued 


in the confer 
quarters is the 
d-flitch waln 


Surface design are 


nits. As seen above 





In addition to flexibility, an equally important 
concern of the Maytag modernization prograr 
was centralization. The files, far left, were 
placed in such a manner to become a self con 
tained department. Representative in plan 
the company's various departments, work sta 
tions in Purchasing, left, fan out from supe: 
Overhang on Shaw-Walker desk 


visors Offices 
with fireproof file underneath, above, saved 


many steps tor cashier who previously had to 


walk to a safe in another room to cond 
daily transactions 


Maytag headquarters include the 
noll tables and chairs. Remington 
rves double function of defining 
iditorium has a built-in stage for 
Herman Miller accommodates 
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Send for complete illustrated catalog 
Featuring installation of Johnson Chairs 


at American National Bank, St. Louis, Mo Johnson Chair Company 


made by St. Louis Typewriter Company 
7109 Merchandise Mart « Chicago 54. Illinois 





PDEALER ORIENTATION MAKES THE DIFFERENCE 


WHY DID “BIDS” HILLSTROM LOSE SLEEP 


OVER CHAIRS ? CJ Manufacturing vp, C. A. “Bids” Hillstrom, is not a 
chronic worrier. But right up until the day the new Contoura Group of chairs went to 
market, he spent his evenings thinking of ways to make them better. 

Why this last minute worry over fabrics and finishes, adjustments and hardware? Simply 
because the Contoura chair was a last major step in giving the CJ dealer a complete office 
furniture line . . . and it had to be right. These are questions that constantly concern every 
member of the Corry Jamestown organization. How to give the CJ dealer the most complete 
line of the very best office furniture available. How to give him the most effective service 
and support to move that product. 

[his is dealer orientation. This is the constant focus of attention at Corry Jamestown. 


This is the value of the CJ franchise. Write us today to learn how it can work for you. 


CORRY JAMESTOWN 


corry, pennsylvania 








FURNISHINGS GUIDE 
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when in new york, 
visit the 


SheDmaitor showroom, 


130 avenue of the americas. 





’ ecuador art steel co., inc. new york 63, new york 








SPECIFICATIONS GUIDE 


A unique type of ‘ventilating’ acousti 
cal ceiling that absorbs sound while si- 
multaneously distributing conditioned air 
over the room (1) has been developed 
by the research engineers of the ARM 
STRONG CorK Co., Lancaster, Pa. Thou 
sands of tiny perforations in the material 
itself allow air to filter directly into the 
room without drafts or distracting 
noises. The illustration at far left dem- 
onstrates with carbon dioxide how air 
forms small jets beneath the ceiling, 
then diffuses in an overall blanket. The 
one near left shows an application ot 
this ceiling. Inquiry card number 34 


A new extruded aluminum pull (2) fea- 
turing an angle cut-off has been intro 
duced by the NATIONAL Lock Co 
Rockford, Ill. The pull, designed for 
desks, chests and similar furniture 
pieces, is cut at a 30-degree angle on 
both ends by an angle-cut method which 
reduces the sharpness of the front of 
the lower lip. Offered in bright or dull 
anodized colors of brass, gold or clear 
the pulls can be made to any desired 
length or hole Inquiry card 


number 35 


A decorative fluorescent fixture called 
Coronet (3) has been lesigned by 
LIGHTOLIER, Jersey City 5, N. J. This 
extra-shallow panel of light is sup- 
ported by a_ recessed housing which 
gives the fixture the appearance of float 
ing just below the ceiling line. The 
white finish of the housing is set off by 
the gold anodized louvers. Available in 
a variety of sizes, the fixtures may be 
used individually, in continuous rows or 


in patterns. The lamps are fully shielded 


by a styrene diffuser and the unit is 


completely enclosed and engineered for 
simple maintenance. Inquiry card num- 


ber 36 


THE GENERAL ELectric Co., Coshoc 
ton, Ohio, has added a new woodgrain 
pattern, American Elm (4), to its ‘Tex 
tolite” line of decorative plastic lami- 
nates. The melamine protected wood- 
grain design offers the beauty of Amer 
ican Elm in a consistent grain and color 


Inquiry card number 


Inquiry 





The Courtier 
5801 arm chair 


Introducing the new 


Stanley Courtier 


The perfect blending of the elegance of past centuries with 
the styling of today. Here is a family of fine furniture 
appropriate for the most tasteful offices ... and homes. 


STANLEY MANUFACTURING CO. 
2310 N. Main Fort Worth, Texas 





Picture this Sturgis chair 


intermixed with an existing installation of 
aluminum chairs. When finished in Custom 
Aluminum its appearance will prove 
compatible and its price will offer an economy 


that few buyers can ignore. Guest chairs 


iat — to match, with and without 


arms. Ask for literature 


on ‘the 400 Line. 





THE STURGIS POSTURE CHAIR COMPANY 
STURGIS, MICHIGAN 


Address all correspondence to: 
General Sales Offices, 154 E. Erie St., Chicago ! 1, illinois 








Clarin's New Posi-Stack Ganging Bracket 
for easy positive stacking and ganging 


IF MICHAELANGELO had sculptured a chair, it might well have 
looked like this...so graceful, so truly conformable to the 
contours of the body you know it has to be designed with 
authority. See how back and seat are separately sculpted 
so you must sit properly, comfortably. See how the mid- 
section is beautifully fluted. Not for mere beauty, but for 
extra strength... ventilation. Magnificent colors. Sculpted 
in 6 decorator shades, upholstered model in 88 combinations! 


iC LARI 


Pioneers in auxilliary seating since 1925 


Write for special sample kit information, Department 33G 


CHAIR BODY: One-piece seat and back of 
fiber: glass reinforced molded polyester resin 


LEG FRAME: 4 tapered, chrome plated tubular 
steel legs permanently welded to two large 
heavy duty die formed seat brackets 

SIDE BRACKETS (POSI-STACK): Two 16 
gauge steel die formed side braces with flanges 
and embossments running the length of top and 
bottom for added strength. Permanently welded 
in place. 

UPHOLSTERY: A choice of 8 different kinds of 
vinyl as well as nylon — over foam. 


SIZES: Seat height 1712, overall size 33” 
high x 2138” wide, floor area 2138” x 21% 


SHOWROOMS: Storch-Tepper, 432 Park Ave. So., 
New York 16, N. Y. / Wayne Journigan & Assoc., 
1406 S. Grand Ave., Los Angeles 15, Calif. / 
H. A. Steger Co., 824 Spruce St., St. Louis, Mo. 


CLARIN MANUFACTURING COMPANY « 4640 W. Harrison St., Chicago 44, Ill. 











More than just functional, Clarin Reserve Seating offers dis- 


tinction and elegance never before achieved in auxiliary seat- 


ing. Clarin chairs fold compactly for convenient storage. They 


are richly upholstered in an unusual choice of 144 decorator 
combinations. They provide a creative concept in interior ar- 


rangements where reserve seating plays an important role. 


FOLDS FLAT! 


ARIN 


For more information about 

Reserve Seating, write Dept. 90ORS 

CLARIN MANUFACTURING COMPANY 
4640 W. Harrison Street, Chicago 44, lilinois 








FLEXIBLE 











OFFICE PARTITION-ETTES 


Arnot Partition-ettes by Royal meet 
virtually every office requirement — 
every decorating situation. With more 
standard components, sizes, and 
finishes than any other line, Arnot 
Partition-ettes can be readily arranged 
— or rearranged — to meet existing — or 
changing — office layout needs. Truly 
unrivalled flexibility in the office fur- 
nishing field! Partition-ettes are an 
integral part of the exciting modular 
concept of office design and only Royal 
gives you such flexibility, such com- 
pleteness, such quality! Write for all 
the other features that make Arnot 
Partition-ettes FLEXIBLE! 


@eee@eeeevae02e2e20e00e0e0060080 
Arnot Furniture Division 
ROYAL METAL MANUFACTURING CO., 
Dept. H-L,One Park Avenue, N.Y. 16, N.Y. 


Please send me the Partition-ette® story. 
Name_ 

Firm 

Address 

 — 


OFFICE FURNITURE 


NEW 
Meteor 
Ae 
shepherd supercasters 


Specially designed for 

office furniture—and ¢ 

priced for your profit! 
only $3.95 retail per set 


You'll /ike the new Meteor Supercasters. They're easy- 
rolling . . . instant-swiveling ... and guaranteed by 
Shepherd for the life of original furniture! 


You'll like se//ling the Meteor too. From our New 
Custom Kits, your customers can choose beautiful 
beige, gray or black casters to blend with any wood 
or metal furniture. 


Your stock needs are sma//—because casters (each 
color) and fastenings (each type) are separately pack- 
aged in sets of 4. Just select the desired caster color 
and snap the proper fastenings into place! No tools, 
no effort needed. You'll please any customer with a 
minimum of stock! 


For fast turnover and excellent profits on a small 
investment—sell quality Meteor Supercasters for 
office furniture... 


@ For carpet or hard surfaced floors 
@ Molded of tough, self-lubricating Du Pont Delrin® 
@ Guaranteed for life of the furniture. 


Eas New Custom Kit Plan 
» 22 abi cuts your inventory . . . 
a! ’ WRITE TODAY FOR 

“~ NEW 0.£.0. CATALOG 


LAS 


Meteor Pats. Pending 


shepherd,» pcoasters /NC. 


P.O. BOX 672, BENTON HARBOR, MICH 


in Canada: Shepherd Casters Canada, Ltd, 23 Railside Road, Don Mills. Ontario 
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the luxury look at a modest price... 


vi“ TOP BRASS 


MODULAR OFFICE FURNITURE LINE 


A New Concept 
in Space Saving 
Modern Design 


The image of success and prestige im 

by this space-saving, yet functional offic 

ing is immediately apparent. What is surpr 

sleek, elegant new design incorporates all those 1 
tails that insure comfort, long life, efficiency in operat 
and trouble-free use plus organization of 

load. Surprisingly low priced, too. A complete grour 
available for any office need. Descriptive literature sent 
request 


ENTRAL DESK MANUFACTURING COMPANY 


AERO RELIEF NEWS 


An outer space look at 

the Planet Earth. This 

new globe by Aero is the 

first and only to combine 

True Raised Relief and 

Illumination. Mounted 

on a genuine walnut base 

with full meridian ring, 

it stands 16” high, complete with bulb and in-line 
switch. True-to-nature colors, countries and cap- 
itals fully detailed, produced of high impact 
washable vinyl. Retails at $29.95 


AERO’s full line of accurately scaled True 
Raised Relief maps include United States a// 
50 states and The World. Both in three sizes and 
prices; Gift — $9.95, Decorator — $24.95, and 
Deluxe—$49.95. Authoritative and fully indexed 
they’re designed for the office and home, ready to 
hang and use. Catalogs, dealer sales aids, and 
statement enclosures furnished. For authorized 
dealership information write to: Aero Service 
Corporation, Relief Map Division, Phila. 20, Pa. 
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Contemporary Design for 


A Progressive College 


The Lamar State College in Beaumont, Tex., 
is a good example of the progressive trends in 
educational fields. To symbolize its modern 
outlook, the college chose the Lamb Printing 
& Stationery Co., Beaumont, to design its board 
rooms and private offices in a contemporary 
manner that would not compromise the digni- 
hed atmosphere proper to a college. 

The first step in creating this combination 
itmosphere lay in selecting mahogany panels in 
a conservative design for the walls of both the 
private offices and the conference room. The 
warm tones of the paneling were repeated in 
gold tweed carpets and softened by the natural 
colored drapes 

In the conference room, the 14 foot table is 
finished in matching walnut and was supplied 
by the Stationers Mfg. Co. in Fort Worth. 
W. H. Gunlocke chairs upholstered in black 
and parchment Naugahyde surround the table. 

Oil walnut desks and credenzas by Stow- 
Davis are used in the private offices. Stow- 
Davis also furnished the swivel chair. The 
same Gunlocke chairs that appear in the con- 


ference room are used here as guest chairs. 





michigan present new 
line of office and occas 


lounge furniture. Designs 
j. Charles dergins 





brochure on request 


Oo RDE WN 
of 
holland 


ichigan 


DURABLE and SMART 


furniture 


office (top) and the conference room 
f the Lamar State College, Beaumont, Tex 


rary air suited to the NO. 8258 
chairs are by W. H Arm Chair 
i by Stow-Davis and 
1 by the Stationers (NO. 8259 
Matching side chair) 


Wide assortment of chairs and tables. See your dealer or 
write us for our distributor's name. 


AMERICAN CHAIR COMPANY 
_ Manufacturers of Contract Furniture 





PERIPHERY 
continued from page 148 


are more patrons and more real or would 
be artists than the world has ever pre 
viously known. Certainly there are mor 
engineers; someone has estimated that 
more engineers and scientists are alive 
now than in all previous history. And 
there is more leisure, more encourage 
ment, more opportunity for the individ 
ual, high and low, to indulge any 
aesthetic leanings he may have. 

What are the pivotal forces in this 
second half of the Twentieth Century ? 
The strongest ones were philosophy, 
religion, loyalty, nationalism. These have 
been shouldered aside by technology, by 
our tremendous rate of scientific ad 
vancement implemented by a productive 
capacity previously undreamed of. This 
has resulted in a democracy that makes 
all men equal, at least in material things 
that has destroyed the familiar aristo 
racies, artistic heirarchy and __ social 
structure and has left us floundering in 
an economy in which all men _ want 
everything, express their opinions freely 
then are scared by shadows into con 
formity. 

Thus the better mousetrap offers no 
advantage, unless it appeals to peopl 
as well as mice; safety and reliability 
tend to be subordinated to garish ap 
pearance; decisions are made not on th 
basis of intuition but on statistics and 
studies, no matter how ridiculous the lat 
ter may be. Somehow we seem to have 
thrown away judgment, the willingness 
to dare, the drive that recognizes no ob 
stacles, and the clear, prescience of a 
keen guess. We're like snails, going 
‘round and ‘round in a _ diminishing 
spiral that leads to a solid snag in the 
middle. 

What can we do about all this? We cat 
capitalize on our knowledge of produ 
tion methods by developing designs that 
are new and interesting, flexible and 
producible. We can combine the techni 
cal knowledge of the engineer with th 
aesthetic knowledge of the designer to 
get a stronger and more distinctive prod 
uct. We can refuse to be swept by cur 
rent but unsuitable style, by packages 
that promise more than the contents d 
liver, or contents too good for the pa k 


age. 
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THESE BASIC 
H-O-N GROUPINGS 


It is not proper, or necessary, to furnish 
offices with equipment in a hodge podge 
of colors and diverse quality standards. 
And that is what usually results from the 
combination of two, three or four differ- 
ent product lines. Instead, show your budg- 
et-minded customers how you can benefit 
them with an H-O-N basic grouping to 
suit their needs. Now you can offer a com- 
plete line of office furniture and equip- 
ment under the respected H-O-N label 
with its guarantee of quality, uniformity 
and performance — at moderate cost. On 
the opposite page are three popular 
H-O-N groups for merchandising as pack- 
ages at attractive prices. Let us supply 
you with the details. Address: Sales Dept. 
H-O-N Co., Muscatine, lowa. 





OFFICE EQUIPMENT OFFICE EQUIPMENT 


GROUP NO. |. Modern steel desk has 60" x 30" linoleum 
top; five drawers on nylon rollers; aluminum trim and hard- 
ware. Bookcase is 42" high with glass doors on nylon rollers. 
File is full-suspension, two drawers on nylon rollers, aluminum 
hardware. Executive swivel chair has height and tension ad- 
justments, ball bearing casters. Naugahyde upholstery. 


FURNISH UNIFORM QUALITY, VALUE, APPEARANCE 


< GROUP NO. 2. Combination file and 
storage cabinet has two letter and one 
card drawer on nylon rollers, three-com- 
partment storage, with lock. Modern steel 
desk has 60" x 30" linoleum top; five 
drawers on nylon rollers, aluminum trim 
and hardware. Machine stand has drop 
leaves, full tubular legs, and elevating de- 
vice. Executive swivel chair has Naugahyde 
upholstery; ball bearing casters; height 
and tension adjustment. 


GROUP NO. 3. Secretarial posture chair 
has height and tension adjustments, ball 
bearing casters, cushioned seat. Desk is 
60" x 30" linoleum top with typing exten- 
sion; drawers on nylon rollers; aluminum 
trim and hardware. File is full-suspension, 
two drawers on nylon rollers, aluminum 
hardware. Duplicator cabinet has steel 
doors on nylon rollers, drop leaf. 30"H x 
341/,"W x 18"D. > 





Record-keeping 





is just as important 
as record-making 


Your customers have a heavy investment 
in machines for processing records. They 
have been sold on the fact that these 
modern bookkeeping machines save them 
money in the long run. But have you 
sold them on the wisdom of protecting 
those expensive records in fire-resistive 
desk-side insulated steel files? Have you 
pointed out that 43 out of 100 firms 
losing their vital records in a fire never 
reopen? 





Wherever machines are processing records 
you can sell Hercules® insulated ledger 
files. Our catalog shows the various sizes 
and styles, with posting and cross trays 
for every possible filing need. And remem- 
ber Hercules insulated files are built like 
a safe and carry Underwriters’ Laboratories 
Class C or D labels. 


MEILINK STEEL SAFE COMPANY TOLEDO 6, O. 
IN CANADA: VICTOR ADDING MACHINE CO. (CANADA) LID., GALT, ONT., DISTRIBUTORS 


Producers of the most complete line of 
insulated products: A, B and C label 
sofes, insulated files, money chests, vault 
doors, home VAULTS ®—as well as busi- 
ness machine and typewriter stands. 


EILIN 


COMPARE THEM AIL. . . YOU'LL CHOOSE 


LIFETIME ACCESSORIES 


No. 408 


More and more dealers 
Statesman 


choose VALCO lifetime 
accessories . . . with the 
VALCO line they can 
offer beauty and durabil- 
ity at a competitive price. No. 25 
VALCO’s lifetime acces- | Torcher 
sories achieve beauty as 
a result of an artistic com- 
bination of function and 
form. Durability is pro- 
vided by combining tough 
steel and the finest alum- 
inum alloys. VALCO’s 
popular prices are the div- 
idends of modern produc- 
tion research and meth- 
ods. For lifetime acces- 
sories, choose VALCO — 
there’s NO comparison! 

















In Stock 
In Los Angeles, Calif. 


C. J. Schubert, Jr. Acy. No- La 
540 S. Alemeda St. Monarch Sms 
Se yee (Lanistei 
‘1311 ANN AVE., ST. LOUIS 4, MO. 


The Space Series blends 
excitement and function! 
Models for every office 
where business requires 
efficiency, comfort and 
good teste in seating. 





arlton-Surrey «x. 


Phone Aree 616, Gi 2-0890 
Grand Rapids 7, Michigan 


1516 Blaine, $.E. 





everybody's talking about 


ve 600" un 


MILWAUKEE’S METAL CHAIR VALUE TRIUMPH 


if you haven't seen it 
write today 


MILWAUKEE METAL FURNITURE CO. (Not Inc.) 
100 N. Campbell Ave., Chicago 12, Ill. 
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PERIPHERY 


Ideas and comn 


The Package vs. the Contents 


The first nati 
dustrial De fone 
ber 28 in Be 
tion the “Pive 
recting the 
Elmer J]. Tan 
Engineering mas 
‘peakers al 

the forces and 
salts contormi?) 
the following 
industrial ov 


cussed ave comn 


It seems to 1 that industry today is 


like the balanced rock one hears about 


in a state of unstable equilibrium. It is 


poised between too high costs on one 


side and too high a salesprice on the 


other, and a little push will send it 
either way. The industrial designer and 
the design engineer have one thing 

common here—one of the few, perhaps 


A slight error 


Q 


they can push either way 
may carry costs out of range, reduce 
performance ruinously, permit a com 


petitor to attain an ight error 


the other way 1 product 
ippeal buyer, that 
doesn’t meet customer demand, that costs 


that doesn’t 


too much for what | Thus, neither 
the designer nor ¢t mines need bi 
a massive force lecisive one 
both are relied knowledge 
and judgment Perhaps 
it 1s just as 
often opposed thi 
carious equilibrius 
shift that upsets the whole stt 
Every civilization before ours has had 
very little trouble with culture. It was 
for the favored few. Hoi polloi’s nearest 
contact with aest s was a well-shaped 
or nicely chased neck collar, real or fig 
urative. It has been our civilization that 
brought culture nasses, not by a 


sociological device by a series of 


technological ones. And hoi polloi has 


I 
neck collar to blue collar 


progressed fr 
to white collar to spor irt with collar 


open or tot lly 


This is a fact to remember when we 
deplore the low level of the mass mind, 
its lack of culture, its aesthetic depravity. 
Nobody ever worried about culture for 
the masses until technology—the Indus- 
trial Revolution, the rise of the factory 
and the living wage in turn—provided 
more people with the leisure time to 
worry about ordinary mortals. Somehow, 
the technology we deplore as a regimen- 
tation of men’s minds is the major factor 
in making it possible for us to worry 
about technology. It’s the reverse of that 
old jingle about “Rags make money 
Money makes banks/Banks make loans 
Loans make poverty /Poverty makes rags. 

The real casualty in all this is not 
aesthetics so much as it is the definition 
of culture itself. Culture was once the 
distinction of the so-called gentleman, 
the inheritance of generations of good 
living, the result of an inbreeding process 
at the cap of a pyramid of people, a 
favored few who had their feet on the 
necks of the less-favored, who in turn 


necks—like 


bugs who have 


had their feet on other 


Kipling S 


lesser bugs 


oft-quoted 
on their backs to bite ‘em, 
which you'll recall goes on to “‘ad in- 
finitum Cultur was therefore all 
aesthetics, and the artist who ate with 
regularity did so because he tailored his 
work to the likes and dislikes of the 
cultured aesthete or uncultured conqueror 
who was his patron 
That situation at least hasn’t changed, 
although there seem to be more vocal or 
convincing artists nowadays, men who 
in sell a welded-up mass of junk or an 
automobile-tire pattern as art, men who 
spend their lifetimes converting the pub- 
lic taste to teardrop shapes, particular 
colors and vitamin-enchanced pasteboard. 
Tell me, lest w leave these characters 
too fast, where they'd be without tech 
nology to provide the junk, the tires, the 
speed tests that industrialized the tear 
drop, the chemists who produced the 
colors, the scientists who handed tycoons 
the vitamin ? 
I suppose the situation hasn't really 
ither, except that there 
om page 144 


changed here 





q be 


We sincerely hope that 1962 will be the best year yet for each Art Metal dealer. 
Art Metal is already well into a far-reaching program designed to give you better 
products more quickly . . . and to guarantee constant progress in both styling and 


engineering. Our hope that you will have your full share of these benefits accom- 


panies our very best wishes for the New Year. ART META Ls INC. 


Jamestown, New York 
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“Always Makes a Good Impression” 


HEYER INC, 1850 S. Kostner Ave., Chicago 23, Ill. 
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